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Recent advances in the quotations of all the building material 
staples are justified and made necessary by unavoidable advances in 
the cost of production. Every single item that goes to make up the 
total cost has been increased from 20 to 50 per cent within the last 
six months. Present quotations are the forerunners of new advances 
that will have to be made very soon. 





In the quietude of the department of justice and the efforts of 
the Trade Commission to influence better methods has the assurance of 
eliminating the tax on business men who are trying to make a dollar 
out of their industry. There is no branch in commercial life that needs 
a fair, legitimate profit more than our trade. Are we individually 
doing our part to bring about this bettered condition? 





The price of coal and the difficulty of obtaining regular delivery 
of that indispensable commodity is having a pronounced effect upon 
the cost of producing all the rock products which are made by the cal- 
cination or drying processes. This includes Portland cement, lime, 
hard wall plaster, and clay goods of every description ; also, to a lesser 
degree it affects the power plants of all establishments where crushing 
and grinding is done, as well as all other kinds of power plants. 





A strong market for Portland cement persists in all of the various 
producing districts. Concrete construction and the other uses of ce- 
ment have become a part of modern civilization. It is the only reliable 
way to build permanent and fireproof structures, as well as a long list 
of ordinary improvements that are needed in every locality. The cur- 
rent values quoted are in keeping with all other lines of manufactured 
products, so that the cost of using cement is no greater comparatively 
than it ever was. The permanence and fireproofness are always 
thrown in for good measure. 


We were surprised once upon a time to find out the tonnage in 
the Pittsburgh district was greater than in any city in America. 
Most people would likewise be surprised at the tonnage of this industry 
of ours; the importance of the materials in the construction of a 
Nation; the small amount of money received for converting the jobs 
of raw materials into not only the greatest foundations for structure 
or city, but permanency of the Nation. 





The use of the auto truck is tracing an object lesson on the 
country roads. There could never be a more convincing argument 
for the improvement of hard roads than the auto truck traffic, which 
is actually revolutionizing the old ideas of transportation. Ne&rly 
every farmer in these days has an automobile and has learned many 
of the tricks of the gasoline engine. He is now prepared to under- 
stand the use of the conerete mixer driven by a gasoline engine, and 
as soon as his aggregate problem reaches some kind of a solution the 
use of concrete on the farm will be more than a dream. 

The association spirit pre wailing at the Ohio meeting last week 
Was an inspiration to every one who attended and further suggested 
the desirability of getting a good man to give all his time to the work 
in each state or in two states where possible, but not embracing so 
much territory that he cannot keep in close touch with each indi- 
vidual district. Ohio sectional associations are bringing men in a 
county together and making them see the folly of indiseriminate 
competition from eredit standpoint alone and how much more valu- 
able it is to all concerned when men are working together in close 
harmony. Let us have more associations similar to the Ohio. 


It is a noticeable fact that more business men are spending a 
pereentage of their time in the meetings in their trades than ever 
has been known to the association worker in times past. The abnormal 
cost conditions in every branch of trade is partially responsible, but 
the desire to know more about their own business in every particular 
is also the main reason. In days gone by often times associations 
were merely an excuse for a jollification. When the co-operation 
idea permeates the whole industry the organization is largely respon- 
sible and there is no hesitancy about the contribution for the conduct 
of the association or any doubt about the attendant paying abilities 
of the co-operative effort. 


The Ohio building material men, especially in Cleveland hav 
learned the necessity as well as the desirability of bonding city jobs 
as well as big special jobs, thus ensuring protection against irre 
sponsibility on the part of contractors, ete. Building material organi- 
zations generally could well follow in the lead with these gentlemen 
and should get a line on the new Ohio law on this subject which is 
before the legislature now. When this becomes a law, it will show 
how efficiently the association proposition is being worked out by 
some particular sections. If all the dealers in the state as well as 
in every other association territory would get busy on matters of 
this character, work together to the advantage of all concerned, it 
would mean a lot towards the greater prosperity of the building 
material trade. 
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An office of the Portland Cement Association has 
been opened in the Northern Bank & Trust Building, 
Seattle, Wash., with C. N. Reitze in charge as dis- 
trict engineer. 


A. F. Harlan and T. B. Adams have formed the 
Harland-Adams Co. for the purpose of engaging 
in the sale of builders’ supplies at 32.18 K street 
N. W., Washington, D. C. 


John J. McLaughlin, former member of the Illi- 
nois legislature and owner of the McLaughlin Build- 
ing Material Co., of Chicago, is a nominee on the 
democratic ticket for city clerk. The primary elee 
tion will be held on Feb. 27. 


The Vuleanite Portland Cement Co., Philadelphia, 
Pa., announces the election of W. D. Loeber as vice 
president, C. L. Filbert as _ secretary-treasurer, 
George P. Todd, as assistant secretary and treas 
urer. Albert Moyer continues as manager of sales 
and w. R. Dunn ¢ontinues as superintendent. 





Fritz Jahncke, Ine., that live builders’ supply or 
ganization in New Orleans, composed of Ernest Lee, 
Paul and Walter F. Jahnecke, has remembered its 
friends with an attractive ‘‘Daily Reminder’’ 
memoranda book, which is beautifully bound in 
leather and allows a page for each day of the year. 


I. N. Chambers was for the third time elected 
president of the Memphis, Tenn., Builders’ Ex- 
change as head of the blue ticket at the election 
held on Tuesday evening, Feb. 6. Both tickets were 
recognized with winners. L. T. Lindsley, retiring 
president, has served seven terms and now be- 
comes a director. A string band furnished music, 
and refreshments and cigars soothed the members on 
this occasion. 


A. N. Johnson, consulting highway engineer of 
the Portland Cement Association, has just been ap 
pointed to serve on a committee of the American 
Association of State Highway Officials, the duty of 
this committee being to collect from various state 
highway departments information as to changes 
which the states expect to make in their highway 
laws. Many states are at present planning revi 
sion or amendment of such laws so that they may 
take advantage of Government aid in road improve 
ment. 


Scientific selection of employees to obtain best 
results in their work was explained by William Jud- 
son Kibby, character analyst, before 200 members 
of the Cleveland (Ohio) Builders’ Exchange at the 
midweek luncheon. Mr. Kibby selected several 
members present to illustrate his remarks. Some 
things he suggested were: Never let two combative 
or fighting types of men work together; an ounce of 
firm kindness is worth a ton of heated arguments; 
workmen who are cranks generally are very capable; 
barring bashfulness, avoid men who do not look 
vou straight from the shoulder. 


Charles A. Norman, formerly instructor in charge 
of farm structures work, Purdue University; L. H. 
DeMuth, formerly manager of the Cement Stave Silo 
Co., Sedalia, Mo., and a graduate in agriculture of 
the University of Missouri; and W. G. Kaiser, for 
merly experimentalist in farm building design, Iowa 
State College, have recently taken positions with the 
Portland Cement Association at Chicago headquar 
ters. These men will devote their efforts to extend 
ing the activities of the Extension Division Farm 
Bureau of the Portland Cement Association. Mr. 
Kaiser will have charge of farm building design. 
Mr. DeMuth will devote his attention to rural con- 
tractor co-operation and general farm promotion 
work, while Mr. Norman will be engaged in investi 
gational inquiry work. 





L. J. Hewes has severed his connection with the 
Power & Mining Co., and assumed the duties of 
district manager for the Traylor Engineering & 
Manufacturing Co., of Allentown, Pa. He has 
opened offices in the Fisher building, Chicago, and 
is already in the ‘‘harness.’’ Mr. Hewes’ history is 
interesting. He was born in Minneapolis, Minn., 
where he spent his boyhood days. In 1878 he went 
to the Black Hills on stage coach from Bismarck, 
S. D., where he worked as tool packer in the Home 
stake mine and as assistant amalgamator in the 
Father DeSmet Gold mill. He left the Black Hills 
in 1880 on horseback and journeyed across country 
to Butte City, Mont., where he was employed in 
the Moulton & Lexington mills and contracted for 
the delivery of cordwood to the Daley smelters, 
which at that time were all fired with wood. He 
came to Chicago in January, 1881, and entered the 
employ of the Gates Iron Works as an apprenticed 





L. J. HEWES, 
District Manager, Traylor Engineering & Manufacturing 
Co., Chicago. 


machinist. He remained in their employ until 
1892, being superintendent of shops at the time he 
severed his connection with that company. Mr. 
Hewes then organized an engineering and construc 
tion force and built a number of prominent plants, 
among them being the original plants of the Elm- 
hurst and Chicago Stone Co., Elmhurst, Ill.; the Cas- 
paris Stone Co., Kenneth, Ind.; the Hudson River 
Broken Stone & Supply Co., New Hamburg, N. Y., 
and many others. These were among the first stone 
crushing plants contracted in this country, where 
the complete plant was contracted for and turned 
over under steam. Mr. Hewes became general 
manager of the Vernon Mining & Milling Co., op- 
erating zine mines at Carterville, Mo., and worked 
out their holdings in 1897, when he resumed his 
connection with the Gates Iron Works nad held im 
portant positions with that firm until 1902, when he 
was transferred to the sales department in the head 
office of the Allis-Chalmers Co. He left that insti- 
tution in 1894 to take charge of the Chicago office 
of the Power & Mining Machinery Co., as district 
manager, where he remained until the close of 1916. 
On Jan. 1, 1917, Mr. Hewes was appointed district 
manager for the Traylor Engineering & Manufac- 





turing Co. and opened offices in the Fisher building 
with the brightest of prospects. He will cover IIli- 
nois, Indiana, Ohio, Michigan, Wisconsin and Mis- 
souri in the sale of mining, crushing, smelting, crev- 
soting, cement and concentration equipment. The 
company already has an enviable reputation for 
quality in these lines and the addition of Mr. Hewes 
will assist materially in making the house of Traylor 
one of the standards in this territory. Mr. Hewes 
has always been classed among the progressives 
and has the honor of having sold the first of many 
of the mammoth machines used in the production 
of erushed stone and kindred products. Among 
these machines may be mentioned the ‘‘42’’ gyra- 
tory crusher, the all-steel pan conveyors of large 
size, the largest revolving screens in the world and 
many notable advances in the line of quarry and 
plant equipment. 

George A. Jewett, president of the Jewett Lum- 
ber Co., Des Moines, Ia., is a firm believer in adver- 
tising. He uses the daily newspapers of his city 
at regular intervals and cleverly calls attention of 
the public to his materials. His latest feature is 
to mention in these advertisements the fact that he 
attends conventions of retailers for the purpose of 
increasing his fund of knowledge on building mate- 
rials in order that he may better serve the public. 
He also lays special stress on the fact that he han- 
dles nationally advertised goods. He states that 
the quality of these goods must be the highest in 
order that the prestige gained through advertising 
may be maintained. In his talk before the recent 
convention of the Northwestern Lumbermen’s As- 
sociation, he advised the dealers to make connec- 
tions with firms doing national advertising and to 
reap the benefit of the money thus expended. 


A large number of Nashville contractors and 
other business men left Nashville Jan. 14 to spend 
a month with the Orange Lake Hunting Club in 
Florida. The president of this club is T. L. Her- 
bert, Jr., one of the leading material dealers in 
the South, who issued an invitation to engineers, 
contractors and others. Mr. Herbert’s invitation 
was as follows: ‘‘The time is now here when you 
need to take a much-needed rest. We know of a 
quiet place located in the ‘Land of Flowers,’ just 
three miles from the railroad, between two beauti- 
ful semi-tropical lakes in which speckled perch and 
trout abound in plenty, on which thousands of ducks 
make their winter headquarters.’’ All that was 
required was the payment of railroad fare, as the 
club took care of the guests for the remainder of 
the occasion. 


Announcement has been made that F. L. William- 
son, vice-president and sales manager of the Dewey 
Portland Cement Co., will make a series of talks on 
salesmanship to a circuit of salesmanship clubs af- 
filiated with the World Salesmanship Congress. The 
World Salesmanship Congress is made up of some 
thirty of the principal cities in the United States, 
xach with a local club. These clubs are grouped to- 
gether in circuits of six, over which the speaker, 
chosen by the officers of the congress in Detroit, 
travels. Mr. Williamson will address the northern 
cireuit comprised of such cities as Minneapolis, Du- 
luth, Milwaukee, ete. He has had a long career in 
salesmanship and selling. Prior to his entrance in 
the cement business some ten years ago, he was a 
prominent flour mill operator with a selling force 
covering the territory between the Rockies and the 
Alleghenies. In the cement business, he has built up 
a large effective sales organization, which will be 
considerably augmented when the new plant of the 
Dewey company at Davenport will commence opera- 
tions, 
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Manufacturing Co., of Columbus, Ohio, manufac- 
turers of mining equipment and excavating, con- 
veying and power transmission macuinery, announce 
that they have opened a branch office in Cleveland, 
Ohio, suite 421-423, Rockefeller building. This of- 
fice will be in charge of W. E. Holloway and C. B. 
Reed, who have been connected with the Jeffrey 
company for a number of years in sales and en- 
gineering work, which will prove of great assistance 
to customers in solving their elevating, conveying, 
screening, pulverizing, transmission and mining ma- 
chinery problems. 





H. A. Broeas, president of the Buffalo Builders’ 
Supply Co., Ine., is quite optimistic when referring 
to the building material market of Buffalo for the 
year 1917, he says: ‘‘I believe the market in 1917 
is going to show a slight improvement over last 
year. The retail prices will, without doubt, be 
staple, and dealers in Buffalo also have a fairly 
profitable year.’’ 

V. P. Mengle has resigned from the cement and 
crushing machinery department of the Allis-Chal- 
mers Manufacturing Co., Milwaukee, Wis., to take 
up work near Salt Lake City, Utah. 





A recent announcement by O. W. Robertson, pres- 
ident of the Union Lime Co., and the Western Lime 
& Cement Co., Milwaukee, is to the affect that M. J. 
Ash has been elected treasurer of the two com- 
panies, taking effect on Feb. 1: Mr. Ash will also 
remain in charge of the lime department. William 
C. Lantry will have charge of the cement depart- 
ment and general city sales. James W. Ash, pur- 
chasing agent, will have charge of the stone sales. 
Leonard G. Millard has been appointed chief clerk 
and will have supervision of the accounting depart- 
ment. Charles Weiler will continue as vice presi- 
dent. 


During the holidays, J. H. Allen, president of the 
National Builders’ Supply Association, suffered a 
fall while actively engaged in performing the duties 
of general manager of the Nebraska Materials Co., 
at Lincoln, Neb. He was confined to his bed for a 
while, but is now back on the job. In a letter to 
Rock Products and Building Materials he states 
that the only thing remaining as the result of the 
fall is a sore feeling and that he will be in Chicago, 
Sunday morning, Feb. 11, all primed for the big 
convention of the N. B. 8. A. 

H. E. Breed, first deputy highway commissioner 
of New York state, read a paper entitled ‘‘ Best 
Practice in Conerete Road Construction’’ at the 
seventh annual American Good Roads Congress dur- 
ing the week of Feb. 5, at Boston, Mass. At the 
request of Governor McCall, of Massachusetts, Gov- 
ernor Charles S. Whitman appointed three dele- 
gates to represent New York state at the conven- 
tion. They are George W. Kavanaugh, of New 
York; J. Y. McClintock, of Rochester, and William 
P. White, of Utica. 

C. A. Copenhaven, a leading retailer of Alexan- 
dria, La., is an announced candidate for the office 
of mayor and commissioner of public safety of that 
city at the election to be held there on Feb. 15. 





A. C. Cook, of the Star Grain & Lumber Co., at 
Waverly, Kan., is a firm believer in Uncle Sam as a 
salesman. During last fall he tried a follow-up let- 
ter campaign that aroused a great deal of interest 
among his customers because of the chatty and en- 
tertaining line of gossip that he produced. 





George M. Lennon, a former member of the firm 
of John Lennon & Sons, for many years engaged in 
the monument business in Joliet, Il, has associated 
himself with A. W. Hays in the building material 
and coal business, and expects to take an active part 
in the work of this firm. 





C. E. McCammon, of McCammon Bros., well 
known as material dealers at Cincinnati, was re- 
elected as one of the directors of the First National 
Bank of Carthage, a nearby suburb, at the annual 
meeting of the bank’s stockholders recently. 
Henderson, Ky. They report the car business for 
the month of January very good. 


William R. Hassenplug, advertising manager of 
the Edison Portland Cement Co., of New York, 
spent a portion of the past month in Philadelphia, 
where he visited his parents and many old friends. 





Charles H. Evans, formerly associated with the 
contracting firm of Loos & Dothard, Philadelphia, 
Pa., has severed his connections with this firm and 
is now connected with the building material firm of 
Jos. M. Cranston & Co., at Cynwyd, Pa., as sales 
man. 


H. B. Allen, general sales agent for the General 
Crushed Stone Co., North American Building, Phil 
adelphia, was a recent visitor to the company’s 
plant and main offices at Easton, Pa. While in 
Easton, Mr. Allen discussed plans of operation for 
the coming period of activity usually experienced 
in Eastern Pennsylvania and other parts of that 
district during the spring and summer periods. 





W. Fry, sales manager for the Keystone Plaster 
Co., of Chester, Pa., with offices in Philadelphia, 
has recovered from the ill-effect of a severe cold 
with which he suffered last month and which neces- 
sitated his absence from business for a period of 
several days. Mr. Fry is about business again with 
a renewed feeling of aggression. 





Scheduled Shows and Meetings. 





Feb. 7-9—Nebraska Lumber Dealers’ Associ- 
ation, Hotel Rome, Omaha, Neb. Annual 
meeting. 

Feb. 7-15—Tenth Chicago Cement Show, Coli- 
seum and Annex, Chicago, Ill. 

Feb. 8-10—American Concrete Institute, La 
Salle Hotel, Chicago, Ill. 

Feb. 8-10—American Association of Engineers, 
Hotel La Salle, Chicago, Ill. Annual meet- 
ing. 

Feb. 12-13—National Builders’ Supply Asso- 
ciation, Hotel Sherman, Chicago, Ill. An- 
nuai meeting. 

Feb. 12-14—American Concrete Pipe Associ- 
ation, Auditorium hotel, Chicago, Ill. An- 
nual meeting. 

Feb.13-15—National Association of Builders’ 
Exchanges, Piedmont hotel, Atlanta, Ga. 
Annual meeting. 

Feb. 14—Southern Cement Users’ Association, 
Auditorium hotel, Chicago, Ill. Conference. 

Feb. 14-16—Illinois Lumber & Builders’ Sup- 
ply Dealers’ Association, Hotel Sherman, 
Chicago, Ill. Annual meeting. 

Feb. 14-16 — Western Retail Lumbermen’s 
Association, Hotel Davenport, Spokane, 
Wash. Annual meeting. 

Feb. 19—Provincial Builders’ Supply Deal- 
ers’ Association of Ontario, London, Ont. 
Annual meeting. 

Feb. 19-24—First Annual Southwestern Con- 
crete Show, Convention Hall, Kansas City, 
Mo. 

Feb. 20-24—Southwestern Concrete Associa- 
tion, Coates House, Kansas City, Mo. An- 
nual convention. 

Feb. 20—New England Builders’ Supply As- 
sociation, Boston, Mass. Annual meeting. 
Feb. 20-22—Wisconsin Retail Lumber Dealers’ 
Association, Hotel Pfister, Milwaukee, Wis. 

Annual meeting. 

March 5-11—National Complete Building Ex- 
position, Grand Central Palace, New York 
City. 

March 6-10—Twelfth Annual Mid-West Ce- 
ment show, Auditorium, Omaha, Neb. 

March 7-10—-Mid-West Cement Users’ Associ- 
ation, Hotel Rome, Omaha, Neb. Twelfth 
annual meeting. 

March 8—New Jersey Mason Material Deal- 
ers’ Association, New York City. 

March 15—Building Material Dealers’ Asso- 
ciation of Eastern Pennsylvania, Philadel- 
phia, Pa. Annual meeting. 

March 20-22—New York State Builders’ Sup- 
ply Dealers’ Association, Powers hotel, 
Rochester, N. Y. Annual meeting. 











Robert P. Claybaugh, of Waukesha, Wis., has 
decided to engage in business on his own account. 
He resigned as president of the Waukesha Asbestos 
Co. to embark into the same line of business under 
his own name. He is widely known in the field 
through his previous connections. 





H. E. Gordon, James Jenson, N. P. Peterson and 
other Waupaca, Wis., men will compose a party 
visiting the Chicago Cement Show at Chicago during 
the coming week. 


Announcement has just been made to the effect 
that Lewis N. Wesch, salesman for the Tyler Build- 
ing Supply Co., Louisville, Ky., and Miss Alice 
Helen Marret, daughter of a prominent florist, will 
be married in April. 


E. P. Teague, formerly sales manager for the 
Union Cement & Lime Co., has announced that he 
will shortly leave Louisville, and probably make 
connection with some cement and lime house in the 
North. 

Otto Kiesling, who has been manager of the 
West Bend, Wis., branch of the Home Lumber Co., 
resigned on Feb. 1, and left for Milwaukee to en- 
gage in another business. Frank Laufer, Jr., suc- 
ceeds him. 


C. C. Thompson, manager for the Westfield & 
Fall River Lumber Co., at Sparta, Wis., has been 
transferred to the home office in Chicago. Eugene 
Arnold, manager of the Belleville yard, succeeds 
as manager at Sparta. 

Frank G. Hoch, who for some time had served 
as secretary to W. A. Wilburt, president of the E. 
P. Wilburt Trust Co., of South Bethlehem, Pa., has 
severed his associations with the banking institu- 
tion to become general manager of the Industrial 
Lime Stone Co., of that place, and of which Arnon 
P. Miller is president. Mr. Hoch has assumed his 
new responsibilities and is now directing things 
at the Industrial offices, as well as at the plant and 
limestone quarries at Steuben Station, where the 
firm’s production of hydrated lime, lime fertilizer 
and raw limestone are turned out. 

Following the dissolution of the Engineering Asso- 
ciation of the South on Jan. 1, the Engineering 
Association of Nashville came into existence. This 
contains the same members as the Nashville section 
of the old association, which was organized in 1889. 
The Engineering Association of the South has con- 
tained in its membership some of the leading engi- 
neers of that section and has contributed materially 
to the advancement of the profession in the South. 
It was felt that its work has been finished, as there 
are many local societies now in existence and it 
was believed that no organization is now required 
between the national and the local bodies. The 
officers of the Nashville association are: Hunter 
MeDonald, president; M. A. Lightman, vice-presi- 
dent; B. V. Pfeiffer, treasurer; W. W. Southgate, 
John Howe Peyton, directors; Robert B. Shapinsky, 
secretary. The society has taken quarters in the 
new Commercial Club building. It holds weekly 
luncheons at which interesting speeches on various 
subjects are delivered. It has recently taken up 
the work of considering various reports made by a 
New York firm of auditors and engineers on the 
condition of the municipality and has given the 
public some interesting information. 





GRAVEL BUSINESS AT ITS BEST. 

The Evansville Sand & Gravel Co. reports that 
business for the winter season is the best they have 
ever had. Their plant, which has been equipped to 
dig sand or gravel in any stage of water, has been 
kept busy all during the month of January, some- 
thing that was never done in that vicinity before, 
filling contracts which necessitated the unloading 
in high water. They have just completed a con- 
tract at Rockport, Ind., for 6,000 yards of gravel 
for roads, and will move to Owensboro, Ky., to de- 
liver 30,000 yards. They also have 18,000 yards of 
sand and gravel to deliver during the high water, 
for MacArthur-Hanger Co., on Dam No. 48. 
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BREVITIES OF THE RETAIL TRADE. 


The A. & 8S. Wilson Co., of Pittsburgh, Pa., has 
the contract for building 275 houses for the Good- 
year Rubber Co. on Goodyear Heights, Akron, Ohio. 
This is the first lot of 1,000 houses to be built for 
the Goodyear from plans by Architect 
George H. Schwan of this city. 

The Citizens Lumber Co., of Parkersburg, W. Va., 
has bought the plant of the Central Lumber and 
Manufacturing Co. in Marietta, O., for $25,000. 
John Pfaff of Marietta, will be manager, G. E. 
Hayward of Marietta, who was identified with the 
Central Lumber & Manufacturing Co., still retains 
his interest in the Rudd-Hayward Co., of that city. 

The month of January, 1917, was the best Janu- 
ary, with one exception, that Pittsburgh ever had 
in a real estate The total of deeds recorded 
was $4,531,307, this comparing with $5,313,300 in 
January, 1906. 

Teapole & Haney, retail lumber dealers at Roches- 
ter, Pa., have recently added a contractors’ depart- 
ment to their regular building supply business and 
already have the contracts for some nice lots of 
houses down the Beaver Valley. 


company 


way. 


The Carnegie Steel Co. is getting ready to build 
a model town at McDonald, just above Youngs- 
town, Ohio. It will erect 500 dwellings and also 
one or two, churches and school houses this spring. 

At Clairton, Pa., the United States Steel Cor- 
poration will spend $3,000,000 this spring for build- 
ing the largest plant in the country to manufacture 
benzol and other coal tar products. This will make 
a big demand for the several hundred houses which 
are to be built at Clairton this year. 

Chas. F. Eggers Co., a big retail lumber and sup 
ply concern at Uniontown, Pa., reports the outlook 
for building especially good among farmers. Trade 
throughout the coke region is improving right along. 

The Munn Lumber Co., a leading retail concern 
on the North Side, announces that 
coming up and that the outlook for spring is much 
better than last year. The chief difficulty the com 
pany nnds is not getting cars through the embar 


goes. 


its business is 


The Pittsburgh Chamber of Commerce, at a spe 
cial meeting last week, voted 293 to 66 to protest to 
Newton D. Baker, Secretary of War, against the 
proposed raising of the Allegheny River bridges. 
More than 25,000 signatures were secured by the 
anti-bridge raising organization. 

The report of building operations for January 
showed a total of $735,123 as compared with $344, 
944 in January, 1916, and $1,999,916 in December of 
1915. Last month there were more permits issued 
indicating that builders as a class were getting back 
into the market. 

The retail lumber and builders’ supply firm of 


Pox S. Mitchell & Sons, of Monaca, Pa., and Beaver 
Falls, Pa., has reorganized as J. S., and D. J. 
Mitchell. Fred S. Mitchell, who has been with the 


The old firm was 
1896 and later established a 
Beaver Falls, Pa. 

The retail lumber and builders’ supply firm which 


firm for many years, has retired. 
formed in Monaca in 
very successful branch in 
has been doing business as the Lindley-Burkey Lum- 
ber Co., of Connellsville, Pa., has been 
F. M. Lindley retires and F. A. 
tinue the business. 

A $2,000,000 fire which Pittsburgh had last week 
and which consumed a whole square of property at 
Fifth avenue and Smithfield street, is going to result 
in the erection of some splendid business structures 
and a very high class theater in the spring. Leases 
are already being adjusted by the property owners 
which will insure a much better business district 
there than formerly. 

At the annual meeting of the East Troy Lumber 
Co., East Troy, Wis., a very satisfactory report was 
presented of the year’s business in building mate- 


dissolved. 
Burkey will con 


rials. E. O. Owens is president, O. W. Zinn vice 
president and C. A. Thompson secretary and 


treasurer. 

The Booth-Campbell Retail Lumber Co., of Marsh- 
field, Wis., has established a branch material yard 
at Lindsey. P. J. Tilton is in charge of the office 
and Daniel Cressap of the yard. 

The stock and business of the Montford Lumber 
& Fuel Co., at Montford, Wis., has been purchased 
by J. L. Ritchie from L. D. Eastman of Lancaster, 
Wis. The new owner managed the business during 
the past year. 

The C. A. Bentley Lumber Co., of Milwaukee, 
voted at its annual meeting to grant a cash bonus 
to all its employees. Officers’ reports showed the 
company had a successful year. Henry Hanson was 
elected president, F. H. Hoeck vice president and 
treasurer, and C. Weckmueller secretary. 

The Dodge Lumber Co., of Monroe, Wis., is now 
exclusively by Mrs. Flora E. Drach and 
Leroy Dodge, who have acquired the interest of 
Cc. 8. Dod 

The Consolidated Lumber Co., operating eleven 
vards, located at Stillwater, Cloverton and White 
Bear, Minn., Hudson, River Falls, Ellsworth, Rob- 
erts, Danbury, Webster, Grantsburg and Luck, Wis., 
entertained its managers at Stillwater recently. A 
trip was taken to St. Paul and Minneapolis, where 
theater parties and a banquet were given. 

The California Building Materials Co., whose 
San office is in the Call building, 
issued a pamphlet describing the company’s new 
plant at Niles, Cal. The plant was built during the 
part of 1916 to replace the one used since 
the founding of the business eight years ago. F. N. 
Woods, Jr., 
pany. 

It is reported that the Van Orsdol & Crane Co. of 
Steele Citv, Neb., has transferred its interests to 
the Bone-MecLuecas Co., of Fairbury. 

The J. C. Summers Lumber Co., of Lincoln, Neb., 
discontinued 

The Malone-Avery Co., of Red Cloud, Neb., has 
been succeeded by the Malone-Gellatley Co. The 
active control of the business will be assumed by 
Mr. Gellatley, who is a son-in-law of the senior 
partner. 

The Rumford Lumber Co., Limited, 
Ont.; capital, $40,000; to carry on 
dealers in lumber and builders’ supplies; incorpo 
rators, J. M. Rumford, and R. C. Morton. 

Belle Harbor-Indian River Co., Lynbrook, N. Y.; 
capital, $50,000; building materials, etc.; inecorpo- 
rators, Harry E. Simmonson & Chas. E. Schweitezer. 

Thos. W. Kiley & Co., Ine., Brooklyn, N. Y.; eapi- 
tal, $300,000; to manufacture building supplies, etc.; 
inecorporators, T. W. Kiley, 204 Hancock St., Brook- 
lyn, and R. J. and W. A. Kiley, Freeport, N. Y. 

B. R. Carey Co., Ine., Schenectady, N. Y.; capital, 
$14,000; to deal in coal, lime, brick, stone and build- 
ing materials; incorporators, Birnie R. Carey, Tillie 
M. Carey and G. M. Burgall of Schenectady. 


owned 


ge. 


Francisco has 


early 


is president and manager of the com 
business. 


has 


Cochrane, 
business as 


ALLEN WANTS WIDE-AWAKE SALESMAN. 


J. H. Allen, general manager of the Nebraska 
Material Co., Lincoln, Neb., and likewise president 
of the National Builders’ Supply Association, de 
sires the services of a wide-awake salesman. 

‘‘T want a man thoroughly familiar with the sell- 
ing end of the material business,’’ said Mr. Allen. 

‘‘A man big enough, broad enough and experi- 
enced enough to handle sales from $300,000 to $500,- 
000 annually; one who has demonstrated his ability. 

‘“We are making some changes in our organiza- 
tion and this is an exceptional opportunity for the 
right man. 

‘*He must have ‘initiative, energy, ‘pep’ and 
brains. If you know a man like this—tell him to 
write to me.’’ 


NEW RETAIL INCORPORATIONS AND VEN- 
TURES. 


Consumers’ Lumber & Coal Co., Portage, Wis.; 
capital, $50,000; incorporators, W. L. Breese, J. A. 
Carrall, and W. E. Gleason. The new firm is suc- 
cessor to A. J. Weir. 

Belle Harbor-Indian River Co., Lynbrook, N. Y.; 
capital, $50,000; building materials, ete., incorpor- 
ators, Harry E. Simmonson and Chas E. Schweit- 
ezer. 

Thos. W. Kiley & Co., Ine., Brooklyn, N. Y.; cap- 
ital, $300,000; to manufacture building supplies; 
incorporators, T. W. Kiley, 204 Hancock street, 
Brooklyn, and R. J. and W. A. Kiley, Freeport, N. Y. 

B. R. Carey Co., Ine., Schenectady, N. Y.; capital, 
$14,000; to deal in coal, lime, brick, stone and build- 
ing materials; incorporators, Birnie R. Carey, Tillie 
M. Carey, and G. M. Burgall of Schenectady. 

Consumers Builders’ Supply Co., Lorain, O.; capi- 
tal, $50,000; incorporators, H. E. Fralley, G. W. 
Gertz, A. A. Hess and others. 

The Moundsville Sand Co., Moundsville, W. Va., 
plan going into the building supply business in the 
spring and would be glad to receive catalogues and 
prices on such materials. 

A. F. Hartman Co., Vincennes, Ind.; capital, $10,- 
000; ineorporators, A. F., W. E. and J. H. Hartman. 
Building materials. 

Trotter-Killeran-Turner Lumber Co., Ine., New 
York City; capital, $5,000; inecorporators, Harry J. 
Trotter, Buffalo; Chas. R. Kelleran, Rochester; John 
C. Turner, Martinsville, Va. 

A. T. Turley, of English, Ind., has announced that 
he is discontinuing mercantile lines of hardware, 
furniture, ete., and will in the future carry builders’ 
hardware and builders’ supplies of all kinds, in- 
cluding lumber, lime, cement, brick, roofing, etc. 

The McGillivray Lumber & Manufacturing Co. 
is being organized at Black River Falls, Wis., by 
J. J. MeGillivray. With him are interested W. J., 
Flora H., and Veda H. McGillivray. The firm will, 
in addition to its other interests, retail building ma- 
terials. 

The Hordville Lumber Co. has succeeded Geo. A. 
Hoagland & Co. at Hordville. 

The Dodds Lumber Co. of Omaha, one of the 
local concerns, has incorporated under 
the Nebraska state laws in the nominal sum of 
$50,000. 


strongest 


The Geo. L. Turner Lumber Co. operating yards 
at Broken Bow, Anselmo, Ansley, Mason City and 
Merna, has sold out to the J. H. Melville Lumber 
Co. The general offices of the Melville Co. will be 
at Broken Bow. Mr. Melville formerly operated 
yards at Sterling and St. Mary’s. 

Illinois Molding Sand & Material Co., Joliet, TIL; 
capital, $2,500; incorporators, A. C. Van Horne and 
others. 

The General Fireproofing Co., of Youngstown, 
O., has inereased its capital from $2,000,000 to 
$4,000,000. The company lately declared dividends 
of one and three-quarters per cent on preferred 
and common stock. 

The Island Service Co., Nantucket, R. I., builders’ 
supplies; capital, $95,000; irteorporators, Max Gil- 
goff, president and treasurer, Mollie and S. Gilgoff. 

The Nashville Builders’ Exchange will entertain 
forty members of the Pittsburgh exchange on Feb. 9, 
when the representatives of the latter pass through 
on their way to the convention of the National 
organization at Atlanta. The visitors will be given 
a dinner at the Tulane hotel and will be shown 
about the city in automobiles. The event promises 
to be one of great interest. 





Worcester, Mass., Feb. 3.—Building material dealers 
in this city report mid-winter demand a trifle better than 
usual owing to the continuance of building on account 
of factory demands. 
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Extensive Building of Railroad Sta- 
tions at Buffalo. 


Building supply dealers, contractors, cement and 
brick manufacturers and many others connected 
with the construction business in Buffalo and other 
cities are evincing a lively interest in the plans 
which the New York Central Railroad has prepared 
for & mammoth station to be created at Washington 
and Exchange streets, Buffalo, N. Y. The cost will 
be between $6,000,000 and $7,000,000. 

After long conferences, the plans for the strue 
ture and other improvements have been approved 
by the Buffalo Terminal Commission, which safe- 
guards the city’s interests in the improvements. 

A picture showing a birdseye view of the pro 
posed main station appears herewith. A picture of 
a sub-station which the same railroad will build at 
Clinton and Bond streets is also shown. 

The construction of the stations will mean the use 
of great quantities of stone, cement, brick, sand, 
lumber, plaster, lime, steel and other products. 

At a recent conference, the Buffalo Terminal 
Commission was informed by the New York Central 
officials that to carry out the plans for the passen 
ger and freight stations and terminals will cost the 
railroad between $6,000,000 and $7,000,000. Noth- 
ing is to be asked from the city but a change in 
sewer level in Washington street. The concrete via- 
ducts at Michigan, Chicago and Louisiana streets 
may have to be lengthened or raised. The railroad 
company will bear the cost of this work. 

The large station, including baggage, express and 
other! rooms, will extend along Exchange street 
from” Washington to Michigan avenue. It will be 
built of stone. The main part of this station will 
extend to Wells street in ‘Exchange and along Wash 
ington street to the Lehigh Valley tracks. This 
main section will be five stories high. There will 
be a tower and an entrance at Washington and Ex 
change streets. The other entrance will be from 
Ellicott street, at which point the ticket offices will 
be placed. 

The waiting room will have an area of 15,000 
square feet. To provide safe access to the seven 
teen passenger tracks, there will be a bridge fifty 
feet wide. There will be a like bridge, with elevator 
facilities for handling baggage and express. Ad- 
ministrative offices will occupy the upper part of 
the building on the Washington street side. 

Besides the seventeen passenger tracks, provision 
has been made for five mail and express tracks at 
the Michigan street end. The space, occupied by 
the Mansion House and other property between 
Washington and Main streets, is to be developed in 








PROPOSED CLINTON STREET STATION, BUFFALO, N. Y. 


a way that will provide a cab and vehicle stand and 
be ornamental. There have been ‘intimations that 
a hotel may be built upon part of the plot. 

On the matter of the New York Central’s Louisi 
ana street freight house, it is proposed to add one 
more floor, bringing the upper floor to a level with 
the viaduct. This will practically result in a dou 
ble-deck #@eight-house, teaming to the upper deck 
being from the viaduct. The team track develop 
ment at Chicago, Perry and Scott streets is for 
handling carload freight from the Elk street market. 

A picture of the proposed sub-station which the 
New York Central will build at Clinton and Bond 
streets as a part of the $7,000,000 terminal improve 
ments appears herewith. This sub-station will be 
used by the Twentieth Century Limited and other 
trains which go through Buffalo and do not run into 
the main passenger station. The plans for this sub 
station call for a building adequate to accommodate 
the through-passenger traffic as waiting-room, bag- 
gage rooms, ete., with a four-track layout. The sta- 
tion building is to face the intersection of Clinton 
and Bond streets, with covered platforms extending 
back of the main structure, with a subway leading 
from the station platform to the track levels. 

The present status of the New York Central’s sta- 
tion plans indicates that that company will shortly 
spend several million dollars in giving Buffalo pas 
senger and freight facilities in line with those al- 
ready given that city by the Lackawanna and Le 
high Vailey railroads. 


CLEVELAND DEALERS TO BE PROTECTED. 


Protection to Cleveland, Ohio, material men, 
machinery men and those working upon city con- 
struction will henceforth be a feature of contracts 
with the city, announcement from the Cleveland 
City Hall states. In a communication to the Cleve- 
land Building Trades Credit Association Co., an 
order has been issued requiring that all surety bonds 
covering public work contracts shall inelude the 
stipulation that the bond shall be for the use of 
all material and machinery men, as well as persons 
employed on the work, thereby protecting them in 
the event of possible failure on the part of the 
contractors. Heretofore there has been no such 
protection in the bonds. Now the risk to interests 
supplying material will be considerably reduced, 

= -_ 7 ' 

Probably one of the most striking proofs possible 
of the value of fireproofing a building was given in 
a fire which started in the new Commercial Club 
building, Nashville, Tenn., just before it was com- 
pleted. The fire started in a refrigerator being built 
in the top of the building in the elub kitchen, the 
floor of which was covered with mastie conerete. 
This was the only fireproof section of the building, 
which is of steel and joist construction. This floor 
prevented the fire from going down and enabled 
the firemen to extinguish it, although the loss from 
fire and water amounted to $20,000 
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AS BUFFALO’S RAILROAD TERMINAL WILL LOOK WHEN COMPLETED. 
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Retailers’ Association New 








New Rochelle, N. Y. 





James H. Allen, President, National Builders’ Supply Association, Lincoln, Neb, 

Charles M. Kelly, President, New England Builders’ Supply Association, Providence, R. I. 

Frank H. Genung, President, Mason Material Dealers’ Association of New Jersey, Newark, N. J. 

W. O. Holst, President, Ohio Builders’ Supply Association, Toledo, O. 

B. L. Grove, President, Del-Mar-Col Building Material Dealers’ Association, Washington, D. C. 

C. A. Short, President, W. Va. Lumber and Builders’ Supply Dealers’ Assn., Shinnston, W. Va. 

Geo. F. Erich, President, West Virginia Lumber and Building Materials Dealers’ Association, Allentown, Pa. 
J. A. Mahlstedt, President, Building Material Dealers’ Association of Westchester County, N. Y., 


Edwin Schmidt, President, Long Island Coal & Building Material Dealers’ Association, Mineola, N. Y. 
M. T. Bannigan, President, New York State Builders’ Supply Dealers’ Association, Utica, N. Y. 








N. B. S. A. Members Await Sound of Gravel 





The stage is set and everything is in readiness 
for the eighteenth annual convention of the Na 
tional Builders’ Supply Association which will be 
held at the Sherman hotel, Chicago, on Monday and 
Tuesday, Feb. 12 and 13. 

Cost accounting and a resume of the organization 
work which has been conducted by the association 
during the past year, with a discussion as to the 
future work of the association, constitute the prin- 
cipal features o fthe convention. 

The fact that this meeting falls during the Cement 
Show period in Chicago and is to be held at the 
Sherman hotel, facility is available 
and where every courtesy will be extended, bespeaks 
a splendid attendance. President J. H. Allen, Sec 
retary L. F. Desmond and all other officers of the 
association are looking forward with much expecta 
tion to one of the best, if not the best, meeting in 
the history of the organization. 

The program for the coming meeting is as follows: 

Monday, Feb. 12. 

Morning session, 10:00 o’clock. 

Registration. 

Meeting of the board of directors. 

Afternoon session, 2:30 o’clock. 

Opening session of the convention. 

Order of business: 

Roll call of members. 

Reading of minutes. 

Reports of officers. 

Reports of committees. 

‘The Manufacture and Marketing of Lime,’’ by 
A. P. McCollie, advertising manager of the Kelley 
Island Lime & Transport Co., Cleveland, Ohio. (Tl 
lustrated with moving pictures.) 

Tuesday, Feb. 13. 

Morning session, 10:00 o’clock. 

This session will be devoted to a resume of the 
organization work that has been conducted by the 
National Builders’ Supply Association, during the 
past year; the manner in which it has proceeded, 
and recommendations as to how the future work of 
the association shall be conducted. 

The executive committee will present at this ses- 
sion, its recommendations for a proposed change in 
Section 1 of Article 3 of the By-Laws; namely, 
‘* Qualification for Membership.’’ 

Afternoon session, 2:00 o’clock. 

‘‘The Cost Accounting System which the National 
Builders’ Supply Association Is Developing for the 
Building Supply Dealer,’’ by Andrew H. Melville, 
extension division, University of Wisconsin. 

‘‘My Report of the Annual Meeting of the 
Chamber of Commerce of the United States,’’ by 
Edward K. Cormack, national counsellor and dele- 
gate. 

Report of nominating committee. 

Organization work of the character that the Na- 
tional Builders’ Supply Association, has been intro- 
ducing in several states requires at this early period 
in its operation, a get-together, not for the pur 
pose of listening to a number of papers concerning 
the different lines of materials that may be included 
in the dealer’s business, but rather to learn of the 
extent to which the work has been carried and as- 
sist in the formulation of its plans for the future. 

The three basic principles underlying the Nation- 
al’s plan of operation are as follows: 


where every 





First: Organization. 

Second: The distribution of an 
practical method of cost accounting. 

Third: Protection for the dealer in the extension 
of credit. 

These three principles will form the basis for the 


intelligent and 


most part of the convention’s work. 

It is expected that every district chairman and 
secretary will be on hand at the convention to give 
the advice of which they are capable and that is 
now It is also expected that the greater 
portion of the general membership will be present 
and the officers, both national and district, believe 


necessary. 


that at the conclusion of the two-day session, plans 
will have been laid which will insure a much more 
rapid and effective advance in the work. 

The National’s Big Blowout. 

At a meeting of board of directors, held some time 
ago, Edward K. Cormack of Chicago, former presi 
dent, was appointed chairman of the entertainment 
committee, with instructions to arrange for one of 
the biggest and best affairs ever pulled off under 
its auspices. 

Mr. Cormack, knowing the task thus imposed, se- 
lected as his co-workers the following committee; 
also of Chicago: 

W. H. Gifford, Wisconsin Lime & Cement Co. 

C. O. Powell, Northwestern Expanded Metal Co. 

F. A. Mitchell, Ceresit Waterproofing Co. 

D. H. Nichols, Rock Propucts AND BUILDING Ma- 
TERIALS. 

The members of this committee have worked hard 
and long to fulfill the obligation imposed on them, 





J. H. ALLEN, 
President, National Builders’ Supply Association. 


and to anyone who has had the good fortune to make 
their acquaintance, the statements that the annual 
banquet of this year will be ‘‘some’’ affair is 
unnecessary. 

One of the novelties to be introduced, so we are 
confidentially told, is the elimination of practically 
all speechmaking, except to a degree that the com- 
mittee feels will be pleasing to those present. 

The menu will offer something in that line which 
has never yet been served at a banquet of this char- 
acter. 
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HOTEL SHERMAN, 
N. B. 8. A. Convention Headquarters. 


The entertainment will be supreme. 
The admission charge will be $5.00 per plate. 
The committee advises to get your tickets early. 





WESTCHESTER COUNTY DEALERS DINE. 





The fourteenth annual banquet of the Building 
Material Men’s Association of Westchester County, 
New York, was held on Saturday, Jan. 20, at the 
Hotel Biltmore, New York City. A splendid menu 
was served and the association had as invited guests 
Hon. James W. Husted, congressman twenty-fifth 
district, New York; L. A. Mansfield, president 
Lumber Dealers’ Association of Connecticut; W. E. 
Tutle, Jr., president New Jersey Lumbermen’s As- 
sociation; Charles M. Kelly, president New England 
Builders’ Supply Association; R. J. Perrine, presi- 
dent New York Lumber Trade Association; R. 8. 
White, president Eastern States Retail Lumber 
Dealers’ Association; J. 8. Davis, treasurer Eastern 
State Retail Luthber Dealers’ Association; F. H. 
Genung, president Mason Material Dealers’ Associa- 
tion of New Jersey; A. R. Carr, New York Lumber 
Trade Journal; E. F. Perry, secretary National 
Wholesale Lumber Dealers’ Association; T. E. 
Wright, field secretary New York State Builders’ 
Supply Association; J. S. Burr, president Retail 
Lumber Dealers’ Association, state of New York; 
and Oswald M. Milligan, Retail Dealers’ Credit As- 
sociation of Philadelphia. 

Hugh McDonald was chairman of the dinner com- 
mittee, the other members being George H. Kapp, 
Albert See, John F. Mahlistedt and Frank M. Car- 
penter. 

At the election held in December all officers of 
the association were re-elected. They are: 

J. Albert Mahlstedt, president; W. B. Hoffman, 
vice-president; Robert Haviland, treasurer; Tracy 
Cowen, secretary. Directors, A. H. Slater, Port 
Chester; G. H. Kapp, Mount Vernon; E. M. Yerks, 
Yonkers; F. J. Fowler, Mount Vernon; Albert See, 
Pleasantxille; J. F. Dinkel, Tarrytown; Alonzo 
Guest (life), New Rochelle; C. H. Tibbits (life), 
Port Chester. 

The membership’ of this organization is composed 
of forty retailers of building materials all of whom 
are located in Westchester county, New York. 
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Shall the National Be Reorganized? 





The advisability of changing the scope and work 
of. the National Builders’ Supply Association has 
been much discussed by its members in all parts 
of the country during the last few months. Here 
tofore, this organization has been composed of in- 
dividual memberships. The aim was to cover the 
entire country, but until recently it has secured 
into its ranks only a few of the more progressive 
firms of the nation located in various parts of the 
country. These members are not altogether satis- 
fied with an organization of this nature and freely 
state that if it had not been for the individual 
state and district associations, very little, if any- 
thing, could have been accomplished for the re- 
tailers at large. 

The most effective work in behalf of the retail 
trade has been performed by state associations. 
The states to which the National points as having 
done good work are really organized on the state 
basis and even in one of these (Wisconsin) a state 
organization has just been formed. 

It seems to be the consensus of opinion that the 
best method in which to organize the retailers is 
under the state association plan. This has been 
demonstrated during the past few months in the 
state of Ohio, as the membership has been increased 
from 134 to over 450 firms. Due to the fact that 
in this state the organizer devotes all of his time 
and attention to a restricted area, he is enabled to 
create more enthusiasm for the organization and 
to bring into its membership a greater percentage 
of the retailers of the community than is possible 
under any other plan. 

The success of the district plan in state organiza- 
tions can be contributed to the fact that in the local 
district questions of credit and local reciprocity can 
be discussed with benefit to all the participants and 
the improvement of the local market, leaving the 
state to take care of the larger problems relating 
to manufactures, railroads and legislative matters, 
such as lien laws. 

Never was there so great a need of that fellow- 
ship which results in getting competitors close 
enough together to discuss their common problems. 
The increased cost of doing business and the shift- 
ing of conditions so greatly affect the retailing of 
building materials that without co-operative effort 
and genuine reciprocity the dealers will be unable 
to cope with the situation. 

There are a number of state and district associa- 
tions in the country and all report progress for the 
year 1916. These organizations are stronger in 
the East than in other parts of the country but 
sentiment in favor of the state association is grow- 
ing. The dealers of Wisconsin, who were less than 
a year ago organized under the National associa- 
tion, on Jan. 26 reorganized into a state associa- 
tion which is known as the Wisconsin Building Ma- 
terial Dealers’ Association. Indiana retailers are 
seriously contemplating the reorganization of the 
Indiana Building Material Dealers’ Association 
and similar ideas are prevalent in Michigan and 
Iowa. Western Pennsylvania is being organized 
into a district association. The West Virginia Lum- 
ber & Builders’ Supply Dealers’ Association is an 
active body of that state. Ohio and Illinois are 
already organized. 

Taking these as a nucleus, the Central West will 
be thoroughly organized in a very short time under 
the state plan of organization. 

The South is also anxious to organize. Alabama, 
Georgia, and Florida have organizations in the 
larger cities and will soon perfect state associa- 
tions. Tennessee, Louisiana, Mississippi, North 
Carolina, Virgina and Kentucky will immediately 
follow their example. South Carolina is already 
organized. 

It has proven much easier in the states already 
organized to bring members into a state or district 
body than into a National association, but we also 
need the National. Not as an individual member- 
ship proposition, but as a delegate body. Most 
questions confronting the retail trade are of such 
a nature that they can be easily solved through a 
state association. This would leave the questions 
of National importance up to the delegate members 
of the National association, all of whom would 
know the requirements of his particular section of 
the country and be able to confer with other dele- 


gates in regard to these matters and then present 
their requests to the parties affected in a logical 
and concrete manner. 

We have no ax to grind. We are not criticising 
the efforts put forth by the men in the industry 
who are truly and conscientiously working for the 
betterment of the trade at large. But we are anx 
ious to perpetuate the industry and to get the eco 
operative effort of all of the men in the trade for 
the purpose of benefiting conditions in the various 
communities and states as well as to the nation. 
There should be no confliction whatever. We are 
not particular under what plan the National is 
operated, but we are desirous of securing for the 
trade at large that co-operation and reciprocity 
which will improve the conditions of the industry 
and bring profit to the individual factors therein. 

The National as at present organized has done 
some good work, but there is too much lost motion. 
The president and board of directors live so far 
apart that it is impossible for them to keep in con 
stant touch with association affairs. Therefore, 
practical operation of the association is not possi- 
ble under the present plan. 

The plan of districting the states has been tried 
by both the National and the Ohio state associa 
tions. The fact that Wisconsin has reorganized 
into a state association and Indiana thinking of 
doing the same, is evidence that this plan is not 
feasible under the National association. In Ohio 
it has proven a success. In connection with the dis- 
trict plan, there is a great deal of detail work which 
it is impossible to properly conduct through the 
National office. Work and correspondence soon 
pile up and are either forgotten or neglected, and 
dissatisfaction arises in the districts thus affected. 

It is just and proper that retailers should or- 
ganize but let them do so under the state plan or 
organization. Each of these states would be pleased 
to pay a small sum toward the operation of a Na- 
tional association and send delegates to its various 
meetings. Let us have the National organization as 
a delegate body but the immediate need of the in- 
dustry is a number of state associations covering 
the country, which can properly and adequately 
meet the requirements of retailers in their various 
districts. 

Much credit must be given the National Build- 
ers’ Supply Association for the work it has per- 
formed. The active and association members of 
this body have given much time and money toward 
promoting the welfare of the organization and the 
trade it attempts to cover. The National has 
grown, is alive today and will continue to grow. 
May it prosper along the lines most advantageous 
and which will bring credit to the association and 
profit to its members. 





SOUTH BEND HAS SPLENDID TURNOUT. 


Kable’s restaurant, South Bend, Ind., was the 
scene of a splendid meeting of the dealers in the 
northern part of that state on Thursday, Feb. 1. 
There was a total of thirty-nine men present and 
one of Kable’s famous dinfiers was served. 

P. B. Turnbull, sales manager of the Michigan 
Portland Cement Co., gave a very interesting talk 
on quotations and sales. 

Cc. O. Powell, of the Northwestern Expanded 
Metal Co., Chicago, talked entertainingly and in- 
structively on metal lath and its uses in building 
construction. 

Though started in fun, the members of the district 
raised a fund for entertainment expenses while in 
attendance at the N. B. S. A. meeting’ in Chicago. 

Guy Staples paid his bet of two pecks of peanuts 
and, although full of ‘‘grub,’’ everybody ate pea- 
nuts. 





LOUISVILLE EXCHANGE ELECTS OFFICERS. 


At the annual meeting of the Louisville Builders’ 
Exchange, Louisville, Ky., the following officers 
were elected: J. E. Merrick, president; C. C. Child- 
ers, first vice-president; T. M. Wintersmith, second 
vice-president; F. A. Clegg, treasurer, and J. M. 
Vollmer, secretary. 


NEW ENGLAND PREPARES FOR ANNUAL. 


Final arrangements are being made for the annual 
convention of the New England Builders’ Supply 
Association which will be held in Coplay Square 


Hotel, Boston, Mass., on Tuesday, Feb. 20. 

The opening session will be called to order at 
1:30 p. m. The meeting will be for dealers only, 
but not necessarily restricted to members Al 
dealers in New England are invited to this session. 

Among the first items of business will be the 
report of secretary-treasurer and the auditing com 
mittee and the appointment of a nominating com- 
mittee. 

President Charles M. Kelly has been in a number 
of conferences with the executive committee and 
as a result some interesting subjects will be up for 
discussion. Among these are: 

Should officers of this association endeavor to 
convince the manufacturers of Portland cement 
that the dealers are entitled to a larger differen- 
tial than ten cents per barrel? It is understood 
that the dealer in the West is to take some action 
of this kind at an early date. 

Should the association put itself on record in 
regard to other manufacturers who have not as yet 
adopted the differential protecting the dealer in 
prices that they name for their material? 

Local associations. 

What actions should be taken by the members of 
the association to promote better feeling between 
dealers who are located in the same immediate lo- 
eality? 

Status of a contractor dealer. 

This is a question which is always open for dis- 
eussion, and no satisfactory remedy has yet been 
worked out in connection with same. It has been 
thought best to have the members discuss the ques 
tion. 

Change in the methods of submitting prices to 
highway commissions and twon authorities. This 
matter has been mentioned to the executive commit- 
tee in connection with plan adopted by some com- 
missions in asking for bids to have the cost of the 
bags eliminated at the time the bid is made, with 
the idea that payment for same can be arranged 
at such time that the contract is completed. 

Many dealers feel that no discrimination should 
be allowed in the naming of bids to any parties, 
and that the packages containing the material 
should be paid for at the same time as the material, 
which is a custom that is used in connection with 
regular sales. 

How should the differential which the dealer re- 
ceives be applied? 

In case the manufacturer quotes lower than the 
market price to the dealer, should this dealer main- 
tain the full selling price which has been adopted 
by other manufacturers, or is he doing his duty by 
his fellow dealer by simply naming the same dif- 
ferential which applies on purchases which are 
made at regular prices? 

Various other topics have been suggested by 
other members as specified: 

Formation of local credit associations. 

Quarterly meetings of the association. 

What can be done to discourage the action of the 
manufacturers who in spite of the increase in dif- 
ferential urges the dealer to do business for less 
margin? ; 

What action should be taken in regard to a 
dealer who assists the manufacturer in the distribu- 
tion of material which has been sold at less than 
the standard price, and on account of which sale 
the dealer has not received the full differential 
which should apply to the sale? 

What can be done to increase the membership 
of the association? 

Report of nominating committee. 
officers for 1917. 

Address by Mr. Harold L. Scott, assistant to 
president, Edison Portland Cement Co. 

Open meeting for manufacturers and dealers. 
Immediately after adjournment of dealers’ meet- 
ing, an opportunity will be given for manufacturers 
and dealers to confer with each other in regard 
to questions which have come before the meeting, 
or any other matters which are of interest to both 
of them. 

Six-thirty o’clock, annual banquet followed by 
entertainment. 


Election of 
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Ohio Retailers Hold Banner Meeting 





With an attendance of 300, of whom at least 200 
were retailers, the Ohio Builders’ Supply Associa 
tion made its twelfth annual convention, held at 
the Southern hotel, Columbus, on Monday, Tuesday 
and Wednesday, Jan. 22, 23 nad 24, a mark toward 
which it and every other association of building 
material dealers in the country must aim in the 
It was, as had been promised, a banner 

Never before in the history of any of 


future. 
meeting. 
the building material men present had a gathering 

* so many retailers been held. 

The success of the convention also spelled success 
of the plan adopted by the association at its meet 
ing last August when it voted to divide the state 
into districts and to employ Haydon 8S. Gaines as 
executive officer. 

Much work was done at the convention, a few 
resolutions for the improvement of conditions were 
passed and action was taken to continue the work 
already started in that state. 

The First Day. 

Monday was registration day. 
parts of the state filed in during the day and night, 
while the executive committee was in session with 
manufacturers of the various building materials 
discussing ways and means to benefit the trade in 


Dealers from all 


general. Friendships were renewed and new ac- 
quaintances made. 
Tuesday’s Sessions. 

The opening session of the convention was called 
to order by President W. O. Holst on Tuesday morn 
ing. 

Secretary Frank H. Kinney read an interesting 
report of the conditions of this association and 
showed a list of 453 members. On Dec. 31, 1915, 
there were in the organization eighty-four active 
and forty-one associate members. In 1916, the as 
sociation took in 324 active and four associate mem- 
bers. 

The executive committee presented resolutions 
calling upon the cement manufacturers to establish 
a differential of fifteen cents per barrel on the sale 
of cement and the sewer pipe manufacturers to es 
tablish a differential of fifteen per cent of the net 
invoices of sewer pipe sales. 

The resolutions were much discussed and finally 
passed upon motion of Secretary Kinney. The reso 
lutions are: 

Portland Cement. 

Resolved by the members of the Ohio Builders’ 
Supply 
Columbus, Ohio, this the twenty-third day of Jan- 
uary, 1917, that the manufacturers of Portland ce- 
ment doing business in the state of Ohio be re- 
quested to establish a differential of fifteen cents 
per barrel and be it further 

Resolved, that the executive committee have full 
authority to notify the cement manufacturers sup- 
plying the Ohio market of the passage of this 
resolution and to take such further action as they 


Association in convention assembled at 


may deem necessary. 
Sewer Pipe. 

Resolved by the members of the Ohio Builders’ 

Supply Association in. convention assembled at Co 
lumbus, Ohio, on this, the twenty-third day of Jan- 
uary, 1917, that the manufacturers of sewer pipe 
loing business in the state of Ohio, be requested to 
establish a differential of fifteen per cent of the 
net invoices after deducting freight charges, and 
be it further 

Resolved, that the executive committee have full 
authority to notify the sewer pipe manufacturers 
supplying the Ohio market of the passage of this 
resolution and to take such further action as they 
may deem necessary. 

A nominating committee consisting of W. A. Fav, 
of Cleveland, F. B. Jones, of Toledo, and W. F. 
Kern, of Columbus, was appointed by the president. 

F, E. Guy, traffic manager of the Universal Port- 
land Cement Co., Pittsburgh, gave an excellent ad- 
dress on ‘‘Traffic Helps for the Dealer.’’ Space 
does not permit the printing of this address in this 
issue, but it will appear at a later date. 

R. A. Plumb, general director of the Truss-Con 
Laboratories, Detroit, Mich., gave a masterful ad- 
dress in ‘‘The Dealers’ Viewpoint of Specialties,’’ 
which he illustrated with stereopticon slides. Mr. 
Plumb has a great command of the English lan- 





guage and his descriptions of the retail dealers’ 
attitude toward specialties compared with what it 
should be were so vivid that each retailer present 
felt the necessity of educating himself upon this 


branch of his: business and thereby be the bette 


enabled to serve his customers. 


W. 0. HOLST, 
President, Ohio Builders’ Supply Association, 


this journal will appear an article by Mr. Plumb 
based on his talk at the convention. 


Tuesday Afternoon Session. 

At the opening of Tuesday afternoon’s session 
‘*The Value of Local Associations’? was diseussed 
by I. B. Hanks, of Hanks & Co., organization and 
efficiency experts, of Minneapolis. 

He was followed by Frank L. Stein, vice president 


l 


In an early issue of 





and cashier of the Ohio National Bank, Columbus, 


on ‘*‘ How to Strengthen Your Credit.’’ 
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HAYDON 8S. GAINES, 
Assistant to the President. 


handled the topic from the viewpoint of a banker 
and imparted valuable information to the retailers. 

When the nominating committee was called upon 
to make its report, Mr. Fay announced that both 
Messrs. Holst and Kinney, both favorites for the 
office of president, refused to run as candidates. 





The speaker 


— 





‘*Therefore,’’ said Mr. Fay, ‘we have placed the 
burden on the shoulders of the present administra- 
tion and move that all the officers and members of 
the executive committee be re-elected. Former 
president H. B. Arnold made the motion from 
the floor which was quickly seconded. Mr. Fay 
for the time being acted as chairman, and the 
motion was unanimously carried. The officers for 
the ensuing year are: 

W. O. Holst, president, W. O. Holst Builders’ Sup- 
ply Co., Toledo. 

F. H. Kinney, secretary, Hyde Park Supply Co., 
Cincinnati. 

J. W. Thomson, treasurer, A. H. Thomson & Son, 
Coshocton. 

Executive Committee: 

George H. Gengnagle, Schaeffer & Gengnagle Co., 
Dayton. 


W. T. Rossiter, Cleveland Builders’ Supply Co., 
Cleveland. 
W. W. Coney, The Moores-Coney Co., Cincinnati. 


E. J. Holway, Youngstown Ice Co., Youngstown. 

Vice-Presidents: 

J. L. Price, J. L. Price Co., Marion. 

W. E. Wright, W. E. Wright Co., Akron. 

Rufus A. Brown, Taggart & Brown, Springfield. 

W. H. Smith, The P. Smith & Sons Lumber Co., 
Newark, 

B. H. Wess, B. H. Wess Grain & Coal Co., Cin- 
cinnati. 

Executive Officer—H. 8. Gaines, assistant to the 
president. 

Offices of the association will remain in the Col- 
umbus Savings & Trust Building, Columbus, Ohio. 

After the election, President Holst paid a glowing 
tribute to Secretary Kinney. He said in part: 

‘*To Mr. Kinney is due as much as any officer in 
Ohio the success of the work in this state.’’ 

To this Mr. Kinney replied: 

‘**T was in hopes that the duties of secretary 
would fall upon some one else this year. I assure 
you that I am interested in the association. My 
heart, my soul, my business and my friends are 
connected with the Ohio Builders’ Supply Associa 
tion. The success of our efforts and of our asso 
ciation depends upon our working together. We 
need confidence. We have now reached the critical 
point of the association’s existence and the future 
success of the association will be easy in compari- 
son to the gloomy days of the past. All we have 
to do is to work in harmony.’’ 

President Holst then talked of association mat- 
ters and the necessity for studying costs. He cau- 
tioned the dealers to base their selling price prop- 
erly. He said in part: 

‘*You are just as bound to fall by charging an 
exorbitant price as you are one that is too low. 
Respect your competitor. A good competitor is bet- 
ter than no competitor at all. Mr. Gaines has been 
drumming these things in the state for the past 
few months, but additional work of this kind must 
be carried on at all times.’’ 

At this point, H. 8. Gaines was called upon. He 
said in part: 

‘¢We have talked about this convention for a long 
time. I have been sleeping and eating it. I am 
not entirely satisfied with the attendance, but am 
proud to say that we have the largest convention 
of building material dealers that has ever been 
held in any single state. But we have just started. 
We have but the skeleton of an organization. We 
must establish our business upon a staple and re- 
liable plan.’’ He then urged the dealers to make 
a more careful survey and study of their business 
and every detail entering therein. 

In speaking on the question of finances, President 
Holst called attention to the fact that the associa- 
tion had been getting out a year book for the pur- 
pose of taxing the manufacturers. He explained 
that the printer got 70 per cent of the money and 
the association but thirty per cent. The executive 
committee had decided this was unjust to the manu- 
facturers and had voted to discontinue the year 
book in the future. 

Due to the large amount of work carried on dur- 
ing the past few months by the association and to 
the work proposed there was bound to be a deficit 
in 1917. Therefore, a resolution was passed in- 
structing the officers to call upon the active and 
associate members for financial assistance. 

‘*The Manufacture and Marketing of Lime’’ was 
presented by A. P. McCollie, advertising manager 
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of the Kelley Island Lime & Transport Co., Cleve 
land. The talk was illustrated with moving pic- 
tures, showing three reels of ‘‘The Tiger Clause.’ 

J. R. Curtis, director of the extension bureau 
if the Portland Cement Association, spoke on the 
‘Promotion of Portland Cement.’’ He referred to 
the adaptability of concrete and to the assistance 
the association was prepared to give the retailers. 
He was prepared to show a number of films, but, due 
to the lateness of the hour, displayed but one en- 
titled ‘‘Conerete for Permanence.’’ 

On Tuesday afternoon, a tea dansant was given 
for the ladies in the Winter Garden of the Southern 
hotel. 

The Banquet. 

The big banquet was the feature of Tuesday 
evening. At 6:30 o’clock 150 men sat down to par- 
take of the following menu: 

MENU. 
One Carbureter of Gasoline 
(Guaranteed to Start Something) 
Cinder Cocktail 
Gravel Crushed Stone Sand 
Gardinier of Rustproof Paint 
Mortar on the Board, a la Trowel 
(With Brick Bats) 
Forms of Concrete 
Finishing Lime 
Sewer Pipe “En Connectione”’ 
Tiling on the Side 
Truck Salad 


Wood Pulp 


Plaster of Paris Hollow Tile 
Slag Metal Lath 
“A Shot in the Arm” 
Manilla Rope Coffin Tacks 


“Watch Your Step” 

After the dinner the following addresses were 
given: 

Address of welcome, by City Clerk Thrasher, who 
presented Mayor George J. Karb of Columbus. 

‘*Confidence,’’ Charles J. Pretzman, attorney at 
law and counsel for the Columbus Builders’ Ex- 
change. 

‘*Plaster,’’ R. G. Bear, general sales manager of 
United States Gypsum Co., Chicago. 

‘*Our Past,’’ W. H. Fay, former president of the 
association and president of the Cuyahoga Builders’ 
Supply Co., Cleveland. 

‘“Our Future,’’ President W. O. Holst. 

‘*Our Legal Department,’’ R. M. Lueas, attorney 
at law and general counsel, Ohio Builders’ Supply 
Association. 

‘“Cement Credits,’’ James L. Medler, assistant 
treasurer, Atlas Portland Cement Co., New York 
City. 

‘‘Lime,’’ Norman G. Hough, manager Hydrate 
Lime Bureau, National Lime Manufacturers’ Asso 
ciation, Pittsburgh, Pa. 

‘*Stucco,’’ Arthur Black, sales manager American 
Gypsum Co., Port Clinton, Ohio. 

‘*National Affairs,’’ Edgard H. Defebaugh, editor 
in-chief Rock PropuCcTS AND BUILDING MATERIALS. 


Wednesday Morning Session. 

On Wednesday morning, reports of conditions ex- 
isting in the thirty-two districts of the state were 
made by the district chairmen. Each report con- 
tained praise for the association and for the work 
performed by Mr. Gaines in organizing the dealers 
and holding them together. 

The convention was drawn to a elose about the 
noon-hour and in ample time for the lumbermen 
members to attend the opening session of the Ohio 
Retail Lumber Dealers’ Association, which’ con- 
vened that afternoon at the Deshler hotel, Colum- 
bus. 

The registration list showed the following in at- 
tendance: 

A. J. Earl, The Kelley Island Lime & Transport Co., 
Clevels mn 

Edw. Swessinger, The Kelley Island Lime & Transport 
Cans “levels and. 

J. J. Urschel, The Woodville Lime & Cement Co., Toledo. 

A. F. Smith, The Woodville Lime & Cement Co., Toledo. 

Fred E. King, Universal Portland Cement Co., Columbus. 

Gail B. Hamer, Lehigh Portland Cement Co., Columbus. 

P. B. Edridge, Calvert Mortar Color Works, Balti- 
more, we 

5, Laidley, Reynolds Asphalt Shingle Co., Grand 
Rapide Mich. 

Cc. F. Horne, J. K. Horne & Son, Struthers. 

Levi Teegarden, Representing Self, Obetz Junction. 

R. A, bs etzler, Edison Portland Cement Co., New Village, 
New York 

Paul C, Smith, Edison Portland Cement Co., New Village, 
New York. 

M. E. Brown, The Miller Supply Co., Huntington, W. Va. 

Chas. 8. Porter, The Miller Supply Co., Huntington, W. 
Va. 

J. C. Miller, The Miller Supply Co., Huntington, W. Va. 

P. G. Kemp, The Louisville Cement Co., Louisville, Ky. 

Fred G. Soxmau, The American Cement Plaster Co., 
Chicago, Ill. oe be 

". W. Capes, J. B. King & Co., Buffalo, N. Y. 

W. W. Coney, The Moores-Coney Co,, Cincinnati. 


E. J. Holway, The Youngstown Ice Co., Youngstown 

J. A, Connelly, Thomas Connelly Co., Chicago, Ill. 

R. J. Mehren, Thomas Connelly Co., Chicago. Ill 

J. W. Thomson, A. H. Thomson & Son, Coshocton. 

W. E. Shearer, The American Cement Plaster Co., Chi 
cago, Ill. 

E. D. Koltz, The American Cement Plaster Co., 
cago, Ill. 

E. J. Davis, Grand Rapids Plaster Co., Columbus 

E. H. Defebaugh, Rock Products & Building Materials, 
Chicago, Ill. 

D. K. Thompson, Jr., The Thompson-Armstrong Co 
Cincinnati. 

Chas. L. Pisor, The Thompson-Armstrong Co., Cin 
cinnati. 

John C. Leaker, Louisville Cement ¢ ‘o., Louisville, Ky 

E. W. Hawke, American Sewer Pipe Co., Columbus. 

F. H. Kinney, Hyde Park Supply Co., Cincinnati. 

er F. Kern, Buckeye Coal & Supply Co., Columbus. 

; . Kelly, Kelly Plaster Co., Sandusky. 

H, ti Lakin, Franklin B. 8S. & Coal Co., Columbus. 

J. R. Paul, The Ironton Portland Cement Co., Ironton. 

S. B. Steece, Jr.. The Ironton Portland Cement Co., 
Ironton. 

Ralph W. Scott, The Ironton Portland Cement Co., 
Ironton. 

P. A, Jandernal, Service Motor Truck Co., Wabash, Ind. 

A. 7 Reitz, The Reitz Bros. Co., Portsmouth. 

pA Klunk, Service Motor Truck Co., Wabash, Ind. 

Geo. . Meyers, Portland Cement Association, Columbus 
, F. E. Guy, Universal Portiand Cement Co., Pittsburgh, 
a. 

L. C. Letzkus, Universal Portland Cement Co., Pitts 
burgh, Pa. 

» E. Stillwell, Representing Self, Bellefontaine. 

H. Ford, The U. 8. Gypsum Co., Chic igo, 

Mi. B. Jewett, Cleveland Builders’ Supply Co., ¢ ‘leveland. 

I). 'T. Brown, Cleveland Builders’ Supply Co., Cleveland. 

A. P. McCollie, The Kelley Island Lime & Transport 
Co., Cleveland. 

J. H. Batey, The Building Material Co., Steubenville. 

O. M. Clark, Kosmos Portland Cement Co., Louisville, 


Chi 


Querl, Kosmos Portland Cement Co., Toledo. 
W. - Fey, Cuyahoga Builders’ Supply Co., Cleveland. 
W. T. Rossiter, Cleveland Builders’ Supply Co., Cleve 
land. 
A. R. Black, American Gypsum Co., Port Clinton. 
Senator H. W. Davis, American Gypsum Co., Youngs 
town. 
David Shertzer, Hamilton-Parker Fuel & Supply Co., 
( ore i 
Geo. H. Gengnagel, Schaeffer & Gengnagle Co., Dayton. 
W. H. Hoisington, Schaeffer & Gengnagel Co., Dayton. 
O. C. Maurer, Woodville Lime & Cement Co., Toledo. 
John C. Denison, National Mortar & Supply Co., Pitts 
burgh, Pa. 
W. O. Holst, The W. O. Holst Building Supply Co., 
Toledo, 
F. B. Jones, The Acme Coal & Building Supplies, Toledo, 
D. B. Swisher, The Ferris Steam Mortar Works, 
( ‘olumbus. 
’. C, Clarke, Atlas Portland Cement Co., Springfield. 
Martin Lingler, Representing Self, Hamilton. 
E. P. Comer, Coplay Cement Manufacturing Co., Phila 
delphia, Pa. 
, H. E. Johnson, National Fire Proofing Co., Pittsburgh, 
a. 
J. A. Gray, Atlas Portland Cement Co., Dayton, O. 
x W. G. Austin, Kosmos Portland Cement Co., Louisville, 
y. 
F. R. Down, Franklin Bidrs. Supply & Coal Co., 
Columbus. 
R. W. Robison, The Tanner-Robison Lumber Co., London. 
H. L. Brungart, Grand Rapids Plaster Co., Columbus. 
M. L. Prentice, Castalia Portland Cement Co., Castalia. 
*. C. Powers, Castalia Portland Cement Co., Castalia. 
E. St. Clair, Sales Mgr., Castalia Portland Cement 
cCoa.. © asti alia, 
H. F. Dowd, Atlas Portland Cement Co., Chicago, Ill. 
J. W. on Atlas Portland Cement Co., Chicago, Ill. 
«. L. Johnson, Atlas Portland Cement Co., Toledo. 
C. S. Me ‘igs, Atlas Portland Cement Co., Cleveland. 
Howard Potter. Representing Self, Worthington. 
John L. Rice, The Sewer Pipe Mfrs. Ass’n., Akron. 
Cc. W. Prentice, Castalia Portland Cement Co., Castalia. 
ID. Meredith, Central Mortar & Supply Co., Columbus. 
Charles Frank, J. Rapp & Co., Columbus. 
‘. T. Bliss, The Buckeye Fire Clay Co., Uhrichsville. 
Geo. T. Heppenstall, Heppenstall & Marquis, Pitts 
burgh, Pa. 
A. Naser, Wm. T. Leggett Co.. Pittsburgh, Pa. 
ty ‘N. Heisler, American ‘-cwer Pipe Co., Akron. 
. P. Lagron, Lagron Coa! & Supply Co., Lorain. 
t: G. Powell, The Bostwick Steel Lath Co., Niles. 
O. H. List, The Kelley Island Lime & Transport Co., 
Mz assillon. 
A. Sarstedt, The Cleveland Macadam Co., Cleveland. 
Vv. D. McDowell, Logan Clay Products Co., Columbus 





E. H. Curtis, E. B. Stanley Mortar Colors, Clinton, N. Y. 
B. W. McCausland, Sr., United States Gypsum Co., 


Cleveland. 
G. R. Eichelberger, T. D. Eichelberger & Sons, Dayton. 
A. P. Watson, The Iron City Lumber Co., Youngstown 
B. P. Blair, Representing Self, Franklin. 


J. A. Undine, American Cement Plaster Co., Chicago. Ill. 
William G,. Clementz, A. J. Clementz & Sons, Massillon. 
William H. Sittig, The New Coal & Supply Co., Youngs- 


town. 
John L. Derr, Robinson Clay Products Co., Akron. 
Louis Amsden, Rock Asbestos Roofing Co., Erie, Pa. 
R. M. Lucas, representing self, Columbus. 
O. W. Jasper, Robinson Clay Products Co.. Akron. 
Paul Wagner, The Thompson-Armstrong Co., Kenton. 
Neal McGreevy, McGreevy & Ortman, Dayton. 
J. W. Windsor, Houston Bros. Co., Pittsburgh, Pa. 


H. G. McKnight, The Smith Monumental Works, Nor- 


walk. 
\ 


cinnati. 


Rufus A. Brown, The Taggart & Brown Co., S ringfield. 
William A. Rabe, The Kenton Supply Co., Covington, 


Ky 
A. E. Bradshaw, Indianapolis Mortar & Fuel Co., In 
dianapolis, Ind. 
George A. Olsen. RocK PRODUCTS AND BUILDING MATE 
BLA, Chicago, Til. 
. H. Greer, The Greer- Beatty Clay Co., Magnolia. 
i. T. Eaton, Eaton Builders’ Supply Co., Niles. 


S. F Stillwagun, aue Storage Transfer & Supply Co., 


Warren and Niles. 
B. 


W. Druckenmiller, Crescent Portland Cement Co., 


Wampum, 


‘Charles Schmutz, Crescent Portland Cement Co., 


Youngstown. 


Norman G. Hough, Hydrated Lime Bureau, Pittsburgh, 


Pa. 


Cc. M. Warden, Warden Heating & Supply Co., Wells- 
Va. 


burg, W. 


¢. Armstrong, The Thompson-Armstrong Co., Cin- 


C. M. Wells, The Toledo Pulp Plaster Co., Toledo 
George G. Marsh, The Marsh-Murdock Co., Cincinnati. 
Louis T. Snavely, Minglewood Coal Co., Wooster. 
W. L. Gray, Gray & Son, Wooster. 
W. M. Smith, C. D. Smith & Son, Wooster 
George W. Clephane, W. H. Settle & Co., Cincinnati 
4. F. King. J. Rapp & Co., Columbus. 
T. F. Lininger, Lininger & Bennett, Conneaut 
H. S. Miller, Roll Manufacturing Co., Cleveland 
H. D. Savage, The Southern Lumber & Supply Co., 
Paulding 
S. T. MecBrier, The Moody & Thomas Milling Co., 
Akron. 
M. H. Woodworth, The Madison Manufacturing Co., 
Madison 
H. B. Heecock, Elyria Lumber & Coal Co., Elyria 
K. L. Kaley, Elyria Lumber & Coal Co., Elyria. 
E, M. Jenkins, Houston Bros, Co., Pittsburgh, Pa. 
J. C. Palmer, J. C. Palmer & Co., Ashland. 
Cc. J. White, The Guernsey Hardware Co., Cambridge. 
Alexander Robinson, The Robinson & Sons Sewer Pipe 
‘o., Uhrichsville. 
P. A. Romig, The Dennison Sewer Pipe Co., Dennison 
Russell D. Kissner, representing self, Delawase. 
B. A. Headley, The Sunny Side Lumber Co., Athens. 
D. A. Rardin, The Rardin Bros. Co., Athens. 
A. E. Frankenberg, The Brooke Lumber Co., Pataskala. 
Cc. D. Cooke, The Crescent Supply Co., Marietta. 
3. B. Marquis. The Crescent Supply Co., Marietta. 
Ralph Vv. D. Evans, The London Lumber & Coal Co 
London. 
S. P. Harris, The Springfield Coal & Ice Co., Spring 
field. 
J. Gutensohn, Enterprise Planing Co., Gnadenhutten. 
W. 8S. Wing, Universal Portland Cement Co., Pittsburgh, 
Pa. 
Cc. F. Atkins, Universal Portland Cement Co., Pitts- 
burgh, Pa. 
O. J. Hartmeyer, aZnesville Grain & Builders’ Supply 
Zanesville. 
“iL. ID. Moorehead, representing self, Zanesville. 
Vern H. Vorhes, representing self. Nelsonville 
William T. Druggan, Cleveland Builders, Cleveland. 
A. J. Gramlich, W. B. Gramlich & Son, Kenton, 
J. A. Montgomery, The Eureka Store Co., Newcomers- 
town. 
H. Gressel, The Adams Bros. Contracting Co., Zanes- 
ville. 
A. M. Daugherty, Daugherty & Co., Derby. 
A. D. Zuber. Old Fort Supply Co., Fort Wayne, Ind. 
Charles 8S. Kline, W. S. Kline & Co., Port Washington. 
Se Hughes, Lehigh Portland Cement Co., New 
Castle, Pa 
H. W. Irons, The Central Sewer Pipe & Supply Co., 
Steubenville. 
M. W. Battenfield, M. W. Battenfield Builders’ Supply 
& Coal Co., Delaware. 
H. W. Young, Eaton Cement Tile Co., Eaton. 
z. W. Taggart, The Taggart & Brown Co., Springfield. 
Guy J. Fierce, representing self, Trimble. 
De M. Mossman, Mossman Bros. Co., Huntington, W. 


. M. Bryson, Athens Lumber Co., Glouster. 

D. H. Nichols. Rock Propucts AND BUILDING MATE 
RIALS, Chicago, Il. 

H. F. Kittle, Athens Lumber Co., Glouster. 

J. B. J. Reynolds, The Adams Bros. Co., aZnesville. 

W. H. Miller, The Bucyrus Hydraulic Stone & B. B. Co., 
3ucyrus. 

D. J. Monroe, Ashley Lumber Co.. Ashley. 

F. C. Webb. Webb & Webb. Newark 

W. M. Julian, The Wveth-Scott Co., Newark. 

G. R. Hackney, The Newark Plaster Co., Newark. 

Ren oMntgomery, Wesley Montgomery, Newark. 

FE. H. Rardin, Lancaster Builders’ Supply Co., Lan- 
caster. 

Paul Tobin, Trus-Con Laboratories. Detroit. 

John F. Connery, The National Lime & Stone Co., 
Carey 

A. H. Lanman, Jr., National Mortar & Supply Co., 
Pichon Pa 

H. L anman, President National Mortar & Supply Co., 

sttebarehe Pa. 

F. E. Hall, T. J. Hall Co., Cincinnati. 

James L. Dehority, Superior Portland Cement Co., 
Cincinnati. 

M. M. Jenkins, Kenton Lumber Co., Kenton. 

Ray F. Harkers, Canton Material Co., Canton. 

H. C. Pontius, Canton Material Co., Canton. 

Rusell Rarey. Columbus Macadam Co., Columbus. 

R. G. Bear, United States Gypsum Co., Chicago. 

J. J. Rowe, American Sewer Pipe Co., Columbus. 

W. G. Dietton, Coplay Cement Manufacturing Co., 
Philadelphia, Pa. 

q Fichelberger, T. D. Eichelberger Sons, Dayton. 

1D. J. Kenendy, D. J. Kennedy Co.. Pitsburgh, Pa. 

FE. R. Sullivan, Peerless Portland Cement Co., Union 
City, Mich. 

A. C. Nicol, Trojan Coal Co., Troy. 

4. BR. Hays, American Sewer Pipe Co., Akron. 

R. E. Crall, Shelby Lumber Co., Chicago. 

Harry Miller, The Cincinnati Clay Co., Cincinnati. 

Walter B. Frank, J. Rapp & €o., Columbus. 

F. C. Weber. The Grove & Weber Co.. Miamisburg. 

0. 8. Holt. The South Side Lumber Co., Columbus. 

L. E. Fishack. representing seif, Toledo. 

P. G. Himmerbright, American Cement Plaster Co., 


P. Jerka, The Lake Erie Builders’ Supply Co., Cleve- 


Perry Quayle, The Ohio Coal & Supply Co., Cleveland. 
1D. S&S. Cook. D. S. Cook & Co., Basil. 

W. G. Smith, The Twin City Lumber Co.. Uhrichsville. 
4. G. Cramer, Oakley Coal & Feed Co., Cincinnati. 

E. W. Clancy, Kosmos Portland Cement Co., Louisville, 


“A. J. R. Curtis, Portland Cement Association, Chicago, 


J. H. Medler, Atlas Portland Cement Co., New York 
City, N. Y. 

G. M. Stiles, Maddux Co., Xenia. . 

George A. Robinson. representing self, Washington C. H. 

S. B. Chittenden, Jr., Sandusky Portland Cement Co., 
Cleveland. 

F. C. Printy, Sandusky Portland Cement Co., Cleveland. 

Fred J. Crisp, The Akron Storage & Contracting Co., 
Akron. 

W. C. Clark, Clark Meyer & Co., Toledo 

H. S. West. The Toledo Builders’ Supply Co., Toledo. 

«. FB. Yarian, C. E. Yarian & Co., Galion. 

R. W. Holst, W. O. Holst Builders’ Supply Co., Toledo. 

John Moore, Greenfield Ice & Coal Co., Greenfield. 

H. H. Mueller, The John Mueller Co.. Lockland. 

Howard B. Arnold, The Dayton Builders’ Supply Co.., 
Davton. 

B. J. Brugge, Brugge Bros.. Cleveland. 

R. P. Stoddard, Secretary, S. A. F. E., Cleceland. 

W. A. Gipsen, representing self, Upper Sandusky 

(Continued on page 49. 
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Wisconsin Dealers Organize State Association 





Retail building material dealers of the state of 
Wisconsin, after holding several sessions in various 
parts of the state, met at the Hotel Athern, Oshkosh, 
on Friday, Jan. 26, and organized the Wisconsin 
3uilding Material Dealers’ Association. 

Until eight months ago, a number of splendid local 
organizations were in existence in various parts of 
the state. In May of last year, however, efforts 
were made to organize the state under the district 
plan of the National Builders’ Supply Association, 
and the Wisconsin dealers entered readily into the 
Through their assistance 300 members were 
secured for the National in various parts of the state. 
A number of districts were outlined and district com 
mittees formed. A number of meetings were held, 
but the retailers soon tired of the plan, as they did 
not succeed in getting that co-operation which had 
been promised them at the outset. 

Frequently, chairmen of the various districts met 
and discussed affairs and at a meeting held in Osh 
kosh about a month ago it was decided by some of 
those most interested in organization work that an 
attempt be made to bring together those men who 
had been most active in perfecting the district or 
ganizations. Accordingly, a meeting was held at 
Milwaukee on Jan. 17 which was attended by twenty 


scheme, 


men representing the entire eastern section and a 
few from other sections of the state. Everyone re 
ported a grievance and it was the consensus of 
opinion that more and better results could be ob- 
tained through a state organization than under the 
plan now in existence. 

For the purpose of taking definite action Stephen 
D. Balliet was elected temporary chairman. Then 
upon motion it was voted that a call be sent to as 
many dealers as were known to the men present for 
the meeting held on Jan. 26. 

At the same time the men discussed the advisabil 
ity of hiring a permanent secretary and between 
them agreed to finance the plan if the state associa 
tion as a whole was unable to produce enough money 
in dues to perform this function. 

At the Oshkosh meeting, forty retailers were in 
attendance. Two sessions were held. 

At ten o’clock a round table discussion of the cost 
of handling cement, sewer pipe and other commodi- 
ties took place. Rufus C. Brown, Jr., of Oshkosh, 
stated that it cost him thirty-five cents per barrel 
with his system to handle cement. This includes 
overhead charges and teaming expense. Mr. Balliet 
explained that his costs, based on an average of 
hauling coal, wood and building materials was 
twenty-one per cent. Figuring cement at two dol 
lars per barrel, as it was last year, this would make 
a cost of forty-two cents per barrel. Mr. 
expense in handling sewer pipe, including breakage, 
was thirty-eight per cent. This stock is turned over 
less than is cement and accounts for the higher 
handling charge. Practically all the dealers were 
surprised at the high cost and it set them to think- 
ing. 

The formation of the state association took place 
at the afternoon session, which was called at two 
o’eclock. 

Chairman Balliet explained the situation in the 
state—that the officers were unable to give a great 
deal of their time to attending to the various mat- 
ters that come up for attention and that it was the 
consensus of opinion that a secretary hired to take 
this burden off their hands and to perfect organ- 
ization work, was wanted. He explained that the 
Federal Trades Commission requested retailers to 


3rown’s 


get together and compare costs, and that a capable 
secretary could put ‘‘our meager information to 
gether’’ and pass it along to all of the dealers. 
He suggested that this secretary’s duties include 
the holding of a meeting once each month in 
every district and that he spend the remaining 
three weeks of the month 
dealers and keeping the 
touch with each other. 
Upon motion, the chairman appointed R. C. 
Brown, Jr., of Oshkosh, William Knauf, Chilton, 
and William Nuss, Sheboygan, members of a nom 
inating committee. Their recommendation was 
that a board of directors be selected of Fred Hurl 
but, Messrs. Knauf, Nuss, Brown and Balliet. The 
committee further recommended that Mr. Hurlbut 
be the nominee for president and Mr. Balliet for 
temporary secretary. The recommendations were 


visiting non-member 
members in friendly 


unanimously concurred in, and Mr. Hurlbut took 
the chair. 

Upon motion of Mr. Brown the board of direc- 
tors were empowered to complete the organization, 
proceed with the engaging of a secretary and to 
act in all respects for the association. 

Upon motion of A. M. Mayo, New London, the 
dues of the association were placed on the basis 
of one cent per barrel for cement sales for the 
year 1916, payable quarterly. 

M. B. Hellmer, Fond du Lae, moved that the 
empowered to act for the 
them at the National 
meeting in Chicago on Feb. 12 and 13. 

The newly elected board of directors met imme 


board of directors be 
association and represent 


diately after the session adjourned and engaged 
Frank R. Carty of Chicago, formerly connected 
with the Cement Products Bureau of the Portland 
Cement Association, as secretary. Mr. Carty took 
up his new duties on Feb. 1, making his headquar- 
ters at Oshkosh. 

The following named retailers were in attend 
ance: 

R. C. Brown, Jr., Cook & Brown Lime Co., Oshkosh. 

R. C. Brown, Sr., Cook & Brown Lime Co., Oshkosh. 

Fred Hurlbut, Fred Hurlbut Co., Green Bay. 

Stephen D. Balliet, Balliet Supply Co., Appleton. 

William Nuss, Pantzler Lumber Co., Sheboygan. 

William Knauf, Knauf & Tesch Co., Chilton, 

A. M. Mayo, A. M. Mayo & Co., New London. 

E. C. Jones, Omro Lumber Co., Omro, 

John J. Basten, New Franken. 

L. Pirlot, Kast River Lumber & Fuel Co., Green Bay 

Phil Haevers & Co., Green Bay. 

Cc. W. Henry, Henry Bros., Fond du Lac. 

F. J. McGowan, North Fond du Lac. 

M. R. Scott, Ripon Lumber Co., Ripon. 

Frank A, Fuller, Fuller-Goodman Co, and Central Lum 
ber Co., Oshkosh. 

E. G. Stellmacher, Van Dyne. 

Aug. Grossmann, Dale. 

L. M. Washburn, N. 8. Washburn Lumber Co., Stur 
geon Bay. 

Peter Renn, Peter Renn & Co., Kaukauna. 

Peter Olk, Hortonville. 

Joseph J. Jansen, Kaukauna Lumber & Manufacturing 
Co., Kaukauna, 

R. M. Falk, Embarrass. 

O. W. Timm, J. H. Timm & Co., Plymouth. 

H. L. Meyer, H. L. Meyer & Co. and Sherwood Lumber 
Co., Hilbert. 

Chris J. Pommer, Waupaca. 

Henry Scheele, Sheboygan. 

R. W. Getschow, Ideal Lumber & Coal Co., Appleton. 

O. H. Hertzberg, Hertzberg Bros., Sheboygan Falls. 

M. B. Helmer, Helmer Milling Co., Fond du Lac. 

Otto BE. Lay, H. J. Lay Lumber Co., Kewaskum. 

W. D. Scott, W. D. Scott Co., Glenbeulah. 

J. P. Thern, J. P. Thern & Co., New London. 

Miss Elfrida H. Roth, Sheboygan Lime Works, Sheboy 
gan. 

William E. Hildebrant, Hildebrant Manufacturing & 
Supply Co., Sheboygan. 


NEW YORK MEETING TO BE BEST EVER. 


From replies to the first-call sent out by the 
New York State Builders’ Supply Association in 
connection with its annual convention, all indica 
tions point toward a record-breaking attendance of 
both retailers and manufacturers of building ma- 
terials, when that organization convenes at the 
Powers hotel, Rochester, N. Y., on Mareh 20, 21 
and 22. 

In his announcement of the coming meeting Field 
Secretary Thomas E. Wright says: 

The big event of the year for builders’ supply 
men of the Empire state will soon be staged. March 
20, 21 and 22 are the dates set for the annual con- 
vention of the New York State Builders’ Supply 
Association, to be held at the Powers hotel, Roches- 
ter, N. Y., and it will be a live meeting from start 
to finish—something doing every minute. 

The year that will close on the above dates has 
been by far the most successful in the history of 
the association. During this short period the mem 
bership has more than doubled, and members are all 
working in closer harmony, extending valuable aid 
to one another by assisting in putting the building 
supply business on a higher plane as a great com 
mercial industry. 
have learned by experience the wonderful results 
that can be obtained through co-operation. 

That the association has been worthwhile and 
worthy of the support of every builders’ supply 
dealer in New York state is proven by the benefits 
already secured, the ten-cent differential on cement, 
uniform prices on plaster, settling of many misun 
derstandings among dealers and many other things. 


Dealers, as well as manufacturers, 





But the real work of the association has just begun, 
a solid foundation has been laid upon which the 
future great work, as will be planned at the com- 


ing convention, can be built. A very bright future 
is ahead of the N. Y. 8. B. 8. A. 

The coming convention will be a business conven 
tion throughout. (All doors leading to the ‘‘long 
counter’’ and the ‘‘foot rail’’ will be closed.) An 
excellent program has been arranged, including sev 
eral big speakers; educational films on both the 
cement and plaster industries; an automobile trip to, 
and inspection of, the big supply yards of the Ameri 
can Clay and Cement Corporation and many other 
things that everyone attending will thoroughly 
enjoy. And finally on the last night, we will all meet 
at a big banquet and have a good time together. 

CHICAGO FACE BRICK MEN ENTERTAIN 

SALESMEN. 

At the time of its annual meeting, the Chicago 
Face Brick Association took opportunity to enter- 
tain the salesmen of the various companies operat 
ing in Chicago. In fact, instead of a regular meet 
ing the evening was spent in merry-making. 

After a sumptuous dinner, stunts of all. kinds 
were performed by members of the craft who were 
rigged in the regular costumes of the stage. Promi 
nent participants in the affairs of the evening were: 
Charles Bonner, W. P. Varney, Herman Matz, W. H. 
Gifford, E. K. Cormack, R. M. Combs, Tom and Joe 
Moulding, A. Schonne, L. L. Cohon, L. B. Jackson, 
R. L. Sickell, W. L. Rose, T. J. MeGuire, Henry M. 
Tompson, Oscar J. Blattner, E. C. Kimbell, C. J. 
Hill, Elmer Netterstrom and Harry Podolsky. 

The firms who compose the association and who 
acted as hosts on this occasion are The Thomas 
Moulding Brick Co., Hydraulic-Pressed Brick Co., 
Bonner & Marshall Brick Co., Kimbell-Hill Brick 
Co., Meachem & Wright Brick Co., Wisconsin Lime 
& Cement Co. and the Consolidated Co. 

The menu brought to mind terms used in the ordi 
nary events of every day business, but, beyond this, 
shop talk was entirely tabooed. The list of edibles 
as they appeared on the attractive menu and pro- 
gram, which was artistically arranged for this oc 
casion, were: 

“Rug Mixture” in Red Color 
“Buff Verticle Cut” “Oriental” Pills 
“Art Brick’ Fresh from the Kiln 
Common Brick in Buff Color 
“Greendale Rugs’ a la Oleo 
“Textur” and “Chaldean” Mixture 
“Monk Bronz”’ Dressing 
“Mogadore Verticles” “Shale Tex” Culls 
“Kulage Barks” with “Navajo” Trimmings 
Toasted “Moonbeams” “Coffeyville R E” 
“Velvet Naps” 


EASTERN PENNSYLVANIA PREPARES FOR 
CONVENTION. 


President George F. Erich and Secretary M. A. 
Kuder, both of Allentown, Pa., are working with the 
officers and members of the executive committee 
of the Building Material Dealers’ Association of 
Eastern Pennsylvania, for the purpose of making 
the next convention of that association of great im- 
portance to its members. 

The meeting will be held in Philadelphia, on 
Mareh 15. 





BUILDERS’ EXCHANGE ELECTS OFFICERS. 


At the annual meeting of the Milwaukee Builders 
and Traders’ Exchange, held at the club’s quarters, 
456 Broadway, Milwaukee, Wis., Arthur J. Maag was 
elected president. Other officers are: First vice 
president, William Gregory; second vice president, 
Thomas E. Dever; secretary, Frank Spetz; treasurer, 
Anton Hennecke; directors, Henry Ferge, Burton 
L. Hibbard, Henrv Schmidt and Fred W. Baumann. 

The Builders’ Club, an affiliated organization, 
elected William Gregory, president; W. G. Williams, 
first vice president; William Metzker, second vice 
president; Arthur J. Maag, secretary; Anton Hen 
necke, treasurer; Henry Schmidt and Henry Wall- 
schlager, directors. 

A new permanent organization of retail lumber 
dealers has been formed by dealers of northeast 
Kansas. Their first meeting was called to order at 
Ottawa, Kan., by A. D. Finley, of LeRoy. 8S. E. 
Barnett, of Wellsville, was elected president and 
H. C. Constant of Rohrbaugh & Co., Ottawa, was 
elected secretary. 
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Are You Taking Advantage of 
Your Opportunities? 


W E can give you some real practical help in installing sand and gravel or crushed stone 
plants—or increasing the capacity of your present plant as well as its efficiency. 


Our Service 


We maintain an engineering organization which has successfully met hundreds of conditions 
similar to yours. The staff of “S-A” engineers are ready to study your problems, assist in your 
designs, etc., and then point out your opportunities of economy and bigger profits. 
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DESCRIPTIVE VIEW OF ATWOOD-DAVIS PLANT AS REMODELED TO OPERATE NEW TRACT 


We manufacture a complete line of labor saving machinery including 


Conveying Machinery—all types. 

Screening Equipment—of the several types 
suitable for all coarse or fine screening. 
Power Transmission Machinery—Complete 
rope drives as well as a complete line of pul- 
leys, bearings, gears, chains, etc. 


We design and install complete sand and gravel washing plants, crushed stone plants, 
storage systems, etc. We have the organization and products that mean economy to you. 


Your Correspondence and Consultation Are Invited 


“The Labor Saver’’ Is for You. It is a magazine published bd us which Jom ‘ribes and illustrates interesting conveying systems, 
gravel washing installations, etc. We will be pleased to place your name on our list for this live cost-cutting news messenger. 


STEPHENS-ADAMSON MFG. COMPANY 


Aurora, Illinois 





New York Boston Chicago 
Los Angeles Pittsburgh Salt Lake City 
St. Louis Toronto Huntington 
GILBERT SCREEN UNIT CARRIER 
The most effective type of screen for washing gravel. Equipped with ball-bearings. Will run 3-5 years 
LARGE CAPACITY CLEAN SEPARATION without attention 
LOW INSTALLATION COST SAVES THE BELT REDUCES POWER 
MINIMUM POWER REQUIRED INDESTRUCTIBLE 


Tell ’em you saw it in Rock Propucts AnD BurLpina MATERIALS 


SSTMMINANNUUUNNANOONUAUONLOOUUUON0RO0U0G80000008000000N00000UEHAUETOOOAOOOUUGAOOOOUOOOOOUUOOOOEUOOSOCQOUAAGAEOAAAULUA AES 


Cae oe 











Rock Propucts AND BUILDING MATERIALS FEBRUARY 7, 1917 


ES $8 e>Ego-o Gy dead : aan Jane ey CEEES> Se PK 


771 














This is the first of a series of advertise- 
ments aimed to acquaint you with the 
quality of Edison Cement and the pro- 
gressiveness of the Edison Organization. 


OR many years the Edison Portland Cement 
Company has maintained a leadership in the 
adoption of improved methods of Portland 

cement manufacture. 


The long kilns which insure uniform burning 
of the raw materials and which are now used in 
practically all cement plants, not only in this coun- 


try but abroad, were designed by ‘Thomas A. Edi- 


son and first installed in the Edison plant. 


The automatic™ weighing device, which makes 
possible an accurately proportioned mixture of ma- 
terials, was conceived by Mr. Edison. Its use is 
now universal. 





The giant rolls, wonderful machines which in a 
single operation reduce to small particles great 
blocks of stone weighing up to ten tons, are also his 
invention. 


These achievements of Thomas A. Edison are 
typical of the man, and illustrate how thoroughly he 
has analyzed and measured the future of Portland 
cement and its adaptation to the needs of mankind. 
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Traymore Hotel, Atlantic City, N. J.—Built with Edison Cement 


The recent action of the American Society for 
Testing Materials in establishing a higher standard 
of fineness for Portland Cement is further proof 
of the wisdom of Mr. Edison, who for many years 
has been a most earnest advocate of finely ground 
cement. 


Now the addition of the giant tube mills, the 
largest ever installed in any cement plant, effects 
a further perfecting of the product. 


These great tube mills, each containing as its 
grinding power over forty-five tons of steel balls, 
produce a very finely ground and uniform cement, 
without the loss of any of the impalpable powder 
which makes possible a quick-hardening Portland 
cement—-a cement which facilitates rapid con- 
struction, the demand of every builder. 


The Edison Portland Cement Company is a 
part of the Edison Laboratories, the sole purpose 
of which is to place at your disposal ssetacls 
worthy of the name they_ bear. 


Edison Portland Cement Company 


Boston New York Philadelphia 
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depths from 3%” t 
RIB LATH, a 
various gauges. 





Channels 
without 
prongs, %, 
1, 1%, 2 


“inches. 


Diamond lath 
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known for the service back of them; their quality and completeness. The demand created by consistent and extensive adver- 
tising warrants a ready sale. Our exceptionally large stocks enable us to furnish all materials promptly 


come in a complete assortment including—HY-RIB in four hollow studs in various sizes. 


DIAMOND LATH, in two types and various gauges. and plaster are supplied in three types. 
KAHN PRESSED STEEL Studs include channels from INSERTS for use in concrete slabs, beams or columns, for 
3%” to 2” in size, studs with prongs from 2” to 12” and _ attaching fixtures, etc., are furnished in three types. 
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and eliminates dissatisfaction encountered when deliveries are uncertain. 


HY-RIB and RIB LATH 


o 14%”. Each in various gauges. STEEL CORNER BEADS for the protection of plastered 
most economical lath in three types and corners, in four types. 
METAL BASE SCREEDS for use between cement base 





Write for catalogs, suggestions and quotations 


TRUSSED CONCRETE STEEL CoO. 


Department H-26 YOUNGSTOWN, OHIO 
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IT’S THE STRENGTH OF 
in two types and various gauges THE RIBS THAT COUNTS Beaded Plate Rib Lath permits two-coat work instead of three 
























time it takes to load, 





BRICK—The Old Way of Handling Them is a Nuisance 


In tossing brick out of a car many are broken. A wheelbarrow doesn’t carry enough bricks to warrant the 





THE P. D. CRANE COMPANY, 10225 Meech Avenue, Cleveland, Ohio 





wheel it out and dump it. 


Use a CLEVELAND BRICK CLAMP 


It is the Newest and Quickest Way 


Furthermore, in unloading brick it actually saves ONE-THIRD of the time over the 
old methods. This clamp is adjustable and will carry from FOUR to TWELVE bricks. 
There’s no fuss or bother. Simply place the clamp down on the bricks and lift the handle. 


The price? It is so inexpensive ANYONE can afford it. Just send 
your name on a postal and we’ll send a neat catalog and price list. 
























TO THE DEALERS: 


When your customers tell you they want strictly high grade 












PARTITION and BAKUP Hollow Tile, just remember that THE 
METROPOLITAN PAVING BRICK COMPANY of CANTON, OHIO, 
make tile with the latest factory machinery and use the right kind of 
“OHIO” fire clay, and brand their tile “MINERVA, OHIO.” 

Write for booklet and prices so as to get complete information of 
the kind you want. 


The Metropolitan Paving Brick Co., Canton, Ohio 
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West Virginians Hold Fourth Annual 





With a registration passing the 200 mark, the 
fourth annual convention of the West Virginia 
Lumber & Builders’ Supply Dealers’ Association 
was held at Charleston, W. Va., on Thursday, Fri- 
day and Saturday, Feb. 1, 2 and 3. The convention 
was the most successful one ever held by that organ 
ization. The program, which had been prepared 
with a great deal of care, was of exceptional interest 
to the retail building material trade. The speakers 
were all capable men and handled their topics in a 
most interesting and educational manner. Cost 
accounting, service, mechanics’ liens and questions 
confronting the shipping of materials were of prime 
importance at this meeting. In order to further 
organization work and to place the association in a 
better position to aid its members, a secretary, who 
will devote all of his time and attention to the work, 
was chosen. The retailers of Charleston, assisted 
by the Young Men’s Business Club, provided enter- 
tainment throughout the entire convention and there 
wasn’t a dull moment from Thursday morning until 
the adjournment on Saturday afternoon. 

Charleston is a beautiful city of about 35,000 
inhabitants, situated on the north bank of the great 
Kanawha at the confluence of the Elk river. It is 
the capital of West Virginia and one of the principal 
cities. The vim and vigor of the progressive region 
of this district is exemplified in the capital city. 
Beautiful residences line the river bank and many 
fine public and private buildings adorn the city. 
Being the center of the coal mining and lumber 
district, it has a large commercial trade in supplies 
of all kinds. Among its industries are foundry and 
machine shops, boiler works, brick plants, woolen 
mills and minor factories. The great Kelley works 
consisting of fifty-one buildings and embracing fifty- 
three acres of ground are located at Charleston. 
Three railroads enter Charleston, namely, the Chesa- 
peake & Ohio, the Ohio Central and the Coal and 
Coke railroads. 

Surrounding the city are the renowned and beauti- 
ful hills of West Virginia. It is in every sense of 
the word a beautiful community and an attractive 
place to hold a convention of West Virginians. 

In addition to its many other qualifications, this 
city has a number of modern building material 
establishments. The proprietors believe in keeping 
their plants up-to-date and attractive. The active 
members of the association located in Charleston 
are the Kanawha Brick Co., Morgan Lumber and 
Manufacturing Co., Burlew Hardware Co., Pfaff, 
Smith & Co., Yellow Pine Lumber Co., Charleston 
Lumber Co., Standard Heating and Plumbing Co., 
West Virginia Heating and Plumbing Co., J. M. 
Gates Sons Co., and the Gates Sand and Gravel Co. 
Among the honorary members are: F. Lory & Sons, 
F. K. Frankeberger, West Virginia Timber Co., 
and the Clay Lumber Co. 

Members of the association began arriving at 
the Ruffner Hotel early Thursday morning. Until 
noon of that day the registration desk, which was 
in Charge of two charming young ladies, was con- 
sidered headquarters. Greetings were exchanged 
and new acquaintances formed. 

The Opening Session. 

The opening session of the convention was called 
to order in the Masonic Temple on Thursday after- 
noon by President H. E. Shadle, who is connected 
with the Morgan Lumber and Manufacturing Co. 
at Charleston. He expressed his delight at the large 
attendance. Immediately thereafter, Rev. Ernest 
Thompson, pastor of the First Presbyterian Church 
at Charleston, invoked the blessings of the Almighty 
upon the convention, its attendance and delibera- 
tions. 

In a short talk, but with well-chosen words, Mayor 
G. E. Breece, who is also connected with the West 
Virginia Timber Co., at Charleston, weleomed the 
association and its members to that city. He spoke 
briefly of his association with the lumber industry 
and of his approval of associations. He mentioned 
the fact that during the previous week he had 
assisted in organizing the Oak association at Mem 
phis. He urged the various building material inter- 
ests of West Virginia to get together and stay close 


together. He spoke of truth as one of the important 
factors in a suecessful organization. 

Due to the sudden death of Mrs. Breece just a 
few days before the convention, the mayor was not 
in a mood to give a regular welcome address, but 
introduced City Solicitor O. B. Bobbitt, who in a 
pleasing manner extended the hospitality of the 
city to the conventionites during their stay. He 
spoke of the many advantages of Charleston as a 
manufacturing and commercial city and lauded the 
conditions of retail building material yards. 

Former President W. E. Minter, of Huntington, 
responded to the address of welcome. In doing so 
he set forth the object of the association and dwelt 
on co-operative effort, closing with the following 
verses: 

“"TAIN’T NO USE TER HATE YER NEIGHBOR.” 

’Tain’t no use ter hate yer neighbor 
Ef he’s done a little wrong, 
Fer we all do things we shouldn't 
As we're journeyin’ erlong. 
And the feller who is keerful, 
Keepin’ his own record clear, 
IIlas a job ter keep him busy, 
Every minit of the year. 


*Tain’t no use ter hate yer neighbor, 
Jest because he fails ter see 
Everything jest like you see it, 
Er because you disagree. 
Mebbe if you'd jest go to him, 
As a manly man should do, 
In a friendly way, and smilin’, 
Mebbe he'd smile back at you. 


’Tain’t no use ter hate yer neighbor, 
Fer if you could understand 
All his trials and his troubles, 
And his purposes and plans; 
Knowed of all his pains and sorrows, 
And the loads that weight him down, 
You'd not hate him half as bitter, 
And not pass him with a frown. 


*"Tain’t no use ter hate yer neighbor, 
Life’s too short fer hatin’ men, 
And some day before the judgment, 

You'll be sorry fer it then; 
“Love yer neighbor,” sed the Savior, 
“As yerself,””’ He meant it, too, 

And this thing of hatin’ people 
Hurts nobody else but you. 


President Shadle then read his annual address 
in which he outlined the work and plans of the 
association, stating that his arguments were based 
on actual experience and that his recommendations 
were made because he believed them to be for the 
welfare of association members. His address: 


Annual Address of President H. E. Shadle. 


Gentlemen and Members of the West Virginia Lumber 
and Builders’ Supply Dealers’ Association: We welcome 
you to our C. O. G. City, which stands for coal, oil and 
gas. West Virginia is the greatest state in the Union, 
and Charleston is the best city in the state. As confirma 
tion of this statement, we refer you to page forty-one of 
our Souvenir Program, which sets forth a few only of 
the facts relative to our resources, advantages and manu 
facturing establishments. We are pleased to see so many 
present for the opening session, and have the assurance 
that many are coming from all parts of the state this 
afternoon, tonight and tomorrow morning, and hope to 
have, when all have arrived, a very enthusiastic and 
profitable convention. 

Our program committee was informed some time since 
by the secretary of the association that our ex-president, 
Mr. Minter, of the Huntington Lumber and Supply Co., 
wished an “ad” in our program. We several times re 
quested Mr. Minter to let us have the copy for his 
“ad,” and finally get the information from him, which we 
quote you from page sixty-nine of our program. “This 
space will be paid for by Huntington Lumber & Supply 
Co., Huntington. W. Va. We are too busy to write 
‘ad.’”’ This condition is not true with me, as I took the 
time yesterday afternoon to write my address, as other- 
wise I would forget it from “stage fright.” 

While we have not grown as much in numbers in the 
past year as we should have liked, we have, however, 
added to our membership list nineteen new members who 
have paid their dues; also a few applicants who have 
not paid. 

Reviewing results for the past year (which can only 
be accomplished by combined effort) our secretary 
started a campaign for a ten-cent differential on cement, 
and asked our members from all over the state to sign a 
petition praying the cement manufacturers to grant this 
request, which by strong co-operation was accomplished, 
and we believe the dealers and manufacturers are so 
well pleased with the result and the way it is working 
that bv combined effort we can secure a fifteen-cent dif 
ferential, which is only a fair margin. I assure you 
this is not more than we should have for carrying the 
account and looking after the sacks. Now, it is up to 
district and community locations to settle on some liv 
ing margin of profit in the retail way. We have in the 
past year remedied several cases where the manufac 


turer and wholesaler 
consumer, rhis vicious 
and I believe y issocia 
eliminated 

Nothing has been done that has required so much 
expenditure of time. energy and money as has the me 
chanics’ lien bill, which is now efore the legislature 
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We have done no end of hard work to get this properly 
before the people of the state and to educate them to 
the fact that the bill is a just, fair and equitable ons 
from every point of view, and we hope to reach a rich 
reward within the next week or ten days, for our efforts 
ind money by securing the best mechanics’ lien law that 
is today upon the statute books of any state in the 
Union. I want to congratulate both the Huntington and 
Charleston members who have given their energy for this 
ill. I also urge a special duty on every member of the 


association to lose no time in seeing personally all mem 
bers of both the house and senate who come from their 


respective districts, also any friends you may have, as it 
will make us all the stronger At the present time my 
views are very optimistic, as I think the lawmakers 


know more of the good merits of this bill than they did 
two years ago, when it met defeat; and we have the 
promise of many bright members of both branches that 
they will talk for the bill as it progresses. We can only 
await developments; but if it becomes a law we will be 
many times repaid all that it has cost us both in energy, 
time and money 

Price cutting: It is a very common and effective sin 
for the demoralization and injury of the retail business; 
it leads to lying, deceit and contempt; and brings on the 
fear of losing business and failure to get particular orders, 
which prevents close co-operation. The time has passed 
when we should live with the desire to cut each other's 
throats. It injures not only the price cutter, but the 
business in general in every community. \ntagonism 
amongst dealers means loss for all and gain for none 
We should instead have territory and community « 
operation and cordial social relations, 

Profits should be good in all lines and lumbermen and 
supply dealers who are not sharing in the good re 
turns have only themselves to blame and not the busi 
ness. The opportunity is at hand to get the price if 
you will only make use of it. West Virginia is the mest 
prosperous state in the Union today according to sta 
tistics; and with our association cemented and in good 
condition our business should be at the height of its 
prosperity; and with our prosperous state and good 
organization throughout the state we should take advan 
tage of the opportunity to reap the golden harvest. My 
own idea is that any legitimate manufacturer or dealer 
is entitled to 10 per cent net profit on his sales, as his in 
vestment is large and his risk bazardous. I see a way to 
calculate on this profit every year and that is by co- 
operation, which is now being practiced by all associa 
tions. I am truly sorry to learn from some dealers in 
our state that in some cases net profits ran as low as 
2% per cent, and in many cases not over 4 to 5 per cent 
on sales, while I find that where closely organized in 
other sections, firms have made as much as 8 to 10 per 
cent on their year’s sales. If we are disorganized dur 
ing this prosperous period, the Lord pity us when busi 
ness is below normal. 

I advocate local organizations to take up the matter 
of standardizing grades as well as standardizing the 
working of lumber, and not make a talking point of our 
competitors selling off grades or workings. I also be 
lieve it is a good idea where (for an illustration) there 
are four yards in town that no one of the dealers 
should stock a pattern of siding or other commodity that 
is not carried by his competitors, as it simply means 
that in a short time the other fellow will have and is 
compelled to carry all the patterns, whereas, if they 
would combine and agree upon the patterns, possibly not 
more than two would be necessary. 

Gentlemen, these are all good points for your con 
sideration. I am advised by our good and faithful secre 
tary that it will be impossible for him to accept the 
secretaryship another year. Much as I know the mem 
bers would like, still we must consider that he has his 
own business to iook after and cannot take the time 
away from it. I advocate that we elect a good “live 
wire” secretary and pay him a sufficient salary to enable 
him to give it his entire attention. There is a large 
field for new memberships and the only way to secure 
them is to go after them personally; to create an en 
thusiasm and to educate them as to the benefits to be 
derived from organization and co-operation. 


I advocate that a committee be appointed to devise 
and work out a plan for districting the entire state and 
that these districts should meet without fail once every 
month, and that the secretary should on all occasions 
meet with them and assist them in creating and per 
petuating the organization; neither would I stop with 
district monthly meetings, but in every town, such as 
Charleston, Huntington, Wheeling, ete., where there are 
two or more dealers, they should meet once each week 
if it is only for a lunch, and insist that every member 
or firm is represented. If this is carried out, we will 
ilways be good friends and will make at least 5 per cent 
more profit on our annual sales. I am not talking at 
random but from actual experience How will you act 
in this matter from now on? For illustration, say your 
sales are $200,000.00 per annum. Would you not prefer 
to make it earn $10,000.00 more and be a good friend 
of your competitor, rather than have $10,000.00 less 
and be fighting continually with your competitor? Gen 
tlemen, it is the height of folly not to co-operate. 

In conclusion, I wish to thank you for the honor be- 
stowed upon me, the highest gift in the power of our 
state association. I assure you of my full appreciation 
and only regret that my own business has been so in 
fernally good that I have not had more time to devote 
to the actual work of the association Upon retiring, I 
wish to urge upon each member to be loyal to the next 
president and to endeavor to make the next year and the 
ensuing years more and more profitable as the cycles 
roll round, 
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Secretary-Treasurer G. J. Dickerson, of Hunting 
ton, read the minutes of the last annual meeting 
at Parkersburg and gave a report of the two offices 
of which he is custodian. 

The association has at the present time 131 mem 
bers, of which sixty-three are active and sixty-eight 
honorary. 

A vote of thanks was given the president and 
secretary for their diligent work, especially in con- 
nection with the lien law, which is 
now before the legislature. 

C. H. Whitecarver, of Williamson, was appointed 
chairman of the committee on committees, whose 
duty it was to appoint the various committees of 
the convention. Other members of this committee 
were: A. M. Finney, Charleston; Frank Mann, 
Huntington; G. L. Dudley, Parkersburg; G. M. 
Mossman, Huntington; M. A. Boland, Charleston; 
J. C. Biddle, Clarkesburg; C. D. Coffman, Wheeling, 
and ©, A. Short, Shinnston. 

An interesting discussion of the cement and 
plaster situation was indulged in. The unanimous 
opinion of all who took part in the discussion was 
that dealers should get a fifteen-cent differential 
on cement and should ask the manufacturers to 
maintain this differential when selling direct where 
there is no dealer through whom the sale could be 
made, so that the price may be maintained on an 
equal basis throughout West Virginia. 

Arthur Black, of the American Gypsum Co., Ben 
McCausland, of the U. 8. Gypsum Co., and Fred 
Soxman, of the American Cement Plaster Co., each 
stated that the firms represented by them were al- 
ready allowing a differential of a dollar a ton on 
the sale of plaster and that this would be main- 
In théir effort to do this 
they ask for the co-operation of the dealers. 

Manufacturers’ and Wholesalers’ Session. 

On Thursday evening, the manufacturers’ and 
wholesalers’ representatives entertained the retail- 
ers. The session was in charge of Arthur R. Black 
as chairman. In language only expressible by Mr. 
Black, he told of the attitude in which the retailers 
were held by those who sell them goods. Then in 
words befitting the Lumbermen’s Poet, he intro- 
duced Douglas Malloch, of the American Lumber- 
man, who gave a splendid address on ‘‘The Seven 
Sinners of Business.’’ He enumerated these as the 
liar, the gossip, the grouch, the pessimist, the quit- 
ter, the loafer and the fiend for work. For each of 
these he had some very good advice which he gave 
in his humorous and witty manner. Wherever ap- 
propriate, he interjected some of the poems which 
have made him famous, finishing his talk with the 
verses of ‘The Man Behind the Gun.’’ One little 
remark he made can by taken as good advice by all 
men engaged in bus’ When speaking about 
the liar he said: ‘‘ We ought to talk more about 
our goods and about our competitors. 
men can’t hear the knock of opportunity because 
they are knocking too hard themselves.’’ 

H. 8. Shepherd, of W. L. Shepherd & Co., Mont- 
gomery, Ala., wa sasked to speak to the flock on 
lumber. He did so by asking for the co-operation 
of the retailers in the sale of that commodity. 

‘*Admiral’’ W. J. Nelson, who hails from the 
Southland, humorously told of the ‘‘stiff-back’’ 
goats of Tennessee. 

L. G. Powell, of the Bostwick Metal Lath Co., 
Cleveland, was the last of the speakers for the 
evening. The session was one of the most enjoy- 
able of the convention, but because of a theater 
party at 10:45 p. m., it was drawn to a close at 
10:30. 

A few moments later the Plaza theater \ 
crowded and a special performance was given for 
the benefit of the building material men. The big 
feature of the show was put on shortly after mid- 
night when ‘‘ Young’’ Lawrence, light-weight cham- 
pion of West Virgniia, met a local contestor in an 
eight-round boxing bout. Lawrence’s opponent was 
forced to quit in the third round, but after a two- 
minute delay, another fighter was on the scene and 
the eight rounds were finished without a decision. 

Association Studies Costs. : 

Friday morning’s session was given over to a 
report of the ‘‘costs’’ committee, of which George 
D. Hawkins, Huntington, was chairman. Mr. Haw 
kins gave a very interesting report which will ap 
pear in a later Among other things, he 
emphasized that profits should be figured on the 
selling price rather than on the cost price. He 
quoted figures to show that when a retailer figures 


mechanics’ 


tained in every instance. 


1é88, 


Some 


less 


issue. 


or 


25 per cent on his total costs he is at the same 
time figuring but 20 per cent on the selling price. 

‘*Delivering the Goods at a Profit,’’.was the 
subject of an address by George A. Olsen of Rock 
Products and Building Materials. It will appear 
in a later issue of this journal. 

H. 8. Gaines of the Ohio Builders’ Supply Asso 
ciation, gave an address on ‘‘ Closer Organization.’’ 
He dwelt at length on building business through 
associations and the government’s attitude toward 
trade associations. He stated that association dues 
should constitute an investment and not an ex 
He figured that they are the legitimate part 
of the cost of doing business. 

At this point of the convention C. H. Whitescar 
ver moved_that all addresses be printed in pamphlet 
form and sent to all retailers of the state, regard 
less of membership. The motion was carried. 

Immediately following the morning session, active 
members of the association went into an executive 


session. 


pense. 


Mechanic’s Liens and Demurrage Rulings. 

Friday afternoon’s session was opened by J. Roy 
Mareum, of Huntington, who is the attorney for the 
association. He addressed the meeting on ‘‘Me 
chanic’s Liens’’ and dwelt at length on the present 
status of the proposed lien law before the legisla 
ture. His address precipitated a discussion on the 
West Virginia is laboring under an ante 
quated lien law, which the retailers are trying to 
remedy through the present legislature. 

‘*New Demurrage Rulings,’’ was the topic of an 
address by George H. Hancock, general agent of the 
C. & O. at Charleston. He referred to the present 
condition of railroad facilities and to the new de 
murrage rates sanctioned by the Interstate Com 
merece Commission. 

E. A. Sterling, of the National Lumber Manu- 
facturers’ Association, Chicago, gave an address 
on ‘‘Retail Service.’’ He spoke of the service 
which a retailer should give the community as well 
as the individual purchaser and of the advisability 
of establishing a service department in retail yards. 
He recommended that an advertising campaign be 
started and that ‘‘service’’ should be mentioned 
in every ‘‘ad.’’ 

His closing remark was: ‘‘The best service you 
can give your customer is yourself. The man usually 
wants to see the boss.’’ 

The feature social event of the convention was 
the banquet held Friday evening at the Ruffner 
in the main dining room where covers were laid 
for more than 200 guests, many of whom were 
ladies. 

Charleston’s inimitable toastmaster, Hon. W. E. 
R. Byrne, presided at the banquet hall and the 
toasts that came as a response to Mr. Byrne’s clever 
introductions were short but most effective. 

Toasts were made by G. M. Mossman, of Hunt- 
ington; Arthur Black, of Port Clinton; O. B. Bob 
bitt, of Charleston; W. E. Minter, of Huntington; 
A. P. Conklin, of Indianapolis; Douglas Malloch, 
of Chicago; H. 8. Gaines, Columbus; W. J. Nelson, 
Birmingham; C. A. Sterling, Chicago. 

An orchestra seated in the mezzanine of the hotel 
rendered a splendid program throughout the banquet 
hour and songs were sung by the entire crowd. 

Affiliates with Ohio Associations. 
Upon motion of G. Mott Mossman, of Hunting 


topic. 


ton, the association voted that members of the 
Ohio Builders’ Supply Association and the Ohio 
Retail Lumber Dealers’ Association who wished 


to join the West Virginia organization be given 
memberships without dues. The reason for this 
action was explained by Mr. Mossman and when 
he referred to the competitive territory which exists 
along the Ohio river. 

Riley Wilson, an actor, whose presence has as 
sisted materially in entertaining the delegates to the 
last few conventions of the association, was elected 
an honorary member. 

Clarksburg and Bluefield invited the next conven- 
tion of the association to be held in their respec- 


tive cities. Walter Perkins put in the bid for 
Bluefield and J. C. Biddle assured the organiza 


tion that Clarksburg would be willing to entertain 
them next year. After much discussion, ‘‘Uncle’’ 
Dan Mossman, of Huntington, moved that Clarks 
burg be given the next convention and suggested 
that Bluefield be kept in mind for the following 
year. This motion was quickly seconded by Mr. 
Whitesearver and readily carried. 


After an address by Arthur Black on ‘‘ Progress,’’ 





‘*Billy’’ Burdette spoke in behalf of the enter- 
tainment committee and invited the delegation for 
a final visit to headquarters in’ room 619 before 
‘*Annette Kellerman’s trunk’’ was removed to the 
Edgewood Country Club. 

The last session of the convention was preceded 
by a very fine luncheon served to all members and 
visitors present—about one hundred in number—at 
the Edgewood Country Club. This is known as one 
of the finest and most modern country club build- 
ings in the state. It is located in the hills northwest 
of the city amidst beautiful scenery. 

Immediately after the luncheon the meeting was 
called to order, about three o’clock, by President H. 
E. Shadle. 

First was a report by J. C. Biddle of Clarksburg, 
as chairman of the auditing committee, who reported 
the records and books in splendid condition and in 
every way satisfactory to the committee and asked 
that a vote of thanks be extended to G. J. Dicker- 
son, treasurer. 

Second was a report by C. H. Whitesearver, 
chairman of the resolutions committee, thanking in 
a fitting way, the Young Men’s Business Associa- 
tion for the use of their hall for the meetings of 
our convention and the Benevolent and Protective 
Order of Elks for the proffer of their hall. Also 
extending thanks to the management of the Ruff- 
ner Hotel for their courtesy and service, and to 
the Mayor and the people of Charleston for their 
reception, hospitality and entertainment. 

The following resolutions were also presented and 
passed: 

Be it resolved that it is the sense of this Associa- 
tion that the manufacturers of Portland cement 
should make a differential of fifteen cents per barrel 
net on carload business, between the price charged 
the dealer and the price charged the contractor and 
the consumer. 

And further, be it resolved that it is the sense of 
this association that the manufacturers of sewer 
pipe should make a differential discount of 15 per 
cent net between the price charged the dealers and 
the price charged contractors and consumers. 

C. A. Short Elected President. 

Secretary-Treasurer Dickerson reported for the 
nominating committee. The election resulted as fol- 
lows: 

President, C. A. Short, Shinnston. 

First vice-president, C. H. Whitescarver, William- 
son. 

Second vice-president, John C. Biddle, Clarksburg. 

Third vice-president, G. L. Dudley, Parkersburg. 

Fourth vice-president, G. A. Gishaber, Charleston. 

Directors: Walter Perkins, Bluefield, and Frank 
N. Mann, Huntington. 

The chairman of the legislative committee was 
authorized by practically every active member pres- 
ent, to draw upon him for an amount up to $30 for 
the purpose of carrying on the work in connection 
with the Mechanics’ Lien Bill now before the legis- 
lature. 

A. Finney moved that the directors meet immedi- 
ately after adjournment of this session. The mo- 
tion was carried and the meeting adjourned. 

George D. Hawkins Chosen Secretary. 

The directors’ meeting was called to order at 
4:30 p. m. ° 

Several matters of interest were taken up and 
disposed of, but the main reason for the directors’ 
meeting was the election of a secretary for the 
ensuing year. 

The directors present stated they did not wish 
to make any change in the secretaryship and asked 
G. J. Dickerson if he would not reconsider his an- 
nouncement that he would not accept the nomina- 
tion. He advised that he could not, in justice to 
the association and in justice to his own company, 
and recommended that a secretary be elected who 
could give the greater portion, if not all, of his time 
to the work of the association. Rolland Moseman 
and George D. Hawkins, both of Huntington, were 
nominated and after considerable discussion Mr. 
Hawkins was elected, subject to his acceptance 
of the terms. Mr. Hawkins accepted the posi- 
tion with the understanding that he is to give 
his entire time to the association. Mr. Dickerson’s 
resignation takes effect on March 1. At that time 
Mr. Hawkins will commence active service. 

Commenting on this action of the organization, all 
of the members join Mr. Dickerson in adopting for 
the association the slogan: ‘‘Now, Watch Us 
Grow.’”’ 
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SOUTHWESTERN LUMBERMEN IN TWENTY- 
NINTH ANNUAL. 


The Southwestern Lumbermen’s Association com 
promising the states of Kansas, Missouri, Arkansas 
and Oklahoma held its twenty-ninth annual con- 
vention in Kansas City, Jan. 24 to 26. 

The first object of the association being instruc 
tive and educational, the board of directors decided 
to cut out the show aud make the event a strictly 
business proposition. If something was lost in good 
fellowship on the floor of Convention hall, something 
could be gained by stricter attention to specific 
problems of material dealers of the Central West. 
The result was probably all that the directors of 
the association asked. The three sessions of the 
convention were magnificently attended, the large 
audience room of the Muehlebach ‘hotel being 
crowded to capacity at all times. 

The associatiog met for business purposes strictly, 
and the members saw such a purpose worked out 
fully in three days. From the standpoint of the 
average dealer, perhaps the address of C. M. John- 
son, of Rush City, Minnesota, was perhaps the most 
interesting. Mr. Johnson talked upon the subject 
‘*Expense of Doing Business.’’ The necessity of 
getting a beteer basis for defining costs has been 
stressed by the leading trade publications in the 














F. D. BOLMAN, 
President, Southwestern Lumbermen’s Association. 


country, including Rock PRopUCTS AND BUILDING Ma- 
TERIALS, by the Federal Trade Commission and by the 
various associations, until the time has been reached 
when results are being seen. Mr. Johnson intimated 
that the best the dealer in building materials can 
do is to transact his business with an overhead cost 
of seventeen per cent. He used as his example an 
establishment doing a business of $30,000 gross 
annual sales, with an overhead expense of $5,100. 

The fact that material men have overlooked the 
importance of advertising is well known by those 
who are solving the trade problems of this class of 
merchants. The address of L. R. Putman on the 
subject of ‘‘Advertising’’ is worthy of particular 
mention. 

The third element in successful merchandising 
that trade publications and authorities are calling 
for is co-operation. Dr. Stanley L. Krebs of Phila- 
delphia, an orator of national reputation, closed 
the program of addresses with a lecture on ‘‘The 
somposite,’’ which was a call for intelligent co-op- 
ration and for high-class retailer activity along 
the line of planning and pushing. 

The meetings were in charge of the efficient Presi- 
lent John Atwell, of Chillicothe, Mo., who, in com- 
any with the equally efficient Secretary J. R. 
Moorehead, occupied the platform during all the 
sessions. The election of officers for the coming 
rear resulted in: President, F. D. Bolman, of 
Leavenworth, Kans.; vice-presidents, F. J. Fentry, 
ond Creek, Okla., and C. F. Lucas, of the Willis- 


Lucas Lumber Co., St. Joseph, Mo. The directorate 
which was increased from fourteen to thirty, will be 
comprised of the following: 


KANSAS. 
F. E. Hunt, Wellsville. 
C. A. Harpster, Hiawatha. 
H. C. Leonard, Girard. 
S. W. Howell, Morganville. 
J. Fair, Sterling. 
. C. Isely, Cimarron. 
L. Eberhardt, Salina. 
*aul Huycke, Topeka. 
A. F. Finley, LeRoy. 
J. J. Rhodes, Council Grove. 


MISSOURI 


J. A. Bowman, Kansas City 
b. F. Moore, Kansas City. 

L. L. Seibel, Kansas City. 

E. C, Abernathy, Joplin. 

F. M. Robinson, St. Louis. 


Cc. F. Hotten, Springfield 

James Costello, Liberty. 

John Atwell, Chillicothe 

8S. W. Arnold, Kirksville. 

J. R. Proctor, California 

F. A. Edwards, Maitland. 

OKLAHOMA 

Cc. E. Sharpe, Woodward. 

Kenneth Hudson, Ardmore. 

T. J. Carter, Tulsa. 

Frank Hufbauer, Newkirk. 

J. A. Butts, Muskogee. 

Ed Walton, Guthrie. 

Jap Marrs, Oklahoma City. 

E. E. Woods, Claremore. 

ARKANSAS. 

J. W. Treischmann, Paragould. 

Other prominent dealers who served in various 
official capacities were: 

F. H. Bearly, Oklahoma City, Okla.; J. E. Wad 
dell, Kansas City, Mo.; F. M. Hartley, Baldwin, 
Kans.; J. W. Jacobs, Oklahoma City, Okla.; T. E. 
Williams, Springfield, Mo.; A. L. Wagenseller, June- 
tion City, Kans. 

Many of the men who have been named are rep 
resented on the big excursion arranged by the Chi- 
eago & Alton Railroad for Association members. 
The party left Kansas City, Saturday night, Janu- 
ary 27th, by way of St. Louis, Chattanooga and 
Atlanta for Jacksonville, Palm Beach, Key West 
and other Florida points. 

The states of Iowa and Nebraska are not included 
in the Southwestern Lumbermen’s Association ter- 
ritory, but several prominent material men from 
both states were in attendance. Among the Iowans 
here were ‘‘Shelt’’ Jackson, of Creston, Ed. Rose 
of Shenandoah, and G. W. Richardson of Clarinda. 
Among the Nebraskans present were W. F. Shaney- 
felt of Aurora, Nels Peterson of Hampton, and 
‘‘Bat’’ Koehier of Geneva. Koehler very rarely 
misses any conventions in this part of the country. 
Charley Byers of Hastings, who had been down to 
Excelsior Springs for a vacation in company with 
Mrs. Byers, was in for one day. The Fellers boys, 
Harve and Alf, of Chester and Carleton respectively, 
were down buying supplies for the yard that they 
are putting in at Hays, Kans. This makes the fifth 
yard for their Citizens Lumber & Supply Co. line. 

Ed Salzer of Monett was up with photographs 
and plans of his new yard which is one of the best 
in this part of the country. He had received re- 
quests from several material men for information 
and took this means of distributing it. . Salzer is 
proud of his yard and justly so, and is willing to 
tell any material man in the United States all 
about it. A. H. Hill, of the A. H. Hill Lumber Co., 
A. C. Houston of the Houston Lumber Co. and H. N. 
Robert of the Big Jo Lumber Co., all of Wichita, 
were in with tales of fortunes cleaned up on oil in 
the vicinity of Wichita. Several Wichita line yard 
operators have little to worry them in the way of 
building material prospects for 1917. ‘‘Mart’’ 
Getchell of Williamsburg, Kans., was in saying 
goodbye to his business friends. Getchell is the 
first, only and always’ mayor of Williamsburg. He 
had the town incorporated, cleaned out the rough 
stuff, bought the first motor car, was the first Pro- 
gressive Republican, the first to push cement side- 
walks, was responsible for the electric light plant, 
fire department, new Santa Fe station, the modern 
Manual Training High School, ete. Aside from 
those things, Getchell hasn’t done much for Wil- 
liamsburg. He is leaving the old home town for 
Montana where he is going to grow up with the 
country. 

Many prominent material manufacturers and exe- 


cutives were seen in the Muehlebach lobby and in 
the convention sessions. The Dewey Portland Ce 
ment Co. was represented by Vice-president F. L. 
Williamson, Assistant Sales Manager F. J. Thomas 
and Advertising Manager A. L. Frank. Sales Man 
ager MeVay and Assistant Sales Manager Pierson, 
of the Western States Portland Cement Co., were up 
from Independence Kansas, and were seen with 
District Manager Dorman, of Kansas City. Seere 
tary Pollock, of the Ash Grove Lime and Cement 
Co., Sales Manager LeHaney and his assistant, H. C. 
Swearingen, of the Union Sand & Material Co., rep- 
resented the Kansas City Portland Cement Co. 
Secretary E. A. Nossaman, was up from Humboldt, 
Kans., and in company with several of his sales 
force who happened to be in Kansas City, repre 
sented the Monarch Portland Cement Co. 

Sales Manager Frank Steeg, of the United States 
Gypsum Co., in company with his representatives, 
Nestlebush, Gallegher and Stewart, was renewing 
old acquaintances. Mr. Steeg had his men in for 
the sales convention and these men were seen on 
the floor. 

W. J. Ong was the only representative of the 
Aeme Cement Plaster Co. in circulation. Sales 
Manager Gulley of the Ozark White Lime Co., 
Fayetteville, Ark., put in his appearance early and 
stayed late. You can’t get away from Gulley. 

















J. R. MOOREHEAD, 
Secretary, Southwestern Lumbermen’s Association. 


He’s got a string of stories and chatter longer than 
your arm and all good. He claims he’s the ugliest 
man in the world. He may be wrong there but 
certainly he isn’t far from being the funniest. 

The American Cement Plaster Co. was well rep- 
resented. Assistant Secretary B. A. Williams was 
down from Chicago. Southwestern Sales Manager 
Warren Henley came from Lawrence, Kans., and 
Karl Baker carried down the good word from the 
Fort Dodge, Ia., plant. Brothers Anselman, Wil- 
liams, Dunnett and Sandy Buis were in from their 
territories. 

The twenty-ninth convention will go down in 
the books as one of the most successful ever held. 
The weather was perfect. June holds nothing bet- 
ter. The attendance was big. The sessions pro- 
duced the goods. And to top it all off manufacturers 
report that they never got more business placed 
with them in a similar three-day span. 

The Builders’ and Traders’ Exchange, Cincinnati, 
Ohio, has started a membership campaign which is 
designed to bring into the organization every busi- 
ness man in the city eligible to belong, in order that 
all branches of the building trades may have the 
benefit of close co-ordination. The new officers, 
just installed, have this as their first piece of work. 
It has also been arranged to place plans for all large 
jobs to be let in Ohio on the board at the Cin- 
cinnati exchange for the convenience of members 
who may desire to bid. 





4 
| 


















Rock Propucts AND BUILDING MATERIALS 








FEBRUARY 7, 1917 

















WAR TALK AFFECTS NEW YORK MARKET. 


New York, Feb. 6.—War talk and the breaking of dip- 
lomatic relations with Germany has quite naturally had 
a bearing on the building materials market this week. 
Not that it has affected prices or demand, nor has it even 
upset plans for future operations to any extent, but ex- 
citement is running high and there must needs be a de- 
traction of minds from every walk of life and every line 
of endeavor pending a returning to a definite state of 
national conditions, be they warfare or peaceful. 

Among building contractors and dealers in the Met 
ropolitan district there is a strong feeling that the con- 
ditions in the structural field were showing a marked 
improvement which would be considerably hastened if 
there were to be a recession in the price of the elements 
of construction until the war talk started and, with this 
situation at hand, not many men can be found willing, 
for a brief spell at least, to make any predictions. Cer- 
tainly if the United States should be at war there would 
be a change in things, but it is felt that the seriousness 
of such a change is largely problematical. 

The European war has already had such a wide effect 
on everything that about the chief trouble now would 
seem to be that prices would not rise further but that 
building might fall off and if that should be the case then 
prices would be more apt to drop, for without demand for 
commodities these is no use or excuse for price increases. 

On the other hand, it is a known fact that many opera 
tions have been held in abeyance pending a downward 
revision and a stabilizing of prices. 

At this writing it is difficult to forcast anything for 
no one knows what a day may bring forth. Thrown into 
the world war the United States will experience internal 
troubles without doubt and business certainly will be 
demoralized to some extent. 

Plan filings are keeping up well and so far this year 
the Metropolitan district figures are even better than for 
the same period last year. 


BRIGHT PROSPECTS FOR LOUISVILLE. 


Louisville, Ky., Feb. 5.—Building work of all kinds was 
at a standstill during the latter part of January and so 
far this month. The worst winter weather of years has 
been met with during the past month, there having been 
heavy snows and very cold weather, the coldest weather 
of the winter coming during the past week with the 
thermometer several degrees below zero. The prospect 
for spring is very bright, there being a number of good 
building operations in sight, including the new Louisville 
Auditorium; the new club house of the Louisville Ath- 
letic Association; and one to be erected by a number 
of members of the Pendennis Club. 

Lime and cement prices are holding fairly steady with 
local quotations in carloads on cement, f. 0. b. Louis- 
ville, $2.15; delivered in less than cars, $2.45. Lime 
is quoted at $1.25 per barrel, or loose per bushel of 
«4 4ty pounds, at thirty-three cents per bushel. The 
prices on cement are quoted in cloth sacks, figuring four 
sacks to the barrel. 


CONDITIONS IN EASTERN CANADA. 


Toronto, Ont., Feb. 3 Some members of the building 
trades speak hopefully of a building revival in Toronto 
which will become more marked as spring approaches. 
It is evident that houses to rent are scarce. On the other 
hand, the building supply dealers point out that people 
are prepared to suffer some inconveniences rather than 
build when both materials and labor are on the upward 
trend. At the beginning of January the wages of brick- 
layers advanced from fifty-five to sixty-two and one-half 
cents per hour. On April 1 the wages of plasterers go 
up from fifty-five to sixty cents per hour, and in Feb- 
ruary plasterers’ laborers begin to earn forty cents per 
hour as compared with thirty-five cents formerly paid. 

Brick, cement and terra cotta prices have advanced 
considerably, lumber prices have about doubled, while 
quotations on builders’ hardware and glass are given only 
for immediate purchase. 

A noticeable feature in Toronto is the number of per- 
mits being taken out for the construction of garages. 


BLAME RAILROADS FOR HIGH CONSTRUC- 
TION COST. 


Milwaukee, Wis., Feb. 5.—This city and surrounding 
territory has been for the past few days in the grip of 
the coldest spell of the present winter and consequently 
“there is not much of anything doing in the building ma 
terial supply circles.” The month of January was a 
poor month for construction work as compared to the 
similar month a year ago. In 1917 only sixty-five per- 
mits were issued by the Milwaukee building inspection 
department, totaling in value $298,187. A year ago there 
were issued permits aggregating expenditures of $2,482,- 
792, during the month of January. These figures include 
a permit for the Plankinton Arcade building, which alone 
reached $1,250,000. The only apparent reason for the 
small amount of work authorized is that the unusually 
cold weather has hindered building operations 


That the high cost of construction work today is 
largely due to the railroads, is the statement of a man 
prominently connected with the building materials indus- 
try. He lays the failure of the transportation system 
to keep pace with the industrial development of the 
country as a vital factor in the augmented building cost. 

“Indeed,” he continued, “shortage of cars has perhaps 
been as instrumental in increasing the cost of building as 
any one factor. Railway equipment was maintained only 
to a sufficient extent to meet the needs of restricted 
traffic, so when the war came in 1914, the equipment 
was entirely inadequate Since then it has been impos- 
sible for the railroads to replenish their stock of cars. 
It would appear that, war or no war, the present under- 
development of transportation facilities is going to ham- 
per industrial development, with a tendency to maintain 
the present high price of building materials for some 
time to come, even should peace be declared.” 


BUFFALO RETAILERS ANTICIPATE BUSY 
SEASON. 


Buffalo, N. Y., Feb. 5.—The builders’ supply business 
in Buffalo was rather active in January, work being done 
on old jobs which were not finished up last year on ac- 
count of the labor shortage. February is an in-between 
month, when no new jobs are started, and, is, therefore, 
usually quiet. 

Local supply Cealers hope that this year will see the 
construction of many small buildings—-homes, stores, ete. 
These would spread the money among many contractors 
and dealers and would bring more widespread prosperity 
than would come from the erection of two or three large 
office buildings. 

“This ought to be a good house year,” said one dealer. 
“The wives of hundreds of mechanics and laborers have 
saved quite a share of their hushands’ earnings and they 
have a natural longing to get started on their new homes. 
They know that if they wait the prices of materials and 
labor will cost more later. sesides they figure that 
money is elusive and the financial nestegg, if not put into 
a home now, may shortly be broken by the husbands 
during moments of good-fellowship and cast to the 
winds.” 

The demand for cement is quiet at present. Strong 
competition and low prices are a feature of the plaster 
trade. Shipments are still being made from the local 
shale brick plants, which are handicapped by the coal 
shortage. 

The prospect for common clay brick this year is prom 
ising. Sand is $1 to $1.25 on cars and is very scarce. 





ALBANY DEALERS OPTIMISTIC. 


Albany, N. Y., Feb. 6.—This city is looking forward to 
big things in the concrete and stone line. The New 
York Central railroad has announced its intention of 
expending $20,000,000 for improvements which will mean 
much concrete work for bridges, piers, etc. Work upon 
several big construction jobs is being delayed owing to 
a shortage of building material and supplies generally 
according to local contractors. For over ten days 
masonry work was at a standstill because of a shortage 
of brick, but contractors have managed to secure enough 
material to start work again. Labor troubles and mate- 
rials shortage have caused trouble on various jobs, 
notably the large Ten Eyck hotel, but it is expected that 
this building will be completed by May 1. A shortage of 
building material, chiefly stone, caused a tie-up in the big 
new Delaware & Hudson railroad passenger terminal. 








PITTSBURGH REGULATES USE OF REIN- 
FORCED CONCRETE. 

An ordinance has been passed in Pittsburgh au- 
thorizing and regulating the use of reinforced con- 
erete in the construction of buildings in so far as 
the same relates to the steel reinforced bars and 
permitting the use of real steel concrete reinforced 
bars rolled from stone tee rails. It provides as 
follows: 

PHYSICAL PROPERTIES AND TESTS. 

(b) The bars shall conform to the following minimum 

requirements as to tensile properties 





Deformed 
and Hot- 
Properties Plain Twisted 
Considered. Bars. Bars. 
Tensile strength, lb. per sq. in.... 50,000 80,000 
Yield point, lb. per sq. in...... 50,000 50,000 
Elongation in 8 in., per cent...... 1,200,000 1,000,000 
Tens. str. Tens, str. 


(c) The yield point shall be determined by the drop of 
the beam of the testing machine. 

(d) For bars over % in. in thickness or diameter, a 
deduction of 1 from the percentages of elongation speci- 
fied in paragraph (b) shall be made for each increase of 
\% in. in thickness or diameter above % in. 





(e) For bars under yy in. in thickness or diameter, a 
deduction of 1 from the percentages of elongation speci- 
fied in paragraph (b) shall be made for each decrease of 
ts in. in thickness or diameter below yy in. 

(f) The test specimen shall bend cold around a pin 
without cracking on the outside of the bent portion, as 


Se Ge as hahha eek aes Ba 4 os 180 deg. 180 deg. 
follows: 
Deformed 
and Hot- 
Thickness or Diam * Plain Twisted 
eter of Bar. Bars. Bars. 
CE EES os de cae o dels dceelad 180 deg. 180 deg. 
ot res oo wow kb ad aes came 90 deg. 90 deg. 


Both cases bars under ™% in. and over % in.—d eqls. 
38 t. D eqls. 4 t. 7 

NOTE.—<1 equals the diameter of pin about which the 
specimen is bent. t. equals the thickness or diameter of 
the specimen. “ 

(g) Tension and bend test specimens or plain and 
deformed bars shall be taken from the finished bars, and 
shall be of the full thickness or diameter of bars as 
rolled ; except that the specimens for deformed bars may 
be machined for a length of at least 9 in., if deemed 
necessary by the manufacturer to obtain uniform cross- 
section. 

(h) Tension and bend test specimens for hot-twisted 
bars shall be taken from the finished bars, without fur- 
ther treatment. 

(i) If any test specimen shows defective machining or 
develops flaws, it may be discarded and another specimen 
substituted. 

(j) If the percentage of elongation of any tension test 
specimen is less than that specified in paragraph (b) and 
any part of the fracture is outside the middle third of 
the gage length, as indicated by scribe scratches marked 
on the specimen before testing, a retest shall be allowed. 

PERMISSIBLE VARIATIONS IN WEIGHT. 

(1) The weight of any lot of bars shall not vary more 

than 5 per cent from the theoretical weight of that lot. 


ZERO WEATHER HIES RETAILERS TO STOVES. 


Pittsburgh, Pa., Feb. 5.—The thermometer reports 
around four degrees below zero today and builders’ supply 
men with their teamsters are hugging the red-hot stoves 
and not hunting business. This is practically the first 
weather interruption which they have had in business 
this winter. January trade was very fair and opened up 
many excellent prospects for doing business in the spring. 
The matter of collections is one that is causing the 
retailers far less worry than in recent years. More busi 
ness is being done on a cash basis and the chances are 
that the volume of business will be considerably larger 
as soon as warm weather begins. Two features in the 
building situation promise much for builders’ supply men 
this summer. One is the big increase in the building of 
houses. The other is in the large number of warehouses 
that are proposed for spring construction. In addition 
to these daylight spots in the building situation there is 
also going to be a very heavy demand for all kinds of 
building materials from the railroads. Their projects 
in the Pittsburgh district amount to millions and most 
of them will be started ahead early in the spring. Stock 
taking is over and most firms are already letting in new 
supplies for the spring trade. 





NEW ENGLAND LOOKS FOR GOOD YEAR. 


Soston, Mass., Feb. 5.—Building projects for the last 
half of January in the metropolitan district numbered 
169, on which the valuation is $4,605,000, according to 
the F. 8. Dodge Co.’s statistical report. More contracts 
were let in the first month of the year in New England 
than last year and early prospects were good for an- 
other large year of building. Recessions noted in the 
business prosperity wave have been largely characterized 
as seasonal until the grave conditions which the coun- 
try is now facing arose a few days ago. Special efforts 
have been made on steel bookings which extend many 
months ahead. 

On the railroads freight movements are given prece- 
dence of passengers, which is notably exemplified in a 
brief and clear announcement by Vice-President Buck- 
land of the New Haven railroad, as follows: “One of the 
great problems confronting the management is the rela- 
tive importance of the movement of freight or the prompt 
movement of passengers. It is necessary that New Eng- 
land shall be fed, clothed and warmed and that the 
weekly pay-roll shall be met. ‘To this end food sup- 
plies, copper, iron, coal, cotton, lumber, etc., must be 
brought into New England. If this paramount neces- 
city results in delays to passenger trains, it is obvious 
that the greatest good, in the meantime, is being done 
to the greatest number of New England inhabitants.” 


GLOVERSVILLE REPORTS BEST YEAR. 

Gloversville, N. Y., Feb. 1.—This city had one of the 
best building years in its history in 1916. The total ex- 
pended for new structures exceeded $600,000, and Jan 
uary of this year started in with projects already in 
sight totalling $200,000. 
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Tenth Chicago Cement Show Is On 





Just as this issue of Rock PropucTS AND BUILD 
ING MATERIALS was slated for the press, the doors 
of the Coliseum at Chicago were opened for the 
first session of the Tenth Chicago Cement Show. 
Naturally, members of the editorial staff journeyed 
to the Coliseum to see the ‘‘opening gun fired.’’ 
The printers loafed at their cases awaiting ‘‘more 
copy.’’ The delay was worth while. We could not 
afford to miss this interesting event and we were 
anxious to herald the news of the splendor of the 
affair as early as possible to those of our readers 
who were unfortunate enough not to be present. 

The attendance was the largest ever witnessed 
on an opening night. As the men and women filed 
into the building the show opened with a band 
concert after which the band assembled on the 
main floor and marched around the Coliseum, fol 
lowed by a company of naval reserves from the 
U. 8. S. Commodore. They then marched around 
the baleony and stopped at the Wabash ‘avenue 
side, where were seated B. F. Affleck, Blaine Smith, 
L. F. Mead, and J. P. Beck, officials of the Cement 
Products Exhibition Co. 

In his opening address, President Affleck wel 
comed the general publie to the show and thanked 
the exhibitors for their loyal support. He stated 
this was the tenth show of the cement and con- 
crete industry of the country and that it exceeded 
in age all shows save one—the annual automobile 
exhibit. 

He then spoke on ‘‘Preparedness’’ and intro 
dueed Captain Edgard C. Steever, who gave a brief 
but pointed address bearing on the significance of 
concrete roads to preparedness. Capt. Steever 
closed his remarks by referring to the American 
flag and particularly to one at the top of the east 
end of the building. This particular flag is 100 feet 
long and is the largest in existence. His remark 
to the effect that it was not only the largest but 
also the greatest flag in the world brought his ad 
dress to a close amid much cheering. 

Immediately thereafter, the flag was unfurled 
as the band played ‘‘The Star Spangled Banner.’’ 
The men, with one accord, uncovered and every per- 
son within the confines of the building joined in 
singing the National anthem. 

Among the many interesting pieces of concrete 
work on exhibit is a collection of ornamental crea 
tions by Mrs. George Fabyan of Geneva, Ill. Etrus- 
can vases, two Russian wolfhounds and an Ameri- 
can eagle, three feet high, and the tips of whose 
wings are nine feet apart caught the attention of 
every visitor. . 

Concrete roads constitute the feature of the joint 
exhibit of the cement companies. 

Machinery of all descriptions that may be used 
in concrete construction is on display. Block molds, 
fence post molds and molds for the construction of 
everything conceivable are also to be seen. 

The show this year is under one roof. The main 
floor and baleony of the Coliseum proper and the 
Coliseum annex house all of the exhibits. 





MANY CONVENTIONS IN CHICAGO. 


A number of conventions will be held in Chicago 
during the Cement Show. In their chronological 
order, these are: 

Feb. 8-10—American Concrete Institute, La Salle 
Hotel. 

Feb. 8-10—American Association of Engineers, 
La Salle Hotel. 

Feb. 12-13—National Builders’ Supply Associa- 
tion, Sherman Hotel. 

Feb. 12-14—American Concrete Pipe Association, 
Auditorium Hotel. 

Feb. 14—Southern Cement Users’ Association, 
Auditorium Hotel. 


Feb. 14-15—National Sand & Gravel Producers’ 
Association, Auditorium Hotel. 

Feb. 14-16—Illinois Lumber & Builders’ Supply 
Dealers’ Association, Sherman Hotel. 

There will be three big banquets during the 
show. The engineers will feast on Saturday even 





. B. F. AFFLECK, 
President, Cement Products Exhibition Co. 


ing, at the La Salle Hotel the American Concrete 
Pipe Association are advertising a ‘‘big night’’ 
at the Auditorium Hotel on Monday night, and the 
National Builders’ Supply Association has pre- 
pared for a banquet that ‘‘cannot be equalled’’ on 
Tuesday night. 





L. C. WASON, 
President, American Concrete Institute. 


SOUTHWESTERN CONVENTION SURE OF SUC- 
CESS. 





According to present indications, the first an 
nual convention of the Southwestern Concrete As 
sociation, to be held at Convention Hall and the 
Coates House, Kansas City, Mo., Feb. 19 to 24, will 
be a huge success. 

The convention will consist of a show at Conven 
tion hall, Kansas City, Mo., and of a series of five 
educational sessions at which programs of great 
value will be presented. These programs are made 
up of papers from leading authorities of the country. 

The show will have several interesting features. 
In addition to a large number of exhibits by manu 
facturers of the United States, there will be a joint 
exhibit by the Portland cement companies operat 
ing in the Central West. This exhibit will be at 
one end of the big hall and will cover four general 
classes of concrete construction. The first will be 
the A-B-C’s of concrete, demonstrating cement in 
various stages of manufacture and quantities of 
different kinds of materials which should be used 
to make the best concrete, along with educational 
matter illustrating proper mixing and placing. 

Another portion of the exhibit will be models of 
such things as concrete tanks, troughs, pipe, build 
ing walls, ete. Still another part of the exhibit will 
be eomposed of concrete articles for ornamental 
use, such as vases, urns, tables, benches, lamp-posts, 
ete., and small models of swimming pools, tennis 
courts and floors. In addition there will be in 
stalled a model showing the construction of the con 
erete road. Through the courtesy of the Kansas 
City Testing Laboratory, samples of broken eylin- 
ders will show tests of various mixtures of concrete. 

Another joint exhibit will be that of the Kan- 
sas City Chapter of the American Institute of Archi- 
tects, showing the best and most interesting work 
of local members of the profession. 

That the attendance will be large is assured by a 
fast growing membership, and by advice from far- 
away points that all sections of the Central West 
will be represented. The popular nature of the 
show will also call forth a big attendance of resi- 
dents of Kansas City, interested more or less directly 
in construction. 


SHERIDAN ROAD NOW OPEN TO GLENCOE. 

Sheridan road now is open from the Chicago City 
limits all the way to Glencoe. It was necessary a 
short time ago to make a detour in Wilmette be- 
cause that portion of the road was not yet open to 
traffic. This portion has now been completed, the 
first man to pass the barrier being Frank T. Scheid- 
enhelm, treasurer of the Sheridan Road Improve- 
ment Association and cashier of the Evanston State 
Bank. Mr. Scheidenhelm has been active in bring- 
ing the road to its present condition. 

Sheridan road through Winnetka was temporarily 
repaired last summer but a new road is practically 
assured through this village as the assessment roll 
which calls for an improvement with concrete, simi- 
lar to that in Kenilworth is awaiting only the con- 
firmation of the county court. This will bring the 
improved road to Hubbard Hill just north of Win- 
netka. 

Glencoe citizens will hold a preliminary meeting 
next week to draft resolutions calling upon the Vil- 
lage Board to prepare plans and specifications for 
the improvement of Sheridan road through that vil- 
lage. 

Highland Park recently had a public hearing con- 
cern*~g the Sheridan road pavement which includes 
that portion of Sheridan road from the south end 
of the present concrete pavement to the county 
line. 

These improvements will be further steps in the 
linking of Chicago and Milwaukee, the aim of the 
Sheridan Road Improvement Association, which 
several months ago held impressive ceremonies at 
the State line at which Governor Phillips of Wis- 
eonsin and Congressman Foss of Illinois spoke 
heartily in favor of a permanently paved highway, 
giving uninterrupted passage from Chicago to Mil- 
waukee. 

The Jefferson Cement Tile Co., Louisville, Ky., 
has taken out permits for the erection of a concrete 
block dry room, to cost about $1,000 and to be erected 
of concrete blocks. 
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Beauty of Chicago’s Structures Enhanced by Use of Portland Cement. 


There are many permanent buildings in and near with pride by residents of the city. The build- Stanley Field residence, Lake Bluff; 4, Ed. S. Moore 
Chicago which can be classified as beautiful. Those ings are: 1, Carl Pfanstiehl residence, Highland residence, Lake Bluff; 5, Edgewater Beach Hotel, 
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shown above are of stucco and usually pointed to Park; 2, South Shore Country Club, Chicago; 3, Chicago; 6, D. R. McLennan residence, Lake Forest. 
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LEHIGH INCREASES CAPITAL AND BUYS 
PLANTS. 


The annual meeting of the stockholders of the 
Lehigh Portland Cement Co. was held at the firm’s 
headquarters in Allentown, Pa., recently, and was 
featured by the increasing of the Lehigh’s capital 
stock issue from $12,000,000 to $18,000,000. The 
new stock issue of $6,000,000 will be placed in the 
treasury of the Lehigh company and will be used 
as needed to pay for the two new plants the com- 
pany recently purchased in the Western district, 
i.e., the Chicago Portland Cement Co.’s plant at 
Oglesby, Ill., and the plant of the Iola Portland 
Cement Co. at Iola, Kan. 

As all the new stock issue proceeds will not be 
needed for the above purpose alone, the remainder 
was voted into the treasury to be used for such 
future expenditures as may become necessary in 
the conduct of the company’s business and its 
present string of fifteen plants. 

Following the taking of the vote on the subject 
of stock issuance to the amount of $6,000,000, the 
stockholders re-elected the former board of directors, 
as follows: Col. H. C. Trexler, Col. E. M. Young, 
George K. Mosser, and John D. Ormrod, of Allen- 
town, Pa., and A. Y. Gowen, of Chicago, Il. 

Adhering to the routine of events which has been 
followed at all previous annual meetings of the 
Lehigh Portland Cement Co., the main offices of the 
company were closed for the day, while the members 
of the office force, factory superintendents and 
foremen were tendered a luncheon at the Antlers’ 
Home, Allentown. The girls and boys under twenty- 
one years of age who are thus associated with the 
company were entertained at a theater party at the 
afternoon performance of one of the local theaters 
at which Raymond Hitcheock’s ‘‘ Betty’’ was being 
played. While these events were happening the 
officers and stockholders held a luncheon at the 
Livingston Club following the business meeting. 








ATLAS PHILADELPHIA OFFICE CHANGES 
MANAGERS. 


J. R. Maxwell, who for some time had been resi- 
dent manager for the Atlas Portland Cement Co., 
has been relieved in the Philadelphia district by 
F. B. MeKenna, formerly affiliated with the com- 
pany at its New York offices. Mr. McKenna reports 
business in this vicinity with the Atlas company 
as being reasonably good and announces that the 
company has sufficient inside work to tide them 
over the usually quiet season with cement manu- 
facturers, while new business for the spring and 
summer seasons is arriving in increasing volume 
daily. The company’s new offices in the Widener 
building are proving much of an advantage over the 
old offices in the Morris building, as they are not 
only more spacious, but are better lighted as well. 





MAKING FRIENDS. 

In remembering its friends in the trade with a 
calendar this season, the Peerless Portland Cement 
Co., Union City, Mich., chose one which has a picture 
that appeals to every man with red blood in his 
veins. A splendid horse, a beautiful girl, a noble 
log and a charming landscape are combined in the 
illustration. The title of the picture, ‘‘ Making 
Friends,’’ is.appropriate to the picture as well as 
to the policy of co-operation fostered by the com- 
pany presenting the calendar. 

The pretty country lass, tentatively holding up 
an apple for the approval of the horse, is very evi- 
dently trying to make friends with this beautiful 
animal, while the dog looks on with obvious ap- 
proval. 





The artist, Miss Zula Kenyon, is one of America’s 
very foremost painters in the field of art that de 
picts the simpler, homlier subjects. Her pictures 
nearly all possess unusual heart interest and find 
favor with that great majority of people who love a 
thing of beauty simply for beauty’s sake. 

Few pictures of country life have ever been made 
that can surpass this in beauty. Miss Kenyon, the 
artist who made the original pastel from which this 
Splendid reproduction was made, has_ probably 
painted more real successes during the past five 
years than any other artist. 


LAWRENCE ENTERTAINS DEPARTMENT 
HEADS. 


In recognition of their faithfulness in service 
toward the company and its business during the 
past year, the department heads of the Lawrence 
Portland Cement Co.’s works at Siegfried, Pa., 
were entertained by the board of directors at a 
beef steak dinner given in their behalf at the Park 
House, Siegfried, recently. 

The dinner was elaborately prepared and was 
thoroughly enjoyed by each of the thirty-five 
guests. The main dining room of the Park House 
was used and in itself did much to add to the at- 
tractiveness of the occasion by reason of its having 
been especially decorated for the Lawrence din 
ner. <A pleasing and highly entertaining musical 
program was rendered during the serving of the 
dinner by a string orchestra and, together with F. 
Sherman, a New York entertainer whose services 
had been secured for this event, did much to pro 
mote and then keep‘at a high pitch the lively spirit 
which predominated. 

Charles A. Porter, superintendent, served as 
toastmaster and, aided by his characteristic jovial 
manner, succeeded in inspiring all present with a 
desire to out-do his neighbor in their respective 
efforts at making the oceasion a ‘‘long-to-be-re 
membered’’ one. Toastmaster Porter, during the 
eourse of the evening, read a letter to the guests 
in which President Ackerman, on behalf of the 
firm, expressed the feeling of appreciation that 
the respective officers hold toward the department 
heads for results obtained and loyal eo-operation 
given during the past year. Between the songs 
and story telling, Superintendent Porter called 
upon a number of the guests for remarks and many 
interesting and animating addresses were thus de 
livered. 

The board was represented at the dinner through 
James S. Van Middleworth, secretary of the com- 
pany, while the New York sales department was 
represented by M. 8. Ackerman, Jr., J. F. Miller, 
and H. P. Brown. Each of the guests received a 
very handsome souvenir and the dinner closed with 
a unanimous vote of thanks to the board. 

Aside from those before mentioned, the guests 
ineluded: F. D. Danner, I. T. Beck, B. E. Arner, 
T. P. Blumer, B. 8.-Debbie, L. A. Eisenhard, M. D. 
Gorsline, F. B. Hoagland, Joseph Hammond, M. D. 
Hoosier, W. E. Larrosh, W. J. Mummy, M. K. 
Lichty, W. P. Kiechel, L. H. Rollman, M. D. Ryan, 
Charles Rose, F. D. Schindle, J. E. Shirk, F. Sher- 
man, H. 8., Smith, John Warta, H. D. Smith, J. H. 
Van Middleworth, John Warta, Jr., G. E. Young, 
and A. L. Wolf. 





IRONTON ELECTS OFFICERS. 

The stockholders of the Ironton Portland Cement 
Co., Ironton, Ohio, at a recent meeting, elected S. B. 
Steece, Osear Ritchey, 8. G. Gilfillan, J. W. Slater, 
W. P. Lewis, E. J. Merrill and A. C. Steece as 
directors. Ritchey and Merrill were chosen to fill 
the places of F. C. Tomlinson and F. E. Hayward. 
Officers named were S. B. Steece, president; Osear 
Ritchey, vice-president; A. C. Steece, treasurer and 
general manager; J. R. Paul, secretary and sales 
manager. 


SOUTHERN CEMENT MANUFACTURERS 
VISIT NEW ORLEANS. 


The building material interests of New Orleans 
entertained a large party of Southern cement man- 
ufacturers, who visited the city recently on one of 
their regular trips to the big building material con- 
suming centers for the purpose of bringing about a 
spirit of closer co-operation between the manufac- 
turers of cement and the cement dealers. 

The local cement men strenuously entertained 
the visitors for every minute of their stay and made 
this visit one of the most productive and pleasant 
the manufacturers have ever paid New Orleans. 

The crowning feature of their enterainment was 
a very fine banquet at the unsurpassable Restaurant 
de la Louisiane. 

After the banquet there was an informal busi- 
ness discussion at which matters and methods for 
the betterment of the cement trade in the South and 
particularly New Orleans, were suggested and dis- 
cussed and at which many busniess bumps were 
permanently smoothed out. 

Practically all of the local cement dealers took 
part in the entertainment and discussions. 

The following composed the party of manufac 
turers: 

J. P. Beck, Portland Cement Association; H. P. 
Johnson, Union Sand and Material Co.; A. W. Har- 
rison, Cape Girardeau Cement Co.; W. E. Law 
Cinchfield Portland Cement Co.; B. H. Rader, Le- 
high Portland Cement Co.; J. H. Dalby, Dixie Port 
land Cement Co.; H. M. Blanchard, Coosa Cement 
Co.; J. I. MeCants, Standard Portland Cement Co.; 
William Fisher of the Fisher Cement Co., and Mr. 
Allrickson of the Trinity Cement Co. 


COMPLETE BIG CEMENT STORAGE BINS AT 
IOLA. 

Six of what are said to be the largest cement 
storage bins in the world and the first in the West 
were completed recently by the Iola Portland Ce- 
ment Co., Iola, Kan. The bins are circular, thirty- 
two feet inside and seventy feet high. The aggre- 
gate capacity is 100,000 barrels. The company is 
also completing the installation of a battery of 
three mammoth oil engines and will turn to erude oil 
exclusively as fuel, although one or two of the old 
gas engines may be retained temporarily. 


MONARCH CHANGES SALES POLICY. 


The Monarch Portland Cement Co., Humboldt, 
Kan., has made some announcements relative to its 
future sales policies. It has marketed quite a large 
percentage of its product through jobbers; here- 
after it will adhere to the policy of selling through 
its salaried sales force exclusively. The foree has 
been augmented by several new members, 

The Monarch company has spent a great deal of 
money in the past year in equipping its plant. 


DEWEY TO BUILD SECOND PLANT. 


Frank E. Tyler, president and general manager 
of the Dewey Portland Cement Co., has purchased 
a 172-acre tract of ground near Davenport, Ia., upon 
which the company intends to build a $2,000,000 
plant with a capacity of 100,000 barrels per month. 
The site has access to six railroads and the river 
for shipping facilities. 

The present Dewey plant at Dewey, Okla., has a 
daily capacity of 4,000 barrels. The company also 
has offices at Kansas City. 

Plans for the construction of the new plant are 
necessarily in their early stages, but it is probable 
that they will be steadily developed for construc- 
tion activity in the near future. 
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The Concrete Superintendent.* 


By L. C. Watson. 

The very first step which a contractor must take in 
starting the execution of a job is selecting a general 
superintendent to handle the work. The type that 
is hired for a single job and discharged at its com 
pletion is not worth having. The really desirable 
superintendent is a development from experience, 
the one survival from many tried; and, when once 
obtained, a firm cannot afford to lose him. Some 
owners and engineers appreciate the value of per 
sonality so much that they have given the writer’s 
company contracts under condition that a certain 
superintendent be put in charge. 

Frederick W. Taylor, in his excellent paper en 
titled ‘‘Shop Management,’’ specifies nine different 
qualifications which go to make up a well-rounded 
man, namely: ‘‘Brains, education; special or tech 
nical knowledge; manual dexterity or strength; 
tact; energy; grit; honesty; judgment or common 
sense; and good health.’’ He states that there are 
plenty of men to be found who embody three of 
these qualifications. Four make a higher priced 
man. A man combining five is hard to get; and one 
combining six, seven, or eight is almost impossible. 

[f a building superintendent is to be successful, 
he must combine at least seven of these qualities. 
He must have brains, special and technical knowl- 
edge of both direct contract and sub-contract work, 
tact, energy, honesty, judgment, and good health. 
He must have a personality. which drives to activity 
several hundred originally unorganized men who are 
without special interest in the company they work 
for or in the result accomplished, and with such 
tact and judgment as to weld them into a harmo 
nious working force, cheerful and self-respecting, 
with high morale, and ultimately with enthusiasm 
for the work in hand. He carries a care so great 
that he builds in full size, with permanent mate 
rials, the intricacies of design which trouble the en 
gineer’s drafting room to show clearly on paper; 
with an honor so fine that the company is ready to 
leave its reputation in his hands, to trust him with 
funds; and with special experience so trained that 
dangerous operations are carried on as a matter of 
routine, without worry to himself or the company, 
yet with a constant oversight of a thousand chances 
for accident or perhaps death which may occur to 
the men in his charge; with a forethought so great 
that he sees ahead and provides for the problems, 
which are to come up perhaps months later; with a 
temper so good that he never loses self-control under 
the most provoking circumstances, and is able to 
take with the best of grace changes in his plans from 


*Read before the Boston Society of Civil Engineers 
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the office, and to work in the close co-operation with 
the company which is so necessary to make it an 
effective contracting organization. 

Such men have a temperament that responds 
quickly to criticism or praise. Praise comes spar- 
ingly, even when deserved, while criticism is freely 
meted out. Superintendents in the employ of the 
company have recalled to memory words of appre- 
ciation from an owner or an engineer long after the 
job has faded from the writer’s memory, and he 
has seen a man’s work improve in quality and cost 
purely through praise for some detail of the work 
which was ably handled or some difficulty which 
was ingeniously overcome. The company, includ- 
ing its superintendent, feels as much pride in the 
jobs it does as do the engineers who have designed 
these structures. The members of the executive 
force on any job which is sharply criticized, will try 
to avoid criticism by refusing the slightest respon- 
sibility beyond what they believe to be clearly their 
own. A company sharply criticized by an engineer 
is likely to do precisely the same thing, and will 
throw onto the engineer every bit of responsibility 
which it can possibly avoid. The attitude of the 
engineer in this respect is reflected in the execution 
of the work. One engineer may eall attention to a 
mistake with a letter that is harsh and ends with a 
sting, which leaves the feeling of injustice and sore- 
ness in the recipient. Another in calling attention 
to a similar matter, ends his letter with some ex- 
pression like the following: ‘‘We appreciate your 
wish to make this work as satisfactory as possible, 
and recognize that this occurred through failure to 
understand my exact requirements.’’ In response 
to such a letter as the first the tendency is to do 
just as little as will satisfy the engineer, and take 
your own time about it. But as the writer knows 
from personal experience, in response to the second 
letter, you jump to correct the trouble cheerfully, 
quickly, and without comment, and also sometimes 
do more than was asked for. 

The problem in selecting the superintendent which 
the contractor must consider, is whether in the par- 
ticular location he will be able to handle the diffi- 
culties which arise. Perhaps the owner and engi- 
neer desire an exceptionally fine appearance in the 
finished mill. One superintendent is especially good 
at this. Perhaps finish is of no great moment, and 
business ability is, on account of the job being iso- 
lated so that the superintendent is left alone for 
some days at a time. Perhaps the local conditions 
may demand a great deal of tact in the handling of 
labor. The following illustration shows what tact 
is required. When the writer’s company executed 
its first contract in Buffalo, it was for a firm which 
had had considerable trouble with labor, and it was 
anticipated that there would be a strike before the 














THE USE OF CONCRETE FOR THE ADORNMENT 
OF ESTATES IS ARTISTICALLY EXEMPLIFIED IN 
THE “RUINS OF AN OLD TEMPLE” AT RED RAVEN 
ra. 


job was very far advanced. This firm had been 
marked by the local labor organizations as their 
natural prey, and these organizations were also 
prejudiced against outside firms coming into their 
territory. The carpenters there have a strong or- 
ganization. During the early stages of this job, 
while there were but a few carpenters, the superin- 
tendent could give them considerable personal at- 
tention, and things went smoothly; but as soon as 
work began on the second floor, where they could 
not be so easily seen and the superintendent was 
too busy with other matters to watch them closely, 
unit costs began to climb day by day. The super- 
intendent studied the situation to find the cause. 
By the time form work was starting on the third 
story, he became convinced that the union steward 
of the job was to blame and was holding the men 
back from doing their ‘best. The natural impulse 
would have been to discharge him immediately, but 
that would have made hard feeling with the union. 
The superintendent took this man aside, eonfided 
to him his troubles, and then made this man sub- 
foreman with entire charge of erecting forms for 
the columns, which was the particular item that 
showed the highest cost. Immediately the costs 
came down, and on the fourth story were the lowest 
on the whole job. The result was saving a thor- 
oughly first-class workman and keeping in the good 
graces of the local organization. 

These various questions must be weighed and set- 
tled before a start is made. Experience has shown 
that after a job has once started with a given or- 
ganization, a change in the superintendent is the 
cause of much disturbance to its satisfactory com- 
pletion and economy in the handling of labor. It is 
of the most vital importance that this question be 
settled rightly onee for all. 


THE ATLAS CALENDAR. 


The 1917 calendar of the Atlas Portland Cement 
Co., New York, brings to the eye the slogan, ‘‘Con- 
crete for Permanence’’ at the first glance. A bor- 
der surrounds the calendar which typifies the dura- 
bility of this material. At the top of each of the 
twelve leaves appear pictures of structures, in the 
construction of which Atlas Portland cement was 
used. The class of pictures is quite diversified and 
represents public and private buildings of various 
kinds, bridges, farm structures, concrete roads, 
grain elevators and, last, but not least, the great 
Panama canal. 





THE PENINSULAR CALENDAR. 

The 1917 calendar of the Peninsular Portland 
Cement Co., Jackson, Mich., is printed on a back- 
ground of blue and contains in its center a true 
picture of a bag of Peninsular Portland cement. 
Underneath this in large red letters appears the one 
word, ‘‘Peninsular,’’’ with the main office address 
at Jackson, Mich., and the factory address at 
Cement City, Mich. 





Contractor’s plans and specifications for the 
causeway at Galveston, Texas, connecting Island 
with mainland, will be ready some time during the 
first week in February, 
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LIME MEN IN SESSION. 

As we go to press members of the National Lime 
Manufacturers are meeting in their fifteenth annual 
onvention at the Hotel Astor, New York City. The 
convention was called for Feb. 6 and 7 with morning 
and afternoon sessions and buffet luncheons at the 
noon hour. 

Some interesting papers were to be given. Among 
the speakers are Warren E. Emley, F. 8S. Holbrook, 
H. J. Russell, Miss Frances Kellor, A. D. Warner, 
H. R. Collins, Joseph A. Peck, Norman G. Hough, 
Robert Lee Montague, F. C. Clark, A. T. Wood, W. 
Crow, C. B. Smith and W. C. Hay. 


THE EASTERN LIME MARKET. 


New York, Feb. 6.—A fair to good building de- 
mand exists throughout the various Eastern produe- 
ing districts, and orders already booked promise 
a very good spring agricultural output. Chemical 
demands continue strong in all districts. Plant 
production in all districts is running well above 
normal for this period of the year. Advices show 
that several plants have been compelled to curtail 
operations on account of fuel and labor shortage. 
With the severe cold weather now with us, many 
plants will suffer in the inability to’ keep their kilns 
supplied with the requisite amount of raw material. 

Reports from the Virginia producing district show 
that a fair to good demand for building lime exists 
Chemical demand in this distriet is good, with 
agricultural spring outlook fully up to normal. One 
plant of this district reports all kilns out of fire on 
account of a strike, but the outlook is favorable to 
a settlement of the trouble within a reasonable 
time, 

Reports from the West Virginia district show a 
continued good general demand, with plants oper- 
ating at capacity at the present time. 

Plants of the Maryland manufacturing district 
predict a record spring agricultural output from 
present indications. Plants of this district pro- 
ducing agricultural lime almost exclusively are oper- 
ating around capacity for storage. 

Present shipments from this district have been 
held up somewhat on account of ear shortage with 
out any very favorable outlook for improvement. 

A fair to good general demand exists in the Penn 
sylvania district with severe labor shortage pre 
vailing at some plants. Building lime demand is 
reported fair by most plants. Chemical demand 
holding well. A let-up in demand due to the cold 
weather will help plants to accumulate enough raw 
material to meet future demand more promptly. 
Companies of this district also advise fuel shortage, 
and in some cases, plants are receiving only 60 per 
cent of the coal for which they contracted. Pro- 
duction as a whole in this district, is fully up to 
normal for this period of the year. 

A fair general trade is reported from the New 
England district. ‘‘Conservation of resources’’ is 
the way one plant expresses the production situa- 
tion in this district. Plants are ‘‘marking time’’ 
because of the troublesome labor and fuel condi- 
tions. There is no doubt that plants could be oper- 
iting at capacity in this district if it were not for 
the seareity of the right kind of labor to get out 
aw material, 





LIME MANUFACTURER HEADS EXCHANGE. 


Jacob L. Tyson, lime manufacturer and dealer 
1 builders supplies, was recently elected president 
f the Master Builders’ Exchange, of Philadelphia. 
fe started in the retail business in Philadelphia, 
1 1884 and opened a building stone quarry in con- 
ection with his retail business in 1886. In 1905 
e commenced manufacturing lime at Bridgeport, 
Pa., on the Chester Valley railroad. Mr. Tyson is 


the son of a lime manufacturer and farmer, whose 
father also manufactured lime and in his time fur 
nished that commodity for the building of Inde 
pendence Hall at Philadelphia. The farm upon 
which this lime was burnt has been in the Tyson 
family for over 200 years. It is now used only 





JACOB L. TYSON, 
President, Philadelphia Builders’ Exchange. 


as a farm and country seat, the quarry and kilns 
being abandoned in 1884. 

Mr. Tyson is a firm believer in associations and is 
third vice-president of the Building Material eDal 
ers’ Association of Eastern Pennsylvania, as well 
as ex-president of the Philadelphia Builders’ Supply 
Association. 

He has served his home town, Jenkintown, Pa., in 
the council for fifteen consecutive years, nine years 
of which time he was its president. 


WELFARE WORK FOR LIME FIRM’S 
EMPLOYEES. 


With a view toward improving the living condi 


tions and health of its employees, the Kelley Island 
Lime and Transport Co., Cleveland, Ohio, has started 


a welfare work unique in the annals of industrial 
corporations. A visiting nurse has been engaged 
to not only assist in caring for the sick employees 
and their families at Marblehead, the producing 
headquarters of the company, but who will be a 
guide in the management of the new hospital built 
at that point for the use of the workers of the 
company. 

Miss Harriet E. Sedgwick will be the nurse and 
she is particularly gifted for the work for which 
she has been engaged. 

The idea for the welfare work which Miss Sedg 
wick will carry on is the outgrowth of the com 
pany’s policy to safeguard the health of its em 
ployees at Marblehead which in turn makes for in- 
creased efficiency. The hospital was the first big 
step in that direction. It is a one-story brick build 
ing and will accommodate fifty patients. These will 
all be employees of the firm, as no outsiders can 
receive treatment, except, perhaps, in severe emer- 
gency. This gives the employees a _ proprietary 
interest in the institution of which they are proud. 

There are 1,500 inhabitants at Marblehead, and 
practically the entire grown male population, about 
600, are employed by the Kelley Island Lime and 
Transport Co. 

Two physicians are constantly in charge of the 
hospital. At times there art only two patients in 
the hospital, and often the doctors and nurse will 
give their attention to outsiders. 

It is at these times that Miss Sedgwick will edu- 
f the community how to live 


cate the families « 
better, by teaching them sanitary methods, hygiene 
and cleanliness. Already good results have been 
obtained, as reflected in happier homes and conse 
quently increased efficiency in the work of the em 
ployees. 

Another feature is that the children of the town, 
about fifty, have come to look upon the visiting 
nurse as a guiding spirit, whose ideals are to be 
emulated. 

Her services, like that of the doctors and the 
hospital, are free to the employees of the company. 
The firm has just completed some community homes, 
built by the factory, and steam heated. Rent is 
placed at a nominal figure. 


Cedarville (Greene Co.), Ohio, is to be the home 
of a new lime plant. Oscar L. Smith and others 
of Cedarville have purchased a tract of limestone 
property, and expect to incorporate a company with 
capital of $50,000 or more. New kilns and a modern 
plant will be erected for the manufacture of hy- 
drated lime and other rock products. 

Mr. Smith is cashier of the Exchange Bank at 
Cedarville. 





HOSPITAL OF THE KELLEY ISLAND LIME & TRANSPORT CO., AT MARBLEHEAD, OHIO. 
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Association Holds Most Successful Convention 





Buffalo, N. Y., Jan. 31.—In point of attendance, 
enthusiasm of the delegates and business transacted, 
the thirteenth annual convention of the Sand-Lime 
Brick Association, held at the Lafayette hotel, Buf- 
falo, yesterday and today, was the most successful 
in the history of the organization. 

With one exception, all the officers of the past 
year were re-elected. Those who will officially guide 
the destiny of the association for the next twelve 
months are: President, W. H. Crume, Dayton, O.; 
vice president, G. Silvester, Calgary, Alta.; secre 
tary, Ray C. Kiser, Dayton, O. (succeeding H. W. 
Terry, Toronto, Ont.); treasurer, John L. Jackson, 
Saginaw, Mich.; executive committee, W. D. Me 
Farlane, Winnipeg; Irwin G. Toepfer, Milwaukee; 
W. E. Plummer, Jr., Buffalo; W. J. Carmichael, 
Plant City, Fla.; L. W. Penfield, Willoughby, O. 

W. H. Crume, president of the association, pre 
sided at the meetings. H. W. Terry of Toronto, 
Ont., secretary during the past year, wired his re 
grets that he would not be able to be present. Mr. 
Terry is a member of the munition board of the 
Dominion of Canada and in this capacity was 
pressed with work at home. He was represented at 
the meeting by John Fowler of the Harbour Brick 
Co. of Toronto, Ont., who acted as secretary at some 
of the sessions. Before the close of the convention 
Mr. Fowler had to leave the city in response to an 
urgent call by wire. He was succeeded as acting 
secretary by J. Morley Zander of the Saginaw Brick 
Co., of Saginaw, Mich. 

The following committees were selected: Nomi 
nating committee, S. O. Goho, Hummelstown Brown 
stone Co., Waltonville, Pa.; John Fowler, Harbour 
Brick Co., Toronto, Ont., and A. 8. Bacon, Tift Silica 
Brick & Stone Co., Albany, Ga. Committee on reso 
lutions, J. Morley Zander, Saginaw Brick Co., Sagi 
naw, Mich.; W. J. Carmichael, Plant City Composite 


Brick Co., Plant City, Fla.; Irwin G. Toepfer, Acme’ 


Brick Co., Milwaukee. Auditing committee, J. S. 
Palmer, Sebewaing Sandstone Brick Co., Sebewaing, 
Mich.; John Zellie, Belt Line Brick Co., Minneapo 
lis, and W. D. MacFarlane, Winnipeg Brick Co., 
Winnipeg, Man. 


The morning of Jan. 30 was devoted to enrollment, 
reports of the secretary and the treasurer, and the 
appointment of the foregoing committees. In the 
afternoon of that day Ray C. Kiser of Dayton, O., 
spoke on ‘‘Utilization of Waste Steam from Har 
dening Cylinders.’’ Mr. Kiser’s remarks were re 
plete with useful suggestions. On the program of 
the same afternoon Dr. R. A. Plum, head of the 
Trus-Con Laboratories, Detroit, Mich., was sched 
uled to read a paper on ‘‘Painting of Sand-Lime 
Brick.’’ Dr. Plum was unable to be present. His 
paper, in which the subject was handled compre- 
hensively, was read by W. E. Emley, U. 8S. Bureau 
of Standards, Pittsburg, Pa. 

On the morning of Jan. 31 Mr. Emley spoke on 
‘*The Effect of Various Factors on the Properties 
of Sand-Lime Brick.’’ His remarks were of a tech- 
nical nature and were received with considerable 
interest. 

President W. H. Crume, who proved himself a close 
student of the various phases of publicity, spoke on 
‘* Advertising as We Have Seen It.’’ 

John L. Jackson of Saginaw, Mich., made a com- 
plete report on the progress of Committee C-3 of 
the American Society for Testing Materials. Mr. 
Jackson, W. K. Squier of Syracuse, and Allan K. 
Walton, of Waltonville, Pa., constitute the Sand- 
Lime Brick Association’s committee on tests and 
standards. 

The election of officers of the association and the 
reports of various committees were handled on the 
forenoon of Jan. 31. 

S. F. Ferguson, sales manager of the Walter Con 
erete Machine Co. of Indianapolis, spoke on ‘‘Con 
erete Tile.’’ He said this was used in Europe more 
than a quarter of a century ago and was first in- 





troduced into this country about nine years ago. 
He covered the manufacturing experiences of Otto 
Walter, president of the company. He also spoke 
on the testing of concrete tile, cost of manufacture, 
cost of laying and other features. 

On account of the central location of Buffalo it 
was decided to hold next year’s convention in this 
city. The dates will be the last Tuesday and 
Wednesday of January. 

The principal diversion of this year’s convention 
was a get-together dinner at the Lafayette hotel on 
the evening of Jan. 30. All the delegates were pres- 





W. H. CRUME, 
President, Sand-Lime Brick Association. 


ent. Good fellowship, a flow of wit and an absence 
of technical talks were features of the banquet. 

On the last afternoon session, a round table was 
conducted by W. K. Squier of Syracuse. The fol- 
lowing subjects were discussed ‘‘The Bulletin,’’ 
‘‘Handling of Frozen Sand,’’ ‘‘Standards for Sand- 
Lime Brick Equipment,’’ and ‘‘Laboratory Re- 
search.’’ 

The delegates in attendance at the convention 
included: 

W. K. Squier, Paragon Plaster Co., Syracuse, N. Y 

A. S. Bacon, Tift Silica Brick & Stone Co., Albany, Ga. 

John Fowler, Harbour Brick Co., Toronto, Ont. 

W. E. Plummer, Jr., and C. H. Ricketts, Buffalo Sand 
stene Brick Co., Buffalo, N. Y. 

W. D. MacFarlane, Winnipeg Sandstone Brick Co., 
Winnipeg, Man. 

J. B. Allan and L. E. 
Ltd., Toronto, Ont. 

J. Morley Zander, Saginaw Brick Co., Saginaw, Mich, 

John L. Jackson, Jackson, Church Co., Saginaw, Mich. 

L. W. Penfield, American Clay Machinery Co., Wil- 
loughby, O. 

W. J. Carmichael, Plant City Composite Brick Co., 
Plant City, Fla. 

W. S. Drake, L. V. Stevens, Horace Parker and George 
Gastel, West Lake Brick and Products Co., Fort Erie, 
Ont. 

W. H. Crume and Ray C. Kiser, Crume Brick Co., Day- 
ton, O. 

Allen K. Walton and 8S. O. Goho, Hummelstown Brown- 
stone Co., Waltonville, Pa. 

John Zellie, Beltline Brick Co., Minneapolis, Minn. 

Irwin G. Toepfer and C. W. Wendt, Acme Brick Co., 
Milwaukee, Wis. 

J. S. Palmer, Sebewaing Sandstone Brick Co., Sebe- 
waing, Mich. 

H. O. Joseph, Grande Brick Co., Grand Rapids, Mich. 

W. E. Emiley, U. 8S. Bureau of Standards, Pittsburg. 

J. A. McGuire, Rock PRopUCcTS AND BUILDING MATE- 
RIALS, Chicago, Tl. 


Prosser, Toronto Brick Co., 


GERMAN SAND-LIME BRICK INDUSTRY. 

Sand-lime bricks are manufactured in 65 cities, 
scattered over the major portion af the German 
Empire, according to Consul General Julius G, Lay, 
of Berlin. The most important producing sections 
besides the Mark of Bradenburg (in which Berlin 
is located) are Mecklenburg, Pomerania, East Prus- 
sia, Anhalt, and Schleswig-Holstein. No recent of- 
ficial statistics are available showing the total 
amount of sand-lime bricks produced annually in 
Germany. In Berlin alone there are six important 
factories manufacturing these bricks. One of these 
factories has an annual production of approximately 
100,000,000 brick. The local industry has been 
crippled by the increased use of concrete and ce- 
ment products in building construction. The Berlin 
sand-lime brick manufacturers have generally en- 
tered into a convention with their competitors, by 
which prices have been regulated. In 1913, how- 
ever, and at various other times, dissatisfaction has 
been noticed and attempts to withdraw from the 
convention have been recorded. 

Orders for municipal and governmental buildings 
are carefully placed between the sand-lime brick 
manufacturers and their competitors. In the build- 
ing of military barracks these bricks are especially 
in demand. Quite recently large orders were placed 
in the construction of certain barracks in Berlin, 
Spandau, and Doebehitz. Besides using the sand- 
lime products for interior wall purposes they are 
often used in municipal buildings for the face or 
outside brick. So many improved exterior bricks 
are now placed upon the market that the ordinary 
sand-lime product is losing ground in this respect. 
Rough-cast masonry is generally done with sand- 
lime brick. Some brick in cloister-shapes are man- 
ufactured in Berlin. 

The sand-lime brick companies have been hard 
pressed by the war. Most companies closed their 
doors in August and September, 1914, and have not 
opened them. Sales in Berlin during the war have 
been very small. Some orders have been placed by 
the usual governmental undertakings, but these 
have progressed so slowly that the manufacturers 
are discounted. In 1914, before the outbreak of the 
war, the price generally asked for ‘‘Berlin’’ sand- 
lime brick was about eighteen marks ($4.28) per 
thousand. During the war prices have increased 
about one-third, and now twenty-four marks ($5.71) 
to twenty-five marks ($5.95) per thousand are ob- 
tained. 





MILWAUKEE BRICK FIRM CHANGES NAME. 

The Acme Brick and Sand Co., of Milwankee. 
Wis., advises that its name has been changed to 
the Acme Brick Co. The firm does not handle sand 
and the old name was misleading and often the 
cause of annoyance to customers. The Acme Brick 
Co. is now turning out about 60,000 sand-lime brick 
per day, and, beginning with March, expects to in- 
crease the production to 100,000 daily throughout 
the year. 


NEW VENTURES IN LIME INDUSTRY. 

The Forrer Lime & Cement Co., Milwaukee, Wis., 
has been incorporated with a $10,000 capital stock. 
H. J. Trist, Thos. F. Hayden and B. Beebe are the 
incorporators. 

The Sheboygan Construction Co., of Sheboygan 
Falls, Wis., has changed its name to the Falls Lime 
& Stone Co. W. F. Schissler and W. C. Hildebrand 
are the new owners. 





The Rodgers Sand Co., of Pittsburgh, Pa., has 
added a Pierce-Arrow to its motor truck service. 
For more than five years this company has been 
using motor trucks and its new five-ton Pierce-Ar- 
row is now beating them all in the run of mileage on 
reasonably light loads. 





J. Ensign, of Harrisburg, Pa., has bought sixty 
acres of sand deposits near White Oak, Pa., and will 
develop them at once. He has an excellent vein of 
building sand. 











28, 
an 
Ly, 


lin 


1as 
the 


ary 


nd- 
an- 


ard 
1eir 
not 
ave 
by 
ese 
rers 
the 
und- 


ised 
.71) 


ME. 
ker, 
1 to 
sand 

the 
rick 
rick 
) in- 
hout 


Vis., 
cock. 
the 


ygan 
uime 
rand 


has 
vice. 
been 
2-Ar- 
re on 


sixty 
will 
in of 





EBRUARY 7, 1917 


Rock PropuctTs AND BUILDING MATERIALS , 45 








a 
! 
’ 











_ With the QUARRIES | 


MM 








CLEVELAND QUARRIES STORING STONE. 


Cleveland, Ohio, Feb. 5.—More than the usual 
roduction for this time of year is noted at the 
quarries in the Cleveland district, due mainly to 
ore propitious weather conditions. Demand has 
essened somewhat, affording an opportunity to store 
p for summer use, which all plants are now doing. 
Full forees are working on this. There has been 
no advance in dynamite, and this has served to 
steady prices for the stone. Car shortage continues, 
but this is not working to the disadvantage of the 
quarries, which are not shipping so heavily just now. 





ECHOES FROM THE QUARRIES. 


The Lake Shore Steamship Co., a holding com- 
pany of the Lake Shore Stone Co., Milwaukee, Wis., 
was awarded a decision in the United States District 
Court by Judge Geiger, who held that the steamer 
Christopher, a freighter, was entirely to blame for 
the collision with the steamer Topeka, a stone car- 
rier, in the Detroit river, Aug. 15, 1916. The plain- 
tiffs asked for $134,624, as follows: $500 to deter- 
mine if the*Topeka can be salvaged; $2,500 to re- 
move the hulk, which is declared a menace to navi- 
gation; $125,000 for the value of the Topeka; $1,124 
for loss of freight charges; $1,000 for fuel and 
stores; $2,500 for personal effects of the crew. The 
Christopher company filed a counter suit placing the 
blame of the collision on the Topeka and asking 
$17,000 for damage and $22,414 for the loss of 
eighteen days drydock layup. 

The Greenleaf Stone Co., of Greenleaf, Wis., has 
been obliged to cease operations for the present on 
account of the difficult situation of shipping facili- 
ties resulting from the ear shortage. 

The Green Stone & Quarrying Co. and the Stur- 
geon Bay Stone Co., of Sturgeon Bay, Wis., are 
planning for an exceptionally heavy season during 
the coming summer. Work will be started early so 
as to enable the concern to fill orders. 

The Waukesha Lime & Stone Co., of Waukesha, 
Wis., has petitioned the town board of Pewaukee 
to vaeate that part of the highway in the quarry 
section northeast of the city on the quarter section 
line, and another small piece of highway running 
southwesterly from the quarter section line. There 
has been very little opposition to the petition, 
which will be acted on within a few days. 

The Keystone Lime & Stone Co. recently opened 
quarries near Millvale, W. Va., and is arranging to 
do a big business there this spring. 

The Casparis Stone Co. has closed down its quarry 
near Indian Creek, Fayette county, Pa., for the 
winter. The company recently installed equipment. 
The refusal of the railroads to haul blast stone 
luring the winter makes it impossible to operate 
intil warm weather comes and there is a larger 
supply of labor. 


STONE MEN ANTICIPATE ROAD JOBS. 


Pittsburgh, Pa., Feb. 6.—It is expected by stone 
men here that estimates on some big jobs of stone 
ork in state and county roads will be asked in 
the near future. If the present legislature at Har 
sburg appropriates as much for good roads in this 
tate as is desired, the stone men in this district 
ill have much more to figure on than last year. 
everal firms have bid for the crushed stone con- 
tract of the state highway department which is the 
rgest contract that will be let, but no award has 
en made so far. 


LARGE CONTRACT FOR BALLAST. 

The A. T. Small Quarries Co., A. T. Small, presi 
dent of Macon, Ga., formerly the Preston-Small 
Quarries Co,, has spent $175,000 in enlarging and 
installing new equipment in its granite quarries near 
Macon. The firm does not contemplate putting out 
any cut stone at present, rather concentrating on 
the production of crushed stone. The new improve 
ments will enable them to get out 2,000 tons daily. 
The Central of Georgie R. R. Co. has just signed a 
contract with them for furnishing a million and a 
quarter tons of rock ballast. This order will neces 
sitate the construction of five and one-half miles 
of track to connect the quarries with the railroad. 








BLAZE DESTROYS STONE CRUSHING PLANT. 

A loss of $10,000 was incurred in a fire, of un 
known origin, which recently destroyed the Bradley 
Stone Crusher plant at Green Lane, Pa. 

The crew of the shifting engine at the Green 
Lane station of the Perkiomen railroad, while on 
duty near the plant, noticed flames issuing from the 
rear of the building. They immediately informed 
the superintendent of their discovery, and he with 
a force of men went to the place but found that 
their efforts would be in vain. The flames gained 
headway rapidly when once they came in contact 
with the oily condition of the building. 

The heat from the burning structure caused the 
boiler to crack, but no one was hurt by the flying 
particles. 

CRUSHED STONE QUOTATIONS UNCHANGED. 

New York, Feb. 5.—Quotations for crushed stone 
remain unchanged with demand encouraging. Pro 
ducers and dealers are most optimistic and the 
feeling manifest in so many places that the year 
1917 is to be the best in history seems to be well 
grounded. The tendency toward reinforced con- 
erete structures instead of steel frame hae bright 
ened the outlook for the crushed stone trade to a 
very large extent. Another thing favorable to the 
industry is the large amount of highway improve 
ment work planned in New York, New Jersey and 
New England. The nominal quotation for inch-and 
a-half trap rock is $1.00@— Three-quarter-ineh 
is quoted nominal, $1.20@ These prices are 
based on 500-eubie yard lots f.o.b. alongside dock 
New York (wholesale). 





$10,000,000 GIVEN FOR STATE ROAD AID. 


Washington, D. C., Jan. 25.—Apportionment of 
$10,000,000 to aid the states in the construction of 
rural post roads, the second annual distribution in 
accordance with the federal aid road law, was an- 
nounced today by Secretary Houston of the depart- 
ment of agriculture. The funds are the apportion 
ment for the fiscal year ending June 30, 1918. 

In addition, $1,000,000 will be appropriated for 
the development of roads and trails within or partly 
within the national forests. 

SOUTHERN ROAD IMPROVEMENT PROJECTS 

The Caleasieu parish police jury Tuesday awarded 
contracts for $100,000 of gravel and shell to be used 
in the $900,000 extension to the parish highway sys 
tem. The contract for fifty thousand yards of pit 
run gravel at 60 cents a yard was awarded to W. T. 
Burton of Sulphur, La.; the contract for fifty thou 
sand yards of wash gravel at 7414 cents was awarded 
to the Rapides Gravel Co. of Alexandria, La., and 
the contract for 20,000 yards of clam shell at $1.25 
a yard to J. W. Gardiner. The parish reserved the 
right of doubling the orders at the same rate. 

Walker county, Ala., proposes to build a modern 
system of good roads. 


BIG ROAD BUILDERS’ CONVENTION STARTS. 


Boston, Mass., Feb. 6—The seventh annual Ameri 
can Good Roads Congress opened Feb. 5 under the 
direetion of the American Road Builders’ Associa- 
tion with the registration of the delegates. In the 
morning the formal opening of the National Good 
Roads Show occurred and a great array of road ma 
chinery was displayed. In the evening there was a 
formal reception to the exhibitors by the officers of 
the American Road Builders’ Association. The con 
gress proper opened at eleven o’clock today. Ad 
dresses of welcome were delivered by Governor 
Samuel McCall, Mayor James M. Curley, Colonel 
William D. Sohler, all members of the Massachu 
setts Highway Commission; Charles F. Weed of the 
Boston Chamber of Commerce; George W. MeNear, 
Massachusetts State Automobile Association and 
John M. Keyes, Massachusetts Highway Associa 
tion. A. W. Dean, president of the American Road 
Builders’ Association responded. 

On Thursday night there will be a reception at 
Paul Revere hall. In the receiving line will be 
Governor and Mrs. Samuel W. MeCall; Mayor and 
Mrs. James M. Curley and other prominent people. 

Friday, John H. Gordon, a leading Albany, N. Y., 
contractor and widely known road builder will de 
liver a notable address on ‘‘The Excavation, Man 
ipulation and Transportation of Materials.’’ Wed 
nesday H. E. Breed, first deputy commissioner of 
the New York State Highway Commission, will 
speak on ‘‘Best Practice in Conerete Road Con 
struction.’’ Among the many other speakers are 
Logan Waller Page, director of the office of public 
roads and rural engineering, United States Depart 
ment of Agriculture, and R. L. Morrison, instructor 
in highway engineering, Agricultural and Mechan 
ical College of Texas. 

The following committee represented the New 
York State Road Builders’ Association; Joseph W. 
Manion, Albany; Richard Hopkins, Troy; Fred E. 
Ellis, Melrose; C. W. Tryon, Poland; A. J. Rock 
wood, Rochester; G. K. Smith, Marathon; and Ste- 
phen J. Potter, Ticonderoga. The New York dele- 
gation brought a welcome message to the congress. 





ROAD CONGRESS TO BE HELD IN OTTAWA. 

The fourth International and Canadian Good 
Roads Congress will be held in Ottawa during the 
week of April 10 to 14. The annual meeting of 
the Dominion Good Roads Association will be held 
at the time of the congress and it is the intention 
of the executives to have a bill introduced at the 
present session of parliament incorporating the 
association. 

The fourth annual exhibition of highway mate- 
rials, road making machinery, road models, street 
fixtures and other lines connected with good roads 
building, will be held in conjunction with the Con- 
gress. 

The following are the officers: 

President, J. Duchastel, city engineer, Outremont. 

Vice-president,- S. L. Squire, president Ontario 
Good Roads Association. 

Secretary, Geo. A. MeNamee, 909 New Birks 
building, Montreal. 


CRUSHED STONE FIRM ELECTS OFFICERS. 


At the annual meeting of the Webster Stone Co., 
Irvington, Ky., held late in January, the following 
officers were elected: President, W. J. Piggott; 
secretary, Fred Brite; sales manager, C. J. Carnegie. 
The board of directors is composed of E. C. Henning, 
of Evansville, Ind.; Russell Harris, of Louisville, 
and Jess Herndon, of Irvington. The usual divi- 
dend was declared and it was stated that the out 


look for crushed stone was extremely bright, due 


to the large amount of road building in sight. 
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Gravel Men Adopt District Plan. 


At a meeting of the Indiana Sand & Gravel Pro- 
ducers’ Association, held in the Claypool hotel, In- 
dianapolis, on Friday, Jan. 26, the district plan of 
organizing competitive territories throughout Indi- 
ana was thoroughly discussed and approved. The 
association authorized the executive committee to 
formulate the boundary lines of the various dis- 
tricts and asked them to make a report of the work 
at the next meeting of the association. 

The Indiana association is undoubtedly the strong- 
est state sand and gravel organization in the coun- 
try. As such it meets quite frequently in Indian- 
apolis. It was desirous, however, of bringing into 
closer fellowship producers who compete with one 
another, and for this reason the district plan was 
adopted. 

Two sessions were held on the day of the meeting 
and a luncheon was enjoyed at the noon hour. 

The morning session was called to order by Presi- 
dent George V. Miller, of the Granite Sand & Gravel 
Co., Indianapolis. He read a very interesting paper 
in which he stated that it was his opinion that the 
objects of the association should be broadened so 
that through education producers of sand and gravel 
will learn of their actual costs of production and 
thus be compelled to ask a price for their materials 
which would not only cover the costs but also net a 
profit. He urged the formation of local associations 
and spoke against a bill before the legislature which 
would permit counties of the state to condemn gravel 
property, if such counties saw fit to use them them- 
selves. His paper started the discussion which later 
in the day brought forth the move to organize the 
local district. 

Upon motion of W. P. Carmichael, of the Car- 
michael Gravel Co., Williamsport, a committee was 
appointed to canvass the non-members during the 
noon hour. When the afternoon meeting was called 
all such who had authority to act for their companies 
joined the organization. 

At that session of the meeting it was voted to 
assess the members of the organization on the fol- 
lowing basis: For the first 100,000 tons produced, 
one and one-half mill per ton; all above that produc- 
tion on a basis of one-half mill per ton; railroad bal- 
last, one-quarter mill per ton; members doing wagon- 
load business only and those shipping solely to Chi- 
cago, $25.00 per year; to all others the minimum as- 
sessment will be $50.00 per year. 

B. E. Neal, of the Neal Gravel Co., Indianapolis, 
as chairman, reported for a committee which had in- 
vestigated the advisability of making sales reports 
to the association. After much discussion it was 
voted that ‘his be done once a month. 

E. L. Heckathorn, of the Lewisburg Stone Co., 
West Lafayette, gave an interesting talk on the 
car situation and predicted a car shortage next sum- 
mer. He stated that a strike was possible on May 
1, 1918, when the miners’ agreement ends and that 
industrial plants and homes will supply themselves 
with coal and the shipment of this commodity will 
receive preference by the railroads. As a result he 
stated his belief that the sand and gravel men would 
have to suffer. 

George J. Nattkemper, of the Summit Sand & 
Gravel Co., Terre Haute, reported for the committee 
on credit and suggested that in order to allow a dis- 
count of five cents per ton on bills paid before the 
tenth of the month following shipment, it would 
be a good idea for individual concerns to consider 
adding that amount to their selling price. 

G. A. Olsen, of Rock Products and Building 
Materials, was called upon to speak of the proposed 
national organization and the meeting of sand and 
gravel producers of the nation to be held in Chicago 
on Feb. 14 and 15. 

The meeting adjourned until March 15, when the 
association will again convene at the Claypool hotel, 
Indianapolis. 





Those in attendance were: 

G. V. Miller, Granite Sand & Gravel Co., Indianapolis. 

A. F. Brown, Brown Farms Co., Indianapolis. 

P. A. Stewart, Kickapoo Sand & Gravel Co., Attica. 

Russell Pierce, Lennane Bros., Pleasant Lake. 

E. L. Mack, A. Miller & Sons, Clinton. 

b. E. Neal, H. E. Neal, Neal Gravel Co., 

W. P. Carmichael, ¢ ‘armichael Gravel C 0., Williamsport. 

J. H. Swango, Wabash Sand & Gravel Co., Terre Haute. 

Jesse A. Shearer, Frank J, Billiter, Indiana Gravel Co., 
Indianapolis. ‘ 

E. A. Baker, Baker Gravel Co., Noblesville. 


Indianapolis. 


V. G. Pogue, L. C. Harris, Central Gravel Co., Indian- 
apolis. 
T. F. Harrold, Indiana Excavating Co., Indianapolis. 


0. T. Owen, Atlas Sand & Gravel Co., Indianapolis. 

G. J. Nattkemper, Summit Sand & Gravel Co., Terre 
Haute. 

A. M. Brown, Brown-Huffstetter Sand Co., 

Abe Hart, Hart Bros., Sandborn. 

P, W. Lenahan, P. W. Lenahan & Sons, Vincennes. 

William Nading, Shelbyville. 

M. Mayer, A. G. Young, Covington Sand & Gravel Co., 
Covington. 


Indianapolis. 


A. M. DeHaven, Interstate Sand & Gravel Co., Coving- 
ton. 

H. L. McGurck, Interstate Sand & Gravel Co., Terre 
Haute. 


Mr. Farr, Porter & Farr, Edinburg. 


E. L. Heckathorn, Lewisburg Stone Co., W. Lafayette. 
R. E. Moore, Hamilton Co. Concrete Gravel Co., Indian- 
apolis. 


Ted McKinney, Sheridan. 

E. Mundelle, Indianapolis. 

D. H. Nichols and George A, Olsen, Rock 
AND BUILDING MATERIALS, Chicago. 

At the annual meeting of the Indiana Sand & 
Gravel Producers’ Association, held in Indianapolis 
in December, the following officers were elected: 

President—George V. Miller, Indianapolis. 

Vice-President—John Kuert, Millford. 

Secretary-Treasurer—B. E. Neal, Indianapolis. 

E. C. Theobold of Vincennes, George J. Natt- 
kemper of Terre Haute, H. M. Cooper of Wolcott- 
ville and E. Guy Sutton of Williamsport, together 
with the officers of the association to constitute the 
board of directors. 

Mr. Huffstetter, who had been president up to this 
time, was compelled to retire because of ill health 
and he is now in Florida, where he will spend the 
winter recuperating. The association presented him 
with a bldck leather traveling bag. 

At the meeting many matters of interest to the 
sand and gravel producers were discussed and ac- 
tion was taken for promoting the interests of the 
gravel business in the state of Indiana. A very 
interesting paper was read by Mr. B. E. Neal, on 
‘*The Cost of Producing Washed Sand and Gravel.’’ 
This appears elsewhere in these columns. 


PRODUCTS 





NEW SAND AND GRAVEL INCORPORATIONS. 

Guarantee Sand & Gravel Co., Birmingham, Ala.; 
capital, $3,000; W. F. Harris, president. 

Northern Indiana Sand & Gravel Co., Ft. Wayne, 
Ind.; capital, $25,000; ineorporators, H. M. Cooper 
and others. 

The Lake Ontario 
capital, $17,000; 
others. 

The Brunswick Gravel Co., 73 Madison Ave., Mem- 
phis, Tenn.; will develop fifty-five acres at Bruns- 
wick, Tenn. 

Wolverine Sand & Gravel Co., Clarkston, 
capital, $3,000. 

Brown River Sand 


Rochester, N. Y.; 
Chas. T. Clark and 


Sand Co., 
incorporators, 


Mich.; 


and Supply Co., Indianapolis, 


Ind., has decided to dissolve. 
The Hastings Sand and Gravel Co., Cleveland, 
Ohio; capital, $100,000; incorporators, H. J. Piehl, 


E. G. Guthery. 

Hoosier Gravel Co., Attica, Ind.; 
ineorporators, R. C. Hanson, J. C. and 8. C. Hanson. 

The Lincoln Sand and Gravel Co., Lincoln, I1.; 
capital, $178,000; incorporators, V. O. Johnston, E. 

Johnston, J. G. Brandt. 

The Yough Sand & Stone Co., Dunbar, Pa., which 
operates a quarry on the Monongahela river opposite 
South Connellsville, Pa., is getting much more busi- 
ness than it can take care of with its present help. 


capital, $50,000; 


Sand and Gravel Men of Nation to 
Meet. 


During the past winter there has been consider- 
able correspondence amongst the most energetic 
producers of sand and gravel, amounting to a very 
broad recognition of the need for better organiza- 
tion in the industry to bring the business of pro 
ducing and marketing these indispensable commodi- 
ties upon a fully recognized commercial basis. 
Probably no business has been more disorganized 
or presented so much distraction to the observa- 
tion of the consumer. The material is so cheap 
that it searcely constitutes an item in comparison 
to the other costs for materials in company with 
which it is employed. Yet, it is absolutely indis- 
pensable, and erratic quotations have been the rule, 
and very seldom indeed has there been anything 
like an established and recognized market quota- 
tion. The improvement in equipment and conse- 
quent heavy investment in plants for the produc- 
tion of the kind of material that is required and 
specified in modern construction of every type has 
in recent years created a new status at the produc- 
ing end, and the production of sand and gravel has 
become an important industry in comparison with 
many others, when the total investment is taken 
into consideration. For several years it has been 
recognized that an organized and systematic method 
for marketing and delivering sand and gravel has 
got to be worked out and put into practice before 
the public can be served efficiently and the pro- 
ducers intelligently operate upon a reasonably prof- 
itable basis. 

About four years ago an attempt was made to 
form a national organization and certain of the 
preliminaries were worked out at that time and the 
skeleton of an organization put to work. Since then 
considerable information has been acquired in con- 
nection with the study of the preliminary require- 
ments and in pursuance of a call sent out by Rock 
PRODUCTS AND BUILDING MATERIALS, which has al- 
ways been the clearing house for all of the cor- 
respondence and discussions of the needs for an 
improved condition through organization, a large 
number of sand and gravel producers of the country 
have expressed a need for an association of this 
kind and a willingness to attend a meeting in Chi- 
eago if held during the latter week of the Cement 
Show. Accordingly a meeting has been called for 
the Auditorium hotel, Wednesday and Thursday, 
Feb. 14 and 15. 

An interesting program on excavating, washing 
plant equipment, cost accounting and association 
work is being prepared. 

B. E. Neal, of the Neal Gravel Co., indianapolis, 
Ind., will have a paper on the ‘‘ Costs of Doing Busi- 
ness.’’ 

Burton H. Atwood, of the Atwood-Davis Sand Co., 
Chicago, will speak on ‘‘Ideas on Local Organization 
in Cook County, Ill.’’ 

Members of the Indiana Sand & Gravel Producers’ 
Association will give the benefit of their experience 
to the men in session and from which it is hoped 
sentiment will be created for a number of state 
organizations. 

Miner Raymond, of the Webster Manufacturing 
Co., Tiffin, Ohio, will talk on plant construction 
and a number of other men of authority have 
signified their willingness to speak. 

An open session will be held in the Auditorium 
hotel, Chicago, on Wednesday morning, Feb. 14, 
and an executive session for sand and gravel pro- 
ducers only will be the feature of the afternoon. 
The two sessions on Thursday will be open meetings. 





The Alliance Hollow Cement Block Co., Alliance, 
Ohio, has bought a controlling interest in the sand 
mining business of B. A. Lichtenwalner of Palmer- 
ton, Ohio, and will install machinery there and in- 
erease its capacity to 500 tons a day. 
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Cost of Producing Wash Sand and Gravel 





BY B. E. 


Most of us in the gravel business have been more 
or less at sea as to what is the actual cost of pro- 
ducing sand and gravel, and very few of us, to my 
mind, have been including everything that does 
actually enter into the cost. We believe that most 
of us have been taking a good day’s run and fig- 
uring that to be about what our general cost would 
be at the end of the year. On days when we have 
bad luck, we have, in our own minds, only been con- 
sidering that this day is just one bad day, and that 
it does not materially affect the fact that we can put 
out cheap gravel. The gravel business is a spas- 
modie one, and in a year we have found only about 
four months of good business, four months of busi- 
ness which will take 50 per cent of our possible 
output. The balance of the year we have no busi- 
ness at all, with heavy expenses for repairs, re- 
placements and carrying our organization through 
the winter. 

In this paper we will attempt to give some fig- 
ures as to what we have, through sad experience, 
come to believe is about the average cost of pro- 
ducing commercial material under average condi- 
tions. When we say average conditions, we are 
thinking of a bank of gravel 30’ to 40’ thick, cov- 
ered with about 3’ of stripping and running about 
40 per cent above the 44” and 60 per cent below. 
We believe these conditions are at least as good as 
we find in the average pits in this state (Indiana). 
For brevity’s sake, we will divide our plant cost 
into three subdivisions: operating, stripping and 
repairs and replacements. 

In the first item of operating cost we will include 
the cost of loading and washing gravel, the cost 
of power and labor to transport the gravel from the 
bank to the plant and the cost of the monthly men 
while not actually engaged in repairs, also the cost 
of fuel or electric power, as the case may be. The 
experience of our company shows this cost of pro- 
ducing material that is salable, not considering 
the material wasted as a production, taking into 
consideration the days we run light, days when we 
run heavy and days when we do not run at all 
throughout the year, shows this item to be not far 
from twelve and a half cents per ton. 

The next item of stripping will vary more or less 
in cost with local conditions, owing to the nature 
of the stripping, whether or not the space is avail- 
able for dumping the stripping near at hand, also 
whether the stripping would have to be moved more 
than once during the life of the pit. To move strip- 
ping and get it clear away from the scenes of 
operation we believe would cost on the average 
thirty cents per cubic yard of stripping moved. 
In the bank we have in mind this would make the 
average stripping cost two cents per ton of sand 
and gravel produced. 

The last item of repairs and replacements is one 
in which we believe most of us fool ourselves regu- 
larly. If we have an old engine or piece of machin- 
ery which has served its usefulness, we put in a 
new one and charge the new one to betterment and 
improvement, more than likely not making any 
entry as regards the old one thrown out, except 
that possibly we add to our profit account the 
amount of money we might receive for it as scrap; 
or possibly we decide to build another bin or two, 
or make other plant improvement and, while we 
are doing this, we make other miscellaneous repairs 
and, since our statement for Jan. 1 will not look 
very good anyway, we will just include the entire 
cost of this work under the account of improve- 
ments. I am frank to admit that our company at 
least has one pretty expensive gravel plant which 
costs us about $5,000 more than an exact duplicate. 
The only reason we can assign for the difference in 
the cost of these two plants is that one has charged 
up repairs faithfully to a repair account and the 
other has charged a heavy percentage of them to 
betterment and improvement. Producing gravel is 
heavy and hard work, and is the hardest usage that 
machinery of any kind can be put to. During the 
last year the prices of all kinds of supplies for 
repairs have been abnormally high, and at the pres- 





* Secretary-Treasurer, Indiana Sand and Gravel Pro- 
ducers’ Association and member of the Neal Gravel Co., 
Mattoon, Ill., and Indianapolis, Ind. 


NEAL.* 


ent time we can see no hope for lower prices for 
the next twelve months. Personally, I believe that 
the average repairs for plants, including repair 
labor, will average six cents per ton on the year’s 
output. 

The total of these three cost subdivisions as given 
is twenty and one-half cents a ton. We believe 
that most of us in the gravel business have been 
considering the total of these three items as our 
cost of production, at least when we are after a 
job that we want pretty badly in the spring of 
the year, and our competitors are crowding us close. 
We figure that we can easily put out the gravel for 
this figure, and probably with good luck and the 
steady running time that this job will help us to 
have, we will be able to do a little bit better, so 
we just base our prices to the buyer on this cost 
and shade it a little if we have to to get the 
business. 

If we men who are now producing gravel expect 
to make a real business of it and a living out of it, 
we must consider in naming our prices several other 
forms of cost. The other divisions of cost are those 
which come daily or monthly through our offices, 
namely, office and selling expense, taxes and in- 
surance, both fire and liability. 

The item of office and selling expense is an 
account that is gradually growing. When we first 
started in business we paid no salaries except a 
few dollars per week to a girl who wrote a few 
letters and kept a set of excuses for books. As the 
gravel business grows, it entails heavier selling 
expenses, heavier office expenses and heavier adver- 
tising expenses. We do not believe that the average 
company can keep this cost below five cents per ton. 
In the coal business, which is a more regular and 
heavier volume business, five cents per ton has 
grown to be considered an average expense of office 
and selling, and we do not believe that our irregu- 
lar business can maintain a lower cost than this. 


The item of taxes and insurance we have found 
this year costs us a shade over one-half cent per ton. 


These costs, in addition to the plant costs enu- 
merated above, are the items which are generally 
taken into consideration in making out the monthly 
cost sheet. The total of these costs, as I have given 
them, is twenty-six cents per ton. This may seem 
high to many of you, and probably looks like figures 
given to you in the effort to urge you to advance 
prices on your material; however, before you really 
discard them as such, I earnestly ask each of you 
to go carefully over and check your own total 
costs for the year and be sure that your costs are 
actually lower. 


In addition to these costs are three subdivisions 
of cost which should at least be placed in your 
annual statement for the year. If the gravel busi- 
ness is to develop of its own momentum and not be 
developed with money borrowed, we must study 
and take into consideration the items of plant 
depreciation, depletion of gravel deposit and inter- 
est on our investment. 


The first of these, plant depreciation, is really 
quite an item. Plants of the cable excavator type 
must be moved every three or four years. Plants 
of the elevator type, with shovels and donkey 
engines, have expensive machinery which does not 
last for many years. We believe that a depreciation 
of 15 per cent a year should be charged on actual 
plant investment and equipment, and I doubt very 
much if ,this amount of depreciation would have 
covered the cost during the past six or eight years 
in which our gravel specifications have been chang- 
ing from time to time and our plants had to be 
rebuilt to take care of the changes in business. 
We do not know that our present specifications are 
fixed, and the next year or so may bring further 
plant changes to take care of new demands and 
new conditions. 


In figuring over several plants, their costs and 
their capacities, I believe that it takes an average 
plant investment of at least twenty cents per year 
to produce one ton of gravel. In other words, a 
plant which will produce one hundred thousand tons 
of commercial gravel per business season could not 
be erected and made ready for business with a plant 


investment of less than $20,000. If we should charge 
a depreciation of 15 per cent per year, this would 
mean a cost of three cents per ton for gravel pro- 
duced. I do not believe a depreciation cost of less 
than three cents per ton should be made. 

A few of us so far have never taken into account 
the depletion of our gravel deposits. Under con- 
ditions of the last few years we have not been able 
to take this cost into account and make our state- 
ment for the year look right. A gravel deposit 30’ 
thick would have available 72,600 tons per acre, and 
a cost of one cent per ton on this would make our 
gravel land worth $726 per acre in case the gravel 
was coarse and there was no waste material. I 
believe that 65,000 tons per acre would be the 
amount of useful material that could be produced 
in the average pit. Gravel land is certainly worth 
$650 per acre, and if we cannot charge this amount 
of one per cent per ton, or $650 per acre, as a cost of 
production, we would do better to leave the gravel 
lay until such time as it will bring a price based on 
such cost. The fact that we have paid only $300, 
more or less, per acre should not justify us in 
charging it at that price in the depletion account, 
because we have in some manner obtained the land 
below its true value. The government is making its 
forms for corporation tax for mineral companies 
to allow a depletion of 5 per cent of the gross value 
of the material mined. This basis would allow us at 
least a price of one and one-half to two cents per 
ton for depreciation. Under these circumstances 
we do not believe that anyone should make an 
annual statement without charging the depletion 
cost of at least one cent per ton and without figur- 
ing definitely and exactly as to whether or not his 
actual cost is not more than this amount. 

Last comes the item of interest on capital in the 
business. To be a successful venture, it must be 
able to carry and pay interest on the actual invest- 
ment. If we should allow our depletion account to 
take care of the interest on our investment in land, 
we would still have the interest for our plant 
investment to consider. Ordinary investments and 
loans will bring 5 per cent, and if we cannot charge 
ourselves 5 per cent for the money invested in our 
plant and business and still show a profit, it would 
be best for us to turn our money over to a building 
and loan association and loan it to some business 
men who have brains enough to run business right. 
Five per cent of the twenty-cent investment neces- 
sary to put out a ton of gravel is one cent per ton 
cost. The total of the depreciation, interest and 
depletion account is five cents per ton. The items 
of twenty and one-half cents per ton for plant 
charges, five and one-half cents per ton for office, 
insurance, etc., and five cents per ton for depletion, 
depreciation and interest, make a total of thirty- 
one cents per ton. 

In the face of this cost, we ourselves, and many 
of you, have sold material in small quantities and 
large quantities for less than this price per ton. 
I want you all to believe me when I say that I 
sincerely feel that thirty-one cents per ton is not 
far off from the actual cost of producing gravel; 
and, when I say this, I have in mind the fact that 
a report from one of our plants for one good month’s 
run, ineluding all costs out depreciation, depletion 
and interest, showed a cost of thirteen cents per 
ton. It is such monthly reports that have kept 
the selling price of our material too low for so long 
a time. 

You gentlemen who have been in the gravel 
game for a number of years can easily decide in 
your own minds whether or not our ideas of cost 
have been drawn from inefficient management. 

If there are any men here who have recently 
built new plants, I sincerely beg of you to keep in 
mind these figures rather than the estimates of 
expert engineers and of machinery salesmen who 
have sold you outfits and have figured for you how 
much money you can make in the gravel business. 

Our association of producers cannot waste any 
amount of time they take in ferreting out the actual 
cost of material we have to sell. 





Pittsburgh, Pa., Feb. 6—Owing to the exceedingly 
cold weather and the large amount of ice in local 
rivers, sand companies are running low in trying 
to make any particular headway in getting new busi- 
ness. In fact, many of them have about all the 
business that they can take care of in view of 
river conditions and the car situation. 
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INCREASING USES FOR GYPSUM. 


New 
rapidly at present that it is doubtful whether even 
dealers the many 
The United States 
Gypsum Co. states that in fireproof buildings the 
contracts for various gypsum products frequently 
amount to 15 to 20 per cent of the entire general 
eontract. This will be readily 
it is considered that gypsum is 
proof partitions, for floors, for wall furring, for 
column for and 


roof decks, as well as for wall plaster, finishes and 


gypsum products are being developed so 


and contractors realize uses to 


which gypsum is now being put. 


understood when 


now used for fire 


covering, suspended ceilings for 
ornamental plaster. 

The United States Gypsum Co. has developed a 
new gypsum product with structural strength and 
which lends itself to steel reinforcing, the same as 
This which the 
manufacturers have given the name ‘‘Structolite,’’ 
opens up new fields for gypsum, the possibilities of 
which at the time unlimited. 

One of the interesting materials, which 
‘*Structolite’’ 


tile 10’ in length which spans from truss to truss 


concrete. structural gypsum, to 


present seem almost 


new and 


has made possible, is a roof deck 


and eliminates the T-iron purlins ordinarily used 
in truss roof construction. Such a roof has been 
recently installed on the plant of the Walker 
Manufacturing Co., at Racine, Wis., and other 


works is now under way, ineluding a large plant 
for the Pullman Co., at Pullman, Il. 

These long span roof tile, or slabs, of ‘‘Structo 
lite’’ are moulded at the job, only water being added 
to the powdered material before it is poured. It 
sets in fifteen to thirty minutes so that it can be 
removed from the moulds, and it attains its full 
working strength in twelve hours. ‘‘Structolite’’ 
generates sufficient heat within itself in setting to 
prevent freezing even when moulded in the coldest 
weather and, after it has set, frost does not affect it. 

Another interesting feature of ‘‘Structolite’’ is 
its light weight (only half as much as concrete), 
which means great economies in steel frame work 
and in labor. The fireproof, permanent roof decks 
installed in the Walker Manufacturing Co.’s plant 
cost but little wood deck. 

The roof tile used on this plant were of T-section 

and were reinforced with anid 
mesh. Tests made with five of tile 
twenty-four hours after pouring showed them to be 
capable of carrying a uniformly distributed load 
of 200 pounds per square foot. The tile 
signed a safe load of forty pounds per square 
Toot. 


in exeess of a 


design steel rods 


steel these 


was de 


for 


MOULDING 


GYPSUM 





“STRUCTOLITE 

















































































































TEN-FOOT SLABS ON FACTORY OF WALKER 
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CO..S PLANT AT RACINE, WIS., READY 


FOR COMPOSITION ROOF COVERING. 


One of the most interesting features of the roof 
made from ‘‘Structolite’’ 
cost of heating plant and fuel, due to the conserva 
tion of heat that 
Gypsum has been shown by tests, according 


decks is the saving in 
commonly escapes through the 
root, 
to officials of the producing company to excel any 
other’ fireproofing structural 
conduetor of heat. 


material as a 
Due to this non-conductivity of 
gypsum, there is no condensation on the under side 


non 


of the roof surface and this surface being white 
in color, also serves to diffuse light into the building. 

Another ‘*Structolite’’ 
floor for 
floor 


recent use of 
tile or filler 


gypsum is 
use in reinforced 
construction. These tile hollow 
all the solid ends reducing 
the loss of concrete at the joints when concrete is 
The bottom 
terior plastering. 


for a con- 


crete are 


boxes closed on sides, 


poured, makes an ideal surface for in 
These floor tile or domes are light in weight and 

permit of longer floor than in the 

the purpose. 


case of 
This, 


spans 


materials previously used for 





ROOF SLABS ON THE FIELD 





together with ease of handling and reduction in 
concrete and wall plaster, results in economy. This 
floor system has been used in many buildings with 
great success including the Dawes Hotel, Chicago, 
and the Castle Hotel at Omaha, Neb. 


NEW GYPSUM MILLS READY FOR BUSINESS. 


Buffalo, N. Y., Feb. 5.-The Niagara Gypsum Co.’s 
and the M. A. Reeb Corporation’s new mills at 
Oakfield, N. Y., have been practically completed. 
Their capacity has been enlarged substantially and 
new machinery and equipment have been installed. 
It will be recalled that these plants were destroyed 
by fire July 23, 1916. 

According to the company, the car situation out 
of Buffalo-is bad, but is better at Oakfield. 

‘*We need three or four cars a day out of Buffalo 
but we get about three in seventeen days,’’ was 
a report given out by the company. 


266 PER CENT INCREASE IN DOMESTIC 
BUSINESS. 

Early last year the Gramm-Bernstein Motor Truck 
Co., Lima, Ohio, decided upon an aggressive sales 
campaign for domestic business instead of shipping 
a large proportion of its output to Europe. This 
decision meant a considerable sacrifice in immediate 
profits, because the firm could have easily disposed 
of its entire product abroad, with practically no 
sales expense. However, these manufacturers— 
pioneers of the commercial car industry, having 
been established since 1900—had sufficient fore- 
sight to consider the future, disregard the attractive 
export business and spend real money and great 
energy developing the home market. 

That the efforts have been rewarded is evidenced 
by the fact that in 1916, domestic shipments show 
an inerease of 266 per cent over the previous year, 
and this does not inelude a single war order of any 
kind. 

Several additions and much new equipment have 
been added to the plant during the past year. A 
new administration building and still greater addi- 
tions are planned for the coming spring. The cap- 
italization was recently increased from $500,090.00 
to $4,000,000.00. 
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tended and interesting discussions took place after 
the reading of each paper. 


The convention opened on the morning of the 


twenty-third by addresses of weleome by Mayor 


3ooker of Hamilton, Ryland H. New, president of 


the Hamilton and Toronto Sewer Pipe Co., and re- 
plies by Inspector C. A. Millar and William Bur- 


gess. 


President J. Edward Frid reviewed the work of 


the year and anticipated much activity in building 
this year. The clay products’ men would benefit 
if it was not too difficult to obtain labor. 


A. F. Greaves-Walker reported for the technical 


education committee. The kiln at the Toronto 
Technical school has been completed, but equipment 
for the machine room will not be placed in position 
for some time, as courses in clay products manu- 
facture will not be started until after the war. 
Recommendations were made to the Toronto city 
architect to classify brick as follows in the new 
building by-laws: 


Class ‘‘A’’—All brick testing over 4,290 pounds 


per square inch. 


Class ‘‘B’’—All brick testing over 2,860 and un- 


der 4,290 pounds per square inch. 


Class ‘‘C’’—All brick testing under 2,860 pounds 


per square inch. 


The following officers were then elected for the 


coming year: 


Past president, J. Edward Frid, Hamilton. 
President, A. F. Greaves-Walker, Toronto. 
First vice-president, Thomas Kennedy, Swansea. 
Second vice-president, William Burgess, Todmor- 


den. 


Third vice-president, Ryland H. New, Hamilton. 
Secretary and treasurer, Gordon C. Keith, To- 


ronto. 


Councilors: C. B. Lewis, Toronto; T. H. Graham, 


Inglewood; Walter Clark, Corunna; G. A. German, 
Toronto; Hubert Desjardins, Montreal; D. A. Loch- 
rie, Toronto; J. 8S. MeCannell, Milton; and C. A. 
Millar, Toronto. 


The technical sessions were opened in the after- 


noon with an address by Jack Miner, Kingsville, on 
‘*Suecess in a One-Horse Tile Yard.’’ Mr. Miner 
has had considerable success in increasing his output 
with his present equipment. He was able to sell 
his output and recommended that the idle plants 
turn to the manufacture of drain tile as there were 


Hamilton. N. B. Davis gave a similar paper on 
the clays and shales of Saskatchewan. 

On Tuesday evening Jack Miner gave his cele 
brated lecture on Canadian wild birds to a crowd 
of several hundred who packed the large hall at the 
Royal Connaught hotel. 

Wednesday morning was spent visiting the fac 
tories of Procter and Gamble, Canadian Westing 
house Co., and the Hamilton and Toronto Sewer 
Pipe Co. 

At the technical session on Wednesday afternoon, 
a paper was read by A. F. Greaves-Walker on the 
use of producer gas in down draft kilns; William 
Loomis outlined some experiments on melting shale 
at high temperature and pouring it into molds; E. H. 
Darling showed the development in the use of brick 
in engineering work, pointing out the value of 
standardization and the need of more information 
among the various towns and cities so as to frame up 
fair building by-laws; and J. F. Aten gave a valu 
able paper on labor-saving devices in a soft mud 
brick plant. 

The annual banquet was held on Wednesday even 
ing, there being an attendance of about 130. W. H. 
Cooper was toastmaster. Following the dinner there 
was a toast to the King, to the Empire, by Mayor 
Booker and Major Walters, to Canada by the Hon. 
Mr. Justice Riddell, who gave a wonderful opti 
mistic speech on Canada’s opportunity; and to the 
ladies by Rev. W. H. Sedgewick and Millard F. 
Gibson. 

After an address on technical education on Thurs- 
day morning the remainder of the day was devoted 
to the question box conducted by A. F. Greaves- 
Walker. This was one of the most interesting things 
in connection with the convention. A variety of 
subjects were discussed, the convention coming to a 
close without finishing the questions put in the 
question box. 


OBITUARY. 


President, B. F. Affleck, w hile in attendance at the 
Foreign Trade Council meeting at Pittsburgh, was 
shocked to learn of the sudden death of R. A. Ka- 
nouse, assistant superintendent of the Universal 
Portland Cement Co.’s plant at Pittsburgh. Mr. 
Kanouse has been connected with the company for 
twenty years and was a very aggressive and con- 
scientious member of the Universal family. His 
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ERS IN CONVENTION. use tile if a supply was available. of which he was a part. He was in apparent good 

Papers were read on pyrometers by J. P. Goheen, health, a man in the early fifties and his eo-workers 

The fifteenth annual convention of the Canadian Philadelphia, and James DeVon, Toronto. Joseph egretted very much to learn of his early taking off 
National Clay Products Association was held at Keele, chief engineer of the ceramic branch, depart 

Hamilton, Ont., Jan. 23, 24 and 25. The registra ment of Mines, Ottawa, gave in a paper the results _ Syracuse, N. Y., Feb. 6.—This city is to have a Labo 

tion of about one hundred was a little less than the ©f many tests showing what products could be madé - ‘oe a xe enue $2: seen ~~ “e= coe d last 

past few years, but all the meetings were well at to best advantage from the different clays around week. The building will be three sete. eee 
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(Continued from page 29.) 

W. H. Smith, P. Smith Sons Lumber Co., Newark 

. E. Wagner, Wagner Bros., Mt. Gilead. 
J. L. Price, J. L. Price Co., Marion. 
R. Clay Van Vorhes, The Universal Supply Co., Newark. 
F. B. Peters, Lehigh Portland Cement Co., Cincinnati. 
Cc. B. DeWeese, Sidney Cement Stone Co., Sidney. 
R. E. DoVille, The Ohio Builders’ Supply Co., Toledo. 

A. W. Newby, John D. Owens & Son Co., Owens. 

M. G. Gross, The Gross Lumber Co., Bellevue. 

W. D. Matthews, Wilson & Matthews, Mt. Gilead. 

Wade Culler, Bailey Coal Co., Mansfield. 

F. F. Childs, representing self. Columbus. 

J. E. Pierson, Clintonville Lumber Co., Columbus 

B. L. Slack, Cash Feed Co., Reynoldsville. 

G. L. Sheets, A. C. Henkle, Washington C. H. 

E. R. Dunning, “Dodge Reports,’’ Cincinnati. 

P. Weigerding, representing self, Defiance. 

A. G. Hardy, Hardy Fuel Supply Co., E. Columbus. 

W. C. Hardy, Hardy Fuel Supply Co., E. Columbus 

L. W. Roberts, Athens Lumber Co., Athens. 

F. C. Anderson, Butler Plaster & Concrete Co., But- 
ler, Pa. 

K. F. Berkert, Berkert Bros., Piqua. 

M. M. Mell, M. M. Mell Co., Akron. 

Harry E. G. Wright, The Builders’ Supply Co., Akron. 

J. W. Eichelberger, T. D. Eichelberger’s Sons, Dayton. 

0. L. Streb, Streb PBros., Bolivar. 

R. W. Emerson, The Union Lumber Co., New Phila- 
delphia. 

H. D. Tolerton, I. G. Tolerton & Son, Alliance. 

William 8. Mackenzie, Mills Bros., Springfield. 

Karl P. Aschbacher, Swan Creek Lumber & Supply Co., 
Toledo, 

A. 8. Thiesen, The Theisen-Hildred Co., Napoleon. 

Frank Hahn, The Theisen-Hildred Co., Napoleon. 

F. D. McCluer, The Home Lumber Co., Warren. 

Cc. L. Wood, The Western Reserve Lumber Co., Warren. 

D. Doll, Doll Supply & Coal Co., Massillon. 

..W. E. Chandler, Beach-Chandler Lumber Co., Plain 











ty. 
Arthur Clemans, A. Clemans Lumber Co., South Salon. 
A. S. McCombs, American Sewer Pipe Co., Akron. 
F. Moore, The Moores Lime Co., Springfield. 
E. W. Parker, Hamilton-Parker Fuel & Supply Co., 
Columbus. 
Earl Miller, Hamilton-Parker Fuel & Supply Co., 
Columbus. 
T. A. Jones, The Doddington Co., Columbus. 
W. D. Kail, representing self, Columbus. 
E. E. Denune, Denune Builders’ Supply Co., Linden 
Heights. 
W. J. Simons, Houston Bros. Co., Parkersburg, W. Va. 
H. H. Hill, Buckeye Coal & Supply Co., Columbus. 
J. H. Sark, Ashville Grain Co., Ashville. 
Fred H. Lenpp, Hamilton Parker Co., Columbus. 
BE. R. Albaugh, Logan County Lumber Co., Bellefon- 
taine. 
Milton Yoder, The Belle Center Lumber Co., Belle 
Center. 
BE. H. Ferrall, Sterling Lumber & Supply Co., Tiffin. 
J. E. Seeshard, The Washington Lumber Co., Wash- 
ington C. H. 
Albert sintes r. Zimmer Lumber Co., Newcomerstown 
W. H. Settle, W. H. Settle & Co. Cincinnati. 
G. D. Heuter, The Gordon Lumber Co., Swanton. 
M. O. Sherer, representing self, Louisville, O. 
L. E. Botzum, The Botzum Bros. Co., Akron. 
Roscoe Crall, The Shelby Lumber Co., Shelby. 
J. G. Hughes, P. Smith Sons Lumber Co., Newark. 














PEERLESS 


PORTLAND CEMENT 








The Brand That Carries the 








MANUFACTURED BY 


PEERLESS PORTLAND CEMENT CO. 


Union City, Michigan 


86 Worth St., 














The ALL-Steel 


K-B PULVERIZER 


Saves Power Costs 


It cuts down your running expenses by using less power to do your work. 

Consuming only 10 h. . 2 

machine will reduce 4-7 tons of stone, or 

Sand 8-13 tons of lime per hour from 3” to dust. 
The No. 2 K-B Pulverizer consumes only 20 

h.p.-25 h.p. to reduce 10-15 tons of stone or 

20-25 tons of lime per honr. 


Write today for 
full details to the 


K-B PULVERIZER CO., Inc. 


Built for Service and Durability. 
THE ALL-STEEL K-B PULVERIZER SAVES POWER COSTS 


p.-15 h.p. the No 







New York City 
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¢ The market place of the building material 
industry, Employment department, machin- 
ery wanted and for sale, etc. If your wants 
are pot answered in this page, write a letter 
to this office. 


THE FRANCIS PUBLISHING CO. 








Dearborn Street Chicago, Mlinois 


— S. , 





THE 
BOURSE 








Advertisements will be inserted in this section at 
the following rates: 
For one insertion.................25 cents aline 
For two insertions................45 cents a line 
For three insertions........ .+....69 cents a line 
Eight words of ordinary length make one line. 
yy ov display ex =s “_ headings can be 
disp exce e 
admitted: 4 
Remittances should accompany the order. No extra 
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EMPLOYMENT WANTED 

















“epertenced oupetintendent. Have had 17 years’ ex- 
perience handling quarries, crushers, shovels, lime and 
hydrate plants. Address Box 1192, care Rock Propucts 
AND BUILDING MATERIALS. 





Position Wanted—Superintendent of Quarry, Crush 
ing or other plant. Several years as superintendent of 
large quarry. Experienced office and salesman. Will 
consider any kind of position with future. Reference. 
Address Box 1191, care Rock PRODUCTS AND BUILDING 
MATERIALS. 


Capable Superintendent or Manager, thirty-eight, mar 
ried, with engineering training and ability, seeks posi- 
tion March Ist, as Superintendent or Manager of Cement 
Plant, Lime Plant. Stone or Gravel Proposition. Address 
Box 1190, care Rock Propucts AND BUILDING MATE 
RIALS. 


WANTED—Position as quarry superintendent or gen- 
eral manager. A thoroughly competent quarry operator 
of long experience desires position where knowledge and 
ability are factors in economical operation. Will only 
consider contract on tonnage basis, or salary and bonus. 
Excellent references. Address Box 1168, care Rock 
PRODUCTS AND BUILDING MATERIALS. 


EMPLOYEES WANTED 


WANTED—Capable foreman, experienced in the opera- 
tion of Lime Kilns and Hydrating Plant. Must nave 
quarry experience and be able to produce 250 tons Rock 
per day. Give full information in first letter in regard 
to past experience, length of time in each position, age, 
habits and salary expected. Address BOX 1187, care 
Rock PrRopUCTS AND BUILDING MATERIALS 


| PLANTS FOR SALE 


For Sale-—STONE CRUSHER PLANT, Complete Equip- 
ment, Buildings, Engine, Boilers, No. 6 Gates Gyratory 
Crusher, Ingersoll & Sargent Air Compressor, Hoisting 
Equipment, Screens, Elevator, ete. Only operated six 
months. William Burnside, Bellefonte, Pa. 





























FOR SALE—Complete new crushing and pulverizing 
plant with 50 acres limestone on trunk-line railway. 
Bs gees opportunity for agricultural lime business, 
BOX 908, Cartersville, Ga. 





IMMEDIATE SHIPMENT 
100 tons of 16 and 20 Ib. relaying rail 
250 tons of 30 and 35 lb. rail 
This material like new 
WIRE FOR PRICES 


M. K. FRANK, Frick Bldg., Pittsburgh 


MARVEL 
Window Chutes 


are 


Neat Appearing, 
Durable and 
Inexpensive. 
An asset to any building 
Dealers make big profits 


We want “" agent In each town. 
Write for leaflet “R” and prices. 


INTERSTATE MFG. CO., Oskaleoea, Ia. 























| MACHINERY FOR SALE | 


For Sale—One 18x24 double rolled c@al crusher. Good 
condition. Specifications furnished upon request. Tide- 
water Portland Cement Co., Baltimore, Maryland. 








TRACK SCALE—100 tons capacity; 5 section, steel 
construction ; never in use; can be bought at a reason- 
able price. Acme Cement Corporation, Catskill, N. Y. 


American Pulverizer No. 24 for ground limestone for 
sale. First-class condition, Address BOX 668, care 
RocK PRODUCTS AND BUILDING MATERIALS. 


FOR SALE—$300 will buy one Hobbs machine, 70 end 
and face plates, 1 set of 8-inch cores, 1 set of 10-inch 
cores, 192 pellets, 1 multiplex machine, 110 iron chimney 
block pellets, 2 balester molds, 1 cap and sill mold, 1 
upright boiler, 1 steam engine, 1 poured block mold. 

F. J. BIPPUS, 420 North Cicero Ave., Chicago, Ill. 


FOR SALE. 
One set 20x30 style “B’’ Bacon crushing rolls. 
One set 14x24 type “B” Allis-Chalmers rolls. 
One set direct driven Buchannan rolls, type "“B,” 14x24. 
Two Sturtevant 30” emery burrs. 
One £4 American Road Machine jaw crusher 
One horizontal return tubular boiler 66x15’—110—3” 
flues. 
Address Box 1189, care RocK PRODUCTS AND BUILDING 
MATERIALS. 


FOR SALE. 


One Demming triplex 4x8 3-cylinder belt-driven pump. 
Good for 1,000 Ibs. pressure. In first-class condition. 
One Westinghouse Electric Mfg. Co.’s Type CCL Induc- 
tion motor. 15 h. p., 220 volts, 3-phase, 60-cycle, 1,120 
r.p.m. Connected with flexible ‘couplings to one 2-stage 
3” Buffalo Steam Pump Co.’s vertical Turbine pump 

rated at 250 gallons per minute against 100’ head. 

One General Electric Co.’s motor, 10 h. p., 1,800 r.p.m., 
_——. 60-cycle, 220 volts, directly connected with flex- 
ible coupling to Worthington Turbine centrifugal pump ; 
2-stage, 2” discharge rated at 125 gallons per minute 
against 100’ head. 

One American Blower Co.’s cooling tower fan. Size 
72” with frame bearings, pulleys, etc. 
FREDONI A PORTLAND CEMENT CoO., FREDONIA, 


is filled with con- 

crete facts for the 

busy contractor. 
WRITE FOR 


YOUR COPY TODAY 
IT’S FREE 
CEMENT TILE 
MACHINERY CO. 
459 Rath St. 
Waterloo, la. 








MACHINERY WANTED 














WANTED—1 #8 Elevator and 1 12x60-inch screen. 
State condition, delivery and price. Address BOX 1182, 
care RocK PRODUCTS AND BUILDING MATERIALS. 


WANTED—To buy one second-hand locomotive crane, 
standard gauge for handling sand and coal. Address BOX 
1185, care Rock PRODUCTS AND BUILDING MATB®RIALS. 


Hoist or Derrick Wanted. 
Wanted—A second hand two-ton hoist or derrick 
equipped with a 5 or 6 h. p. donkey or gasoline engine. 
Address Wausau Quartz Company, Wausau, Wis. 





IT IS 
NEVER TOO LATE 


to sell the second- 
hand machin- 
ery which you 
have discarded. 


NOW IS THE TIME 


on account of the high 
price of steel and iron 


WRITE US 




















Paper Bags 
Quality. 


For All Purposes 











The Jaite Company 
Boston, Ohio 

















Penn-Allen Portland Cement 


PENN-ALLEN CEMENT COMPANY 
General Office: Allentown, Pa. 
Works: Penn-Allen, Nazareth, Pa. 


ESTABLISHED 1904 











ROBERT W. HUNT 


TESTS OF PAVING BRICK 





JNO. J. CONE 


ROBERT W. HUNT & CO., Engineers 


JAS. C. HALLSTED 


Bureau of 





INSPECTION TESTS AND CONSULTATION 


eneral Offi 


eee te 
2200 Insurance Exchange, Chicago 





D. W. McNAUGHER 


SEND FOR OUR BOOKLET “B” 








Tell ’em you saw it in Rock Propucts AND BuILDING MATERIALS 














I . oO sete ES 





reen, 
1182, 


rane, 
BOX 
; 


Tick, 
gine. 











EBRUARY 7, 1917 


Rock PRODUCTS AND BuILDING MATERIALS 


wm 
_— 














TO QUOTE THE 


You turn to the dic- 
tionary for facts. Web- 
ster shows two types of 


“Bostwick” Lath 


To Illustrate the Word 
Expanded 


As Applied 
to Metal 


ENGINEERS, 


@x-pand’, v. i. 
to dilate ; distend ; enlarge ; ] 

the spring ; metals erpand N x 

by heat ; the heart expands 4 4 4 
with joy; an expanding : 
traffic. \ 
ex-pand’ed 
Pp. p. of EXPAND 
p.a. Her. Open; displayed. 
cut and stretched into a lat- 
tice, used in construction 
as a lathing, etc.—e . 
Print., type somewhat 
wider than the standard for the same height. 


“Bostwick Diamond A’’ Expanded Metal 
Has the Real Diamond Mesh 


“DIAGONAI 
SHAPED MESH PROVIDE THE IDEAL STRESS DISTRIBUTION 


THE “BOSTWICK” LINE IS COMPLETE 


0 







(&ks-pain’d&d), 
Specif 


ded metal, sheet metal 


for plaster wo: 


STRANDS FORMING 


Technically and Commercially Standard 


To become widely opened ; to spread apart; 
swell; as, flowers expand in | 
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Two forms of Expanded Metal | 


DIAMOND 


The Bostwick Steel Lath Co., Niles, O. 
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FORT DODGE, IOWA 


JR OXGXOKSKSROKSKORORSRORSRSESKORSSORSRSRSKSKSROKSKGRSROZOFSKEXOKBE EH 








Ce You Gaui. 


Here is your opportunity to :msure against embarrassing errors in 
spelling pronunciation and poor choice of words 

Know the meaning of puzzling war terms. Increase yourefficiency, 
which results in power and success. 


WEBSTER’S NEW INTERNATIONAL 


+ 64 


ad's Wal 


To Ww Suceess ? 


DICTIONAR Y is an all-know- 

ing teacher, a universal question 

answerer, made to meet your needs. 

400,060 Words. 2700 Pages. 
6000 Illustrations. 

12,000 Biographical Entries. 
30,000 Geographical Subjects. 
GRAND PRIZE, (Highest Award) 

Panama-Pacific Exposition. 
REGULAR and INDIA-PAPER Editions. 
WRITE for Specimen Pages and 


Po FREE Pocket Maps. 


G. &C. MERRIAM CO., 


Springfield, Mass. 
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Excelsior Caen Stone Cement 


Lobby, Mount Sinai Hospital, Cleveland 


Let us send you booklet with complete information and samples 


THE CLEVELAND BUILDERS’ 
Leader News Building 


Offers you an attractive profit. Many of the 
highest class buildings throughout the United 
States, including banks, colleges, churches, 
apartments and residences, used Excelsior 
Caen Stone Cement during 1916. 


We want to handle this business exclusively 
through legitimate Builders’ Supply Dealers. 
There is an attractive profit in 
ntines te Resets dent a dee Ga teehee adines eee Sa. 


Excelsior Caen Stone Cement is extensively advertised and specified by leading architects 


MANUFACTURERS 


The demand this year prom- 
ises to far surpass last year. 


SUPPLY COMPANY 
CLEVELAND, OHIO 
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UNITED STATES 


GYPSUM CO, 


2 i 
NEW YORK - CLEVELAND) CHICAGO MINNEAPOLIS KANSAS CITY ‘SAN FRANCISCO ~ 
4 


iy 


Do They Come to You for Plaster? 


“U. S. G.” prestige and sales co-operation will 
bring more wall plaster users to you. 


“U.S. G.” quality and resultant satisfaction will 
hold them. 


U. S. Gypsum Plaster, Sackett Plaster Board 
and Pyrobar Gypsum Tile are going to be the 
profitable line for 1917. Write us for prices now. 


UNITED STATES GYPSUM COMPANY 


205 W. Monroe Street CHICAGO, ILLINOIS 
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A Feature of the 
Negley Cableway Excavator 


The Negley Excavator discharges the load at both the 
power end and the anchor end of the cableway. In the 
latter case, the delivery is accomplished by gravity, no 
power being required for transmission. 


Write for further data on the 
Economy of a Negley Excavator 


Indianapolis Cable Excavating Company 
216-18 Massachusetts Ave. Indianapolis, Ind. 
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HOUMA 0 TA ALMA Ez 
Realizing the national economical value of “GOOD ROAD IMPROVEMENT,” A 

and stimulation of such movement through Federal and State aid, a universal = 

demand is recorded for the want of proper surfacing material, suitable for con- = 

struction of concrete roads. = 

Having the endorsement of the U. S. Geological Survey that GRANITE stands 2 

at the head of the hardest and most enduring rocks known to science, we have = 

organized for the sole purpose. of supplying this commodity in any size or grade 2 

combined with dependable delivery facilities by rail or water, guaranteeing a = 

properly built NATIONAL HIGHWAY. a 


wn 


TI 


Hard Northern Granites 
Crushed Granite 


Granite Paving Block 
Fine Granite Screenings 





Marble Head-Buff Limestone g 

: | (a Crushed Granite and Colored Granite Screenings for Surfacing Concrete’ : EB 
= and Other Special Purposes, supplied to DEALERS for Stock in Any Quantity — 2 
_—— SUVONTEAUGYENESNENL LY EULELOOAEAUADDG DODONAEA EEL EUSOOUADU NENT TAANSAREES AEST NL TATSAN EEL EP GMS ALTE SA ATES EST I mM WAUNUENUUOTAL ONL UMAUENNAU CENA SAADERD EAA NENETAT wt MUM HELGE — = 
= 

. 

Granite Quarries and Plants a 

Utley, Wisconsin Red Granite, Wisconsin Wellsley Island, New York = 
Berlin, Wisconsin Ableman, Wisconsin Granite Quarry, North Carolina = 
Alexandria Bay, New York = 

E 

Granite Roads Last 

Pavements surfaced with Granite last a life-time and costs only a few = 

pennies more per square ward. Its use insures durability and protects = 

all the other costs of the improvement. Get the facts from the a 

The Northern Granite & Stone Co. | 
W. P. HURST, President J.S. KING, Sec. and Treas. 2 

909 Leader News Building CLEVELAND, OHIO B 
OT wOw€O, RATT esc aeNee eaRaRNN 3 
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a 
Residence of John C. Reid, Wheeling, W. Va 
Silos and Dairy Barns, Bigfoot Prairie, Wis. 
Cement Products Construction Co., Walworth, Wisc., Builders 
f2 








Amusement Hall and General Store, 








Harbor Comm. Grain Elevator No. 2, Montreal 
John S. Metcalf Co., Ltd., Construction Engineers 





Tell ’em you saw it in Rock Propvucts 


! Y FP watt) . ~—dont have to carry water, 


on both Shoulders 





A man can carry water on both shoulders, but his progress is slow and 
laborious and his reward is small. 

We do not ask Medusa dealers to go it alone, to carry water on both 
shoulders. We carry the big end ourselves. 

Generous space in National Publications like the Literary Digest, Coun- 
try Life in America, House Beautiful and House and Garden, will carry 
the Medusa message into over 800,000 homes. 
publications will be persistent and vigorous. 
campaign starts with a full page in the Building number of the Digest, 
which, in addition to the regular circulation, goes to over 17,500 archi- 
tects, engineers, contractors and dealers. 

A strong list of farm papers with the combined circulation of 614,000 
C. W. Bates, Architect, Wm. C. Baughman, Contractor readers will carry the Medusa message to rural and small town users of 
In addition the leading architectural, engineering, 
cement and building papers will be used in full page space to reach the 
men who specify and use cement. 


This general publicity campaign will create a big demand for Medusa 
products and this campaign will be reinforced by dealer helps which we 
These will enable you to cash in on this national ad- 


EDUS 


PROD UCT S 


The advertising in these 
The opening gun of this 


Medusa products. 


will furnish you. 
vertising for 








WE ARE THE ONLY MANUFACTURERS WHO MAKE A COM- 
PLETE LINE. Medusa Gray and White Cement, Medusa Gray Water- 
proofed, Medusa Waterproofed White, and Medusa Waterproofing in 
both paste and powder form enable you to fill EVERY NEED OF THE 
CONTRACTOR. Think of the saving in freight, the ease of handling, 
the quick turn over and the profit. And after all it is the profit that in- 
terests you most. 

The quality of Medusa products has never been questioned; the line is 
popular and complete and the Medusa selling plan—well, you’ve just 
got to get the details to appreciate how liberal it is. 

We show here a few uses of Medusa Waterproofing, but write today for 
Bay Bridge, Ohio complete details of the Medusa selling plan and our illustrated booklet, 
describing Medusa Waterproofing, other Medusa products and their uses. 
They contain information and data that is instructive and valuable. 


The Sandusky Cement Company 
Cleveland, U. S. A. 


Manufacturers of Medusa Cement (plain and waterproof) 
and Medusa Waterproofing (paste and powder) 
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Specifications for the Construction 


of the 


Top Course 


of a 


Glutrin Bound Macadam Roadway 


A course of crushed stone or slag, ranging in size from 
1% to 3% in., shall be spread on the foundation or bottom 
course prepared as elsewhere described to a completed 
depth indicated on the plans. Blocks of wood of proper 
size may be required to be used to fix the depth of the 
loose material; in spreading, care must be taken to pre- 
serve the grade and crown, also to prevent a wavy surface. 


The material shall be harrowed after being spread 
upon the road, to aid in the distribution of the metal and 
producing a uniform and even surface, and any thin or 
flat pieces that appear on the surface shall be broken or 
removed. 


The top course shall then be rolled until the material 
ceases to sink under or move in front of the roller. The 
rolling shall begin with the outside of the driver covering 
equal parts of the metal and bermes and the roller shall 
be run forward and backward along the edge of the metal 
and on the bermes until the bermes and metal are firmly 
bound together. When the bermes and sides of the 
macadam have been firmly rolled, the rolling shall progress 
gradually toward the center from each side until the 
entire course has been thoroughly keyed and the inter- 
stices of the metal reduced to a minimum and all settle- 
ment has ceased. Any low places that develop during 
rolling shall be loosened and then refilled with the same 
kind of material of which this course is constructed 
and again rolled as required above. Screenings, as here- 
tofore specified, shall then be applied during the finishing 
process of dry rolling in such amount as will completely 
fill the interstices. The screenings‘ shall not be dumped 
on the surface of the metal but shall be cast with a spread- 
ing motion of the shovel from piles at the roadside, in 
order to secure proper even distribution. The screenings 
shall be swept in with rattan or steel brooms, and not 
allowed to cake or bridge on the surface in such a manner 
as to prevent the perfect filling of all voids, and the direct 
bearing of the roller on the surface of the stone or 
slag. The rolling shall continue while the screenings 
are being spread, so that the jarring effect of the roller 
will aid them in settling to the bottom. 


The spreading, rolling and sweeping shall continue until 
no more screenings will go in dry. No excess of screen- 
ings shall be used before applying water. The road shall 
be sprinkled until saturated, the sprinkler being followed 
by the roller. More screenings shall be added if neces- 
sary or, if required by the engineer, a small amount of 
clay shall be used in the place of more screenings, but the 
total amount of clay shall not exceed the total amount of 
screenings. Glutrin of standard commercial quality shall 
now be mixed in the proportion of one part glutrin to five 
parts water; the water being placed in the sprinkler first. 


.The sweeping, sprinkling and rolling shall continue with 
this mixture of glutrin and water until a grout has been 
formed of the screenings, dust, glutrin and water, that will 
fill all the voids and form a wave before the wheels of the 
roller. The road shall be kept wet with this mixture of 
glutrin and water at least twenty-four hours before the 
final rolling, and it shall be puddled as many times as 
may be necessary to secure satisfactory results. 


After a wave of grout has been formed over the whole 
section of the road, other applications of a mixture of one 
part glutrin to two parts water shall be made at such times 
as may be required by the engineer until the road has ab- 
sorbed a total amount of one gallon of glutrin to each 
square yard of surface. The applications of this mixture 
of glutrin and water shall be made only as fast as the 
road-bed will absorb it and not so fast that it will lie in 


puddles or run off the sides. , 


After a final application of glutrin and water has been 
made over the whole section of the road, this portion of 
the road shall be left to dry, after which it shall be open 
to travel, but the surface of the road shall be maintained 
until the entire road has been accepted. 


Dumping of ashes and cinders from fire boxes on the 
metal will not be allowed. Any litter that may be dropped 
on the metal must be removed before the roller passes 
over it. The contractor will not be permitted to work on 
macadam roadway during freezing weather. 


THE GLUTRIN PAVING CO. 
Hartman Bldg., Columbus, O. 
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RECREATION END MUNICIPAL PIER, 660 FEET LONG AND 292 FEET WIDE. 
OWL CEMENT (35,000 barrels) USED EXCLUSIVELY. 


OWL CEMENT 


The Last Word in “Concrete for Permanence” 
‘““Ask the Man Who Uses It’’ 


OUR EXCELLENT SERVICE HAS MADE SATISFIED OWL DEALERS. 
VISIT OUR GENERAL SALES OFFICE WHILE YOU ARE IN TOWN FOR 
THE CEMENT SHOW. WE WANT TO MAKE YOUR ACQUAINTANCE. 


GERMAN-AMERICAN PORTLAND CEMENT WORKS 


E. L. COX, G. S. A. 


140 South Dearborn Street, Chicago 
Works: La Salle, Illinois. 


CONCRETE FOR PERMANENCE 











MUNICIPAL PIER, CHICAGO, ILLINOIS. THREE-QUARTERS OF A MILE IN LENGTH. 


he Longest Pleasure Pier in the World. 
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“The market’s most solid truck 


value at the price,”’ is the opinion 
of Rock Products and Building Material Con- 
tractors in every part of the country who pur- 
chased KisselKar Trucks after a rigid investiga- 
tion.” 


The Kissel-built, stand-up-no- matter-what-the 
work-may-be qualities, the power resiliency of 
the reliable Kissel-built engine, insure continu- 
sno and uninterrupted service at a minimum 
cost per ton per mile. 


Every KisselKar Truck has the same Kissel-built 
features and proved structrual superiorities that 
have for the past ten years made KisselKar Trucks 
highly efficient in every line of business in America. 


There is a KisselKar Truck built in the exact size that will 
meet your requirements. Send for specifications and photos. 


Kissel Motor Car Company 
Hartford, Wis., U. S. A. 


The matchless Kissel-built motor, and per- Six sizes from the 1500 Ib. 
fected worm drive rear axle are guaranteed 


with every KisselKar Track. $950 to $3350. 
KisselKar Truck branches, dis- 
play rooms and service stations 
in all principal cities and towns. 


_— 
> 





Delivery up. Chassis prices 
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NORTH-WESTERN 
PORTLAND CEMENT 


The Reliable Portland Cement 


A Portland Cement for the 
NORTHWEST 


North-Western States Portland 
Cement Co. 
MASON CITY, IOWA 


‘Concrete for Permanence’’ 





Pe es 


= CUSTOMER SATISFACTION IS THE SECRET 
OF ALL SUCCESSFUL MERCHANDISING 


Repeat orders are 
the profit bearing 
Variety. The 
seeds they grow 
from are Quality 
materials. 


Samuel H. French & Co. 
Estab. 1844 PHILADELPHIA 
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“The plaster 
that stands 
hard knocks” 


Contractors 
Who Are Using 


Best Bros. 
Keene’s Cement 


know that it makes a perfect bond on 
concrete, brick, tile, or lath. It is easy to 
work and may be retem- 
pered as often as necessary. 
For more than a quarter 
century it has proven itself 
a permanent plaster for in- 
terior walls. 


THE BEST BROS. 
KEENE’S CEMENT CO. 











Established 1889 
MEDICINE LODGE, 
NEW YORE 
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A Profitable Line 
to Handle! 


Dealers who sell the big GF line have at 
their disposal, high-grade building products 
and waterproofings for the greater part of 
every building operation. 


More than that—they have the help of a 
large organization working with them in 
every way. Our plan is to help the dealer in 
his selling. 


If you’re interested in a GF Dealership, 
write and we will send you full details cover- 
ing the complete GF Line. 


A Complete Line of 
Building Materials 


and Waterproofings d 


Self-Sentering 


For roofs, floors, curtain 
walls, partitions in every 
class of building. Acts 
as form and reinforce- 
ment or as lath and stud. 
Saves time, labor and 
material. 


GF Steel forms for 
T-beams, con- 


Steel- po seb pe 
Tile 























type of build- 
ing, good for 
sp&us up to 30 feet. Give 
light - weight, economical 
floors. 


AI 
LLL 






Herringbone Lath 


The stiffest metal lath made. 
Will insure permanence and 
satisfaction on all classes of 
plaster work—particularly good 
for stucco jobs. Permits 16” 
to 20” stud spacing without 
sagging. 
ALSO Trussit and Expanded Metal Re*rtrce- 
ment, GF Cold Rolled Channels, Corner Beads, 
Wall Ties, etc., and a complete line of GF Water- 
proofings, Dampproofings and Technical Paints. 





Write for Dealer Information 


The General Fireproofing Co. 


1027 Logan Avenue Youngstown, Ohio 




















OSMOS believes that 
the dealer's profit is 
neither charity by the manufac- 
turer nor extortion from the con- 
sumer. The dealer saves cost to 
both in excess of his margin. Our 
prices are arranged accordingly. 


We do not encourage reduction 
of margins by dealers who han- 
dle our cement, in order to in- 
crease our sales. That is cheap 
business, ruinous in the long run 
to dealers and manufacturers 


and costly, in poor service, to the 


consumer. 


We make a first class product 
and believe it can all be sold by 
first-class methods. 


KOSMOS PORTLAND 
CEMENT COMPANY 


INCORPORATED 
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This White Truck Operates 96 Miles Daily Over Mountains; 
Turns Unprofitable Mine into Money-Maker by 
Solving Transportation Problem 


Largest 


[er following remarkable account 
of the performance of a White 
Truck in the transportation of 
ore comes from the Boston Montana 
Developing Company. 

“Our White Truck transports ore 
over a 16-mile road from the mine to 
the railroad. ‘The mine is 2600 feet 
below the level of the railroad dumping 
platform and the road which rises and 
drops over one mountain after another, 
ascends at one point to a height of 
2200 feet above the railroad. The truck 
operates continuously in three eight- 
hour shifts. Running time for the 
round trip is six hours, leaving two 
hours each trip for loading, dumping 
and greasing. The power dump body 


with which the truck is equipped depos- 
its a full load in a railroad car in a few 
seconds’ time. 

“‘Loads average from 8 to 15 tons. 
(Two trailers are used for maximum 
load.) 

‘‘Broad, flat-rimmed steel wheels 
avoid tire expense entirely. 

‘The performance of this truck 
has attracted mine operators from 
many surrounding mining regions who 
are interested in the way it has solved 
a difficult transportation problem.”’ 

Many mines which could not other- 
wise be worked at a profit because of 
the expense of getting ore to a rail- 
road, can be profitably re-opened with 
a similar use of White Trucks. 


oO 


THE WHITE COMPANY 


CLEVELAND 


Manufacturers of Commercial 


Motor Vehicles 
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Kallolite 
Cement Plaster 


Was used on the Omaha Post 
Office, as well as many other 
































Government and Public 
Buildings. 


Onited States Custom Meuse and Pestoffiice, Omaha, Neb 
KALLOLITE PLASTER USED 








Kallolite Cement Plaster is manufactured from the Purest Gypsum Rock 
found in the United States as shown by last Government Report. 





CARDIFF GYPSUM PLASTER CO. 


BS Write for literature. FT. DODGE, IOWA 




















om Make Yours a Tough—Strong—Safe—Durable 


‘Safety First’’ Quarry ee SR 
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BY USING 


Blasting Machines 


[RING loaded bore holes 
with electrical currents 
decreases the liability of ac- 











| cidents, increases the effi- T is of more importance to you Wire Rope 

ciency of explosives and users to know what kind of rope will give 

ee reduces the cost of blasting you the best results than to know the reasons 

operations. for its superior service. 

Simplicity of design, compactness and dependability We are glad to let HERCULES (Red 

in operation make Du Pont Blasting Machines prac- Strand) Wire Rope demonstrate its ability. 

tical and popular with blasting crews. Why not place a trial order? Many other 

Safeguard life and property by requiring the use of Wire Rope users have done so, and are now 
blasting machines for detonation of explosives. using it exclusively to their profit. 


Ask for Descriptive Folder 


| E.I.du Pont de Nemours & Co. A. Leschen & Sons Rope Co. 


Powder Makers Since 1802 St. Louis, Mo. 


WILMINGTON DELAWARE New York, Chicago, Denver, Salt Lake City, San Francisco 
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oo mills owned 
and operated. Distribu- 
tion from coast to coast. 


LEHIGH PORTLAND CEMENT CO. 
ALLENTOWN CHICAGO SPOKANE 
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